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National Hardwood Lumber Association in New Home 


Birch and maple in Assistant Secretary E. W. Treen’s office; see pages 30-32 for other pictures and story 
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Jou Can Rely Upon 


One way to obtain the best quality 
Cypress lumber and dependable service, 
is to deal with a company which devotes 
its entire time and facilities to that one 
wood. 


You will appreciate this fact more after 
you have tried our yard and shed stock. 
We can furnish everything you require in 
Cypress lumber. 
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Send us a trial order today. 


Gregertsen Brothers Co. 
332 So. Michigan Ave, CHICAGO 


Yards and Planing Mills: CAIRO, ILL. 


SS 
































BEAVER BRAND 


ARed Cedar 


CLEAR BUNGALOW 


THURSTON-FLAVELLE 


LIMITEO 
PORT MOODY, 


B. C. 
CANADA 


Identifies Genuine 
“Beaver Brand” Siding 


—A specialized product—not a side-line—of a big, 
modern plant. 


—A product carefully manufactured from some of 
the finest virgin growth Western Red Cedar 
timber grown in British Columbia. 


—A product that you can always recommend to 
your customers with complete assurance that the 
manufacturer stands back of you with a guarantee 
of quality. 





Order it in straight or mixed cars with our 
own “Beaver Brand” Cedar Shingles, or any 
other brand of Western Red Cedar Singles 


Thurston - Flavelle, Limited 
Port Moody, B. C., Canada 


You Can 
Say This—at Least— 
for the 


Chains ——they have proved the merchan- 
dising value of attractive store fronts and inviting 
interiors Independent merchants, every- 
where, are learning by example, the importance 
of the good appearance of his store In vour 
city there are many who would be only too glad 
to have a definite plan for remodeling their store 
buildings It’s worth your best effort to get 
Plywood panelling is effec- 
tively and economically used in interior modern- 
izing of stores 


this business 


Suggest any native or foreign 
wood you wish with complete confidence that we 
can supply your needs 


AMERICAN PLYWOOD CORPORATION 
NEW LONDON 








Piywood of Recognized Qualit 


WISCONSIN 

















Profitable 
Lumber 
Retailing 


A book, every retail 
lumber dealer will 
want. It gives the 
basic principles of 
lumber retailing in a 
simple, brief and read- 
able manner. It shows 
how to systematically 
plan for organizing a 
retail business for 
profit. It is a presen- 
tation of profit-creating management practices and sales pro- 
motion methods applied to the retailing of all building material. 


Beginning with a definition and a discussion of “ profitable 
lumber retailing”, the reader is taken step by step along the 
path toward profitable organization and conduct of his business. 
Market analysis, turnover, cost control, price making, creative 
merchandising and advertising are among the subjects treated. 





This is not a book of theories, but one of facts and experi- 
ences. Every suggestion in it is tounded upon practical ex- 
perience. All that it proposes has been done with profit. 
Every retail lumber dealer, large or small, will enjoy reading 
this book and will find many money-making ideas in it. 


“Profitable Lumber Retailing” is bound in synthetic 
leather, 400 pages, 8% x5 inches. POSTPAID $3.50 
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NORTHWESTERN [UMBEYAN 


ESTABUSHED 1873. 
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THE TIMBERMAN 


ESTABUSHED 1886. 
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Being a Renewable 


ROM the viewpoint of a few de- 
7 cades in the future there is great 

significance in the purchase. of 
14,000 acres of forest land in the 
South, as reported elsewhere in this 
paper. The purchaser of this tract 
of forest land is a graduate forester, 
and his purpose is to develop the 
tract as a “conservative turpentine 
operation, with pole, piling and cross 
tie operations to utilize the mature 
timber to advantage.” In fact, thin- 
ning of growth and fire protection are 
designed to complete a program of 
commercial tree growing that will 
put the undertaking on a _ perma- 
nently profitable basis. 

There is some difficulty ‘in conceiv- 
ing of trees as a crop differing from 
grain only in the length of the time 
between planting and _ harvest. 
Ordinarily, the planter of the seed or 
the seedling can hardly expect to har- 
vest the sawlog. He may, however, 
as is suggested in the plans already 
referred to, harvest turpentine, rosin, 
poles and ties during the time that 
the remaining stand is growing to 
lumber size. The time when the 


Resource, Wood May Supersede Metals 


owner of cut-over land may expect to 
realize on his investment is deter- 
mined by the amount and condition 
of growth left after logging. A 
thrifty residue of undersized trees 
may represent ten, twenty or even 
thirty years or more of growth. 
When opened up to sunlight and air 
increase in rate of growth may re- 
duce the time before a second har- 
vesting can begin. This young stand, 
therefore, may represent future for- 
est values greater by far than present 
utilization values. In fact, it has 
been demonstrated that loss, not 
profit, results from the conversion of 
small trees. 

Much has been said about the ex- 
haustion of the American timber sup- 
ply and not a little about the wisdom 
of substituting steel and other metals 
for wood as a conservation measure. 
At times lumbermen have countered 
with the suggestion that while wood 
is a renewable resource, metals are 
not. The statement has been made 
on good authority that the largest of 
steel operators already can see the 
end of its domestic supply of ore in 


about 40 years, and it is said on 
equally good authority that most of 
the smaller concerns can see the end 
of their supply of ore half as many 
years ahead. Already also, utiliza- 
tion in the iron industry has reached 
a point where a large percentage of 
the entire output is reclaimed from 
scrap. 

Whether the estimates of the prob- 
able future supply of iron ore are cor- 
rect or not is of minor importance, 
since the fact remains that the supply 
can not be perpetuated. Wood can be 
produced in successive harvests per- 
petually on land that can not be used 
profitably for any other purpose. 
When forests are cut to the lowest 
profitable utilization limit there re- 
mains the basis of early future harv- 


-ests, which in itself, as indicated by 


the purchase already mentioned, con- 
stitutes a value that will be readily 
realizable when forestry and the 
future of wood and metals are prop- 
erly understood. In view of all the 
facts there is wisdom as well as fore- 
sight in conservative and selective 
cutting of the present timber supply. 





Novel and Original Sales Methods Always Attract Buyers 


OVELTY of appeal often ap- 
pears to be as effective in at- 
tracting buyers as special price 

offerings. Even inveterate bargain 
hunters are impelled by innate curi- 
osity to investigate a merchandising 
scheme that deviates from the beaten 
path, and if there is an element of 
humor in a sales proposal it may be 
expected to appeal to the instinct of 
fun that persists in most persons 
throughout life. When the people 
within a radius of ten or fifteen miles 
of La Harpe, Ill., were advised that 
that town would celebrate “Rooster 
Day,” those who knew as well as 
those who did not know what the 
celebration meant were attracted by 
the novelty of the thing as much as 
by the prospect of getting a good 
price for their surplus roosters. 
Curiosity in itself may have little 
direct relation to buying, though in 
a matter of that sort the editor defers 
to the superior knowledge of the ad- 
vertising department. A mere editor 
may be sure of one fact, however, and 
that is that most human beings are 
sufficiently curious to exert them- 
selves to solve a mystery that offers 
them no further profit than the satis- 
faction of finding it out. When we 
noticed that La Harpe had or was to 


’ 


have its annual “Rooster Day,” we 
must confess we were intrigued, and 
began to ask ourselves the question, 
“What is a Rooster Day, anyhow.” 
For particulars look elsewhere in this 
paper. We here volunteer the in- 
formation that it is not a misprint 
for ““Booster Day,” although “Rooster 
Day” proved in fact to be a “Booster 
Day.” 

Laymen (a term which, by the 
way, carries no egg-producing con- 
notations) may not know, or care, 
that one-half (sometimes it appears 
to the chicken raiser more than one- 
half) of the chicks hatched are of the 
male sex; in other words, roosters. 
In poultrydom when these surplus 
males reach a certain age they con- 
stitute a burdensome “overhead” and 
if the plant is to return a profit the 
“roosters” must be disposed of. 
Hence, “‘Rooster Day.”’ Normally, the 
spring activities of poultry plants in 
a community begin at about the same 
time on the different farms, and as a 
consequence the roosters reach mar- 
ketable age together. This law of the 
animal world makes possible the cele- 
bration of “Rooster Day,” at the 
same time that it would glut the 
rooster market but for a stipulation 
as to price made by the promoters of 


“Rooster Day,” the stipulation being 
that roosters brought in on that day 
shall be paid for at 2 cents a pound 
above the prevailing market price for 
birds of that class. 

Inasmuch as 1930 is the regular 
decennial census year, it was appro- 
priate, as it were, for the merchants 
to take a census of the male fowl 
population of the community. Rooster 
Day served this purpose admirably, 
for it brought to the mari:et 2,234 
members’ of the. unfortunate sex, 
fully 200 more than in any former 
year. Clearly, in that community the 
female of the species is now in the 
ascendancy. However, Chantacleer 
may console himself with the thought 
that the incubator never can entirely 
eliminate him. Sitting hens in recent 
years have been placed in the cate- 
gory with the “crowing” hens of the 
adage and are the poorest property a 
man can keep; like supernumerary 
roosters, for example. Ostensibly, 
“Rooster Day” is celebrated each 
year for the purpose of disposing of 
the surplus of roosters. Incidentally, 
however, folks who come to sell roost- 
ers remain to buy merchandise, and 
leave in the merchants’ tills a large 
part of the proceeds of their rooster 
sales. 
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Moving to Promote Stability in Mill Prices for Lumber 


ber business is the contrast be- 

tween the price policy of the 
retailer and that of the lumber manu- 
facturer. A millman looks over his 
stock sheet and if he has anything in 
large supply he cuts the price on it. 
If the retail distributer adopted the 
same policy he would cut his prices 
every time he got in a few cars of 
new stock. It is known, of course, 
that retailers cut lumber prices 
ostensibly to meet competition, and 
at times they may be influenced by 
the amount of stock on hand. Asa 
rule, however, prices of lumber at re- 
tail have been characterized by sta- 
bility and uniformity. 

Frequent and wide fluctuations in 
mill prices of lumber encourage 
speculative buying, which differs 
little in principle or in its effects upon 
industry from stock speculation. The 
price policy of lumber mills as a gen- 
eral rule serves to convert lumber 
buyers into bargain hunters, and it 
may be doubted whether bargain 
hunting is a legitimate function of a 
buyer whose duty it is to provide a 
supply of raw material for construc- 


O'. of the paradoxes of the lum- 


tion or for further manufacture. 
Stability of values, no skyrocketing 
in time of relative scarcity and no 
dumping in time of surplus, is best 
for seller, for buyer and for the in- 
dustry as a whole. 

Notwithstanding the desirability 
of stable values, whenever a step is 
taken to establish and maintain a fair 
level of prices unfair price-fixing is 
suspected. There could be no legiti- 
mate complaint of an individual lum- 
ber producer who. positively refused 
to sell his stock at a price that netted 
a loss. It follows, of course, that 
every producer of lumber not only 
has the right but owes it to himself 
to insist upon a fair price for his lum- 
ber. A fair price, however, means 
one that returns a legitimate profit; 
no more, no less. If buyers could be 
assured that efforts to maintain a 
fair price would insure keeping the 
price down to a fair level as well as 
up to such a level suspicion would 
soon be allayed. 

Recently more than a hundred lum- 
bermen representing the entire Doug- 
las fir producing region met in Ta- 
coma to establish “‘an individual firm 


price policy” as a basic program for 
the lumber industry. Authoritative 
information indicates that there is to 
be no consideration of an agreement 
to fix prices, which would not only be 
illegal but would be both unwise and 
ineffective. The plan contemplates 
the issuance by each mill of a printed 
list of prices for the items it manu- 
factures, including terms of sale, and 
then holding firmly to those prices 
until it issues a new list. 

While the plan referred to is still 
in the formative stage, it is to be 
hoped that an _ unobjectionable 
method will be worked out to stabilize 
the lumber market. Wild fluctua- 
tions as well as prices that are mani- 
festly too high or too low serve to put 
and to keep the lumber business in 
disrepute. A _ policy that permits 
chronic uncertainty and instability of 
prices is not creditable to the man- 
agerial ability of lumber executives. 
Wood as a structural material and as 
an essential commodity in numerous 
important industries deserves better 
treatment and more consideration 
than are implied in auction sale 
methods. 





Abundant Money 


ESIDENCE building has suf- 
fered the greatest decline of any 
type of construction during re- 

cent months. Inasmuch as most de- 
tached residences are built chiefly of 
wood, the demand for building lum- 
ber has reflected quite accurately the 
decline in home building. The fact 
that fewer homes have been built of 
late is not to be accounted for by the 
existence of a surplus of such struc- 
tures. It is believed that there is a 
latent demand for thousands of 
homes in all sections of the country, 
which if it could be stirred into activ- 
ity would afford the lumber industry 
the market that it needs to realize a 
profit. 

Ordinarily, it has been found that 
home building is brisk when ample 
funds are available for such construc- 
tion. In fact, the present lull in home 
building has been attributed to the 
scarcity and high rates of money that 
were developed during the excessive 
stock market speculation of a few 
months ago. At that time funds 
awaiting investment were drawn 
from all sections of the country to the 
financial centers where they were in 
demand at high interest rates. In 


for Necessary Residential Construction 


the best possible sense a home is an 
investment, but it is not a specula- 
tion which normally promises profits 
comparable with those hoped for by 
dabblers in stocks. The home can 
not, therefore, compete with the stock 
market for funds. 

With the decline of the stock mar- 
ket, the current set outward and 
away from the financial centers until, 
it is believed, conditions in the 
smaller communities throughout the 
country with respect to money supply 
have returned to normal. With a 
view to determining whether this was 
true or not the National Association 
of Real Estate Boards made a survey 
of conditions in 46 widely separated 
cities, as related elsewhere in this 
paper. A questionnaire sent to the 
individual banks and mortgage 
houses brought authentic document- 
ary evidence that funds to the aggre- 
gate of nearly $850,000,000 are 


immediately available in these com-: 


munities for non-speculative home 
building. On the valid assumption 
that the communities included in the 
survey are typical, it is a fair infer- 
ence that there is in the United States 
as a whole ample money to finance 


the construction of every home ac- 
tually needed. 

What was said many years ago in 
another connection is now true of 
home building: “The way to resume 
is to resume.” It is more than likely 
that the impression still prevails in 
the minds of many prospective home 
builders that money is scarce and 
high-priced, and that the present is 
not an opportune time to build. It is 
possible, indeed, that some lumber- 
men still are of that opinion. In 
either case, the results of the survey 
mentioned ought to stimulate inquiry 
at least as to the local financial situa- 
tion. Everybody believes, of course, 
that prosperity for the lumber in- 
dustry, as well as for other indus- 
tries, is close at hand. An abundance 
of money for financing, together with 
a like supply of labor, ought to indi- 
cate an early resumption of home 
building. In view of this situation, 
lumbermen ought not to make the 
mistake of delaying their efforts to 
stimulate interest in the building of 
homes. To do so may mean to delay 
if not to miss a great opportunity 
for moving considerable quantities 
of building material at a profit. 
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“Powder-Post” Beetles in Hardwoods 


nary circumstances, the mechanical properties end inside the bark. In “The Manual for 
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commissioner, in part as follows: “During the Will you please give me the rule as to is likely to be of service and not liable to do li 
last few weeks I have had brought to my atten- placing the scale rule on end of log for more harm than good.” This author refers ot 
tion the fact that shipments of American hard- Scribner-Doyle rule, with deductions for de- tg a general practice in northern spruce cut for imf 
pees Se a oak Ban, have fects in logs?—INQuIRY No. 2,493. sawmill use of making a discount of 10 percent era 
been arriving in this country with live worms [This inquiry comes from Virginia. So far for straight deep seams, and 33 1-3 percent and 
in them. Although this is to a certain extent 2.°,nown to the AMERICAN LUMBERMAN the for twisted seams or even throwing out the ’ ( 
not unusual, it has been much more frequent diameters of logs are measured at the small whole log.—Ebiror. | 
lately than is ordinarily the case. boc 

“I believe this matter to be one of very great in. 
importance in the American hardwood trade, . 
for the reason that it is not unlikely that, re- NEWS AND VIEWS OF 1S ' 
gardless of the clause in the contract which ore 
provides that in the event of a dispute the A R tai 
buyer shall not refuse to take delivery etc., abc 
shipments arriving with worms working in : 
them will undoubtedly be rejected on the dock, From the AMERICAN LUMBERMAN ' 
in view of the danger of their spreading to 
other piles in the importer’s yard.” 

Investigations of the Lyctus beetles have been The holiday season has come, by American engineers. The | tinted lemonade which is such betta 
conducted in both the United States and Fng- nq gone, the wide-spread| largest reservoirs exist about! a favorite with lovesick swains Ca] 
land. In England it was found that Lyctus wings of the eagle have been| Baku, on the Caspian. at the annual circus, deponent da 
larvae are killed in drying by exposure in a folded, his annual scream has se @ saith not. Perchance it is to cu 
saturated atmosphere to a temperature 130 de- collapsed, and nought save the — take the place of the beverage 
grees Fahrenheit for one hour for each inch of turbulence of a presidential | ‘This is an era of progress.| which inebriates more than it ao 
thickness of stock, American investigators report campaign will probably dis-| Hiram Smith, of Flint, Mich.,! cheers, in which case Minne- ar. 
that liberal applications of pure kerosene or turb the equanimity of the| turns the smoke of charcoal | apolis is not a bad choice for in 
orthodichlorobenzene as a spray or with a sat- usiness world for the months| into acetic acid and finds the! 4 Jocation for its manufacture, of 
urated brush or mop, or immersion in vats of which will elapse before the smoke more valuable than the’ provided that certain of its 
kerosene is effective in killing insects already summer heats have been dis-| Charcoal. A patent has re- mill men do not take too much 
in the stock. Several applications may be placed by the winter blasts. cently been taken out for win-' stock in it, payable in sawdust. pe 
necessary. It was found in America also that i, dow shutters in which paste- a ae al th 
subjecting seasoned wood to a temperature of board is substituted for wood; 

180 degrees Fahrenheit in dry kilns was an It has long been known that| the slats and panels may be} ‘The annual meeting of the fl 
effective remedy. In Farmers’ Bulletin No. large petroleum _ reservoirs| covered with ornamental paper| National Association of Lum- w 
1477, “Preventing Damage by Lyctus Powder- have existed in Russia between| and painted or stamped in| ber Dealers was held in Chi- cc 
Post Beetles,” it is said: “As Lyctus powder- the Black and Caspian seas,| imitation of wood of any grain; cago on Wednesday of this | 
post beetles are able to survive the commercial but the indifference of the|or pattern. Wooden pails are| week. Henry Cadle, of Prince- “ 
dry kiln processes, it is necessary, in order to Russians, the out of the way |being superseded by those made} ton, Mo., was re-elected presi- $1 
kill the larvae in infested wood, not only to districts in which these reser-| of paper, while paper moldings | dent; A. H. Trego, of Hoopes- 

run the infested material through the ordinary voirs are located together with| and paper ornaments are/|ton, Ill. vice president; S. D. m 
process, but at the end of this operation to the cheapness of the American| pressed into shapes and sizes| Morgan, secretary, and F, O. . 
have the temperature raised to 180 degrees product, have thus far pre-| and for purposes where but a! Bell of York, Neb., and J. K. Is 
Fahrenheit or over for a short period—one- vented any development there-| short time ago elaborate carv-| Eagle, of Momence, IIl., direc- b 
half hour or longer, depending on the dimen- in. But this order of things} ings and the skill of an artist | tors. S 
sions of the material. Such high temperatures is about to be changed and| were necessary. And. now st I ad p 
may weaken the wood fibers, and should be the petroleum deposits of this}comes acid from sawdust. The Goodrich line of steam- | 
used only where great strength is not needed vast stretch of Russian terri-| Whether to be used as a sub-jers is bringing shingles from 1 
in the utilization of the wood. According to tory are now going to be/|stitute for tea and coffee, or| Sturgeon Bay, Wis., to this 

the Forest Products Laboratory, under ordi- worked on the American plan| ‘to manufacture the beautifully | city for 20 cents a thousand. 
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Some Southern Pine Items Weaker; Others Strengthen 


Southern pine production was reduced during the Fourth 
weekend, while bookings were fairly well maintained, and 
amounted to 93 percent of the cut. There has been im- 
provement in demand from farm sections of the South 
where progress has been made with harvesting, and it is 
expected that this will spread to the North. There is a 
lack of industrial orders, but prospects are brightening. 
Large construction is beginning to create a demand for 
timbers and other items. Prices are low and weak, some 
items having softened, but on a good many others the mills 
are taking a firmer stand. It is likely that the result of 
recent hand-to-mouth purchases will be a good fall trade. 


Carolina Pine and Roofer Stocks Are Being Reduced 


North Carolina pine mills report that demand continues 
quite dull. Identical plants during the week ended June 28 
booked only 47 percent as much business as in the corre- 
sponding period of last year. Their production in that 
week was 74 percent of last year’s, and since then a num- 
ber of important mills have closed down, while others have 
taken steps to curtail their cut. Average sales prices re- 
ceived during June were mostly lower than those received 
in May, and the spreads between highest and lowest con- 
tinued wide. Some items of No. 1 common, No. 1 box and 
B&better and No. 1 flooring were slightly higher, but the 
list as a whole had declined from previous low levels. Mill 
stocks are not large, shipments in the first 26 wecks of the 
year having amounted to 94 percent of the production, and 
some items are in rather small supply. It is, therefore, 
believed that with output curtailed, there ought to be some 
improvement in prices toward fall. Industrial users of low 
grades and the retail yards have been buying very lightly, 
and they should soon reach the buying point. 

Georgia roofer mills reported less than a third as large 
bookings in June as in May, and from an average of $15.20 
in May, the 6-inch had declined to $14.75 in June. Output 
is very small, and the mills show little inclination to accept 
orders at the current market. It is believed that the cur- 
tailment and steady reduction in mill stocks should bring 
about early improvement in the situation. 


West Coast Output Reduced; Mills Firmer on Prices 


Production on the West Coast during the holiday week 
was greatly curtailed, and made less than one-third of mill 
capacity. Bookings were lower also, because of the holi- 
day, but they amounted to 34 percent more than the actual 
cut. There is every indication that production will be held 
down until there is improvement in business, for the mills 
are making an intensive survey of market conditions, and 
individuals are more and more coming to see the necessity 
of limiting production to actual sales. 

Prices seem to be showing the effect of the firm price 
policy being adopted by the mills. Rail sales reports for 
the period ended July 7 give the average for ten items of 
flooring as $28.65, compared with $27.42 the preceding 
week, while seven items of No. 1 dimension averaged $15, 
compared with $14.86 the preceding week, but there had 
been a further decline in No. 1 boards, four items averaging 
$14.31 as compared with $15.91 the preceding week. 

The cargo markets, both domestic and foreign, are still 
much disturbed by uncertainty as to freight rates. There 
is a world surplus of vessels, and the reduction in the lum- 
ber movement has sharpened competition for loadings. 
Several conferences are now under way in regard to trans- 
pacific, intercoastal and South American rates, and it is 
hoped that they will bring about such measure of stabili- 


Lumber Statistics Appear on Pages 46 and 47; 


zation as will encourage foreign buyers to enter the lumber 
market again. 

The Atlantic coast market has not been very active, but 
building is gaining. There are large supplies of lumber 
available, however. Trade in California is picking up, and 
prospects seem brighter here than in any other market. 
In rail territory, distributers are counting on a revival of 
buying for fall needs of country yards. 


Western Pines Demand Slow; Prices Slightly Lower 


Production in the Inland Empire was down to about one- 
third of mill operating capacity during the week ended 
July 5, but sales were only about 12 percent above the 
actual cut. Production of identical mills in the preceding 
26 weeks of this year was 93 percent as large as in 1929, 
while orders were only 80 percent as much as last year’s. 
Mill stocks are heavy in practically all items, while files 
of unfilled orders are thin, so that prices show a tendency 
to weaken further, and Idaho pine has recently been losing 
a little ground, though it is more firmly held than is Pon- 
dosa. The market situation is such that further curtail- 
ment is likely. Undoubtedly, however, there will be a 
better demand toward fall, especially from country yards 
in the middle West and from millwork manufacturers, all 
of which have been buying very conservatively and allow- 
ing their stocks to become depleted. 

California pine production of identical mills has been 
about 20 percent lower than last year’s, and bookings are 
now running behind it. Total inventory of June 1 was 16.5 
percent larger than on that date last year, but stocks of 
No. 3 shop and better were 33.8 percent larger. Unfilled 
orders were 0.5 percent larger, but those for No. 3 shop 
and better had declined 24.9 percent. White pine prices, 
according to sales reports of July 1, held about even; those 
of upper grades of sugar pine were stronger but there were 
few sales of lower grades, and most mixed pine items were 
a little stronger. 


Arkansas Mills Curtail; Market Slow and Weaker 


The Arkansas soft pine mills report a slowing down in 
the demand, sales of association mills during the week 
ended July 5 having amounted to only 59 cars, accompanied 
by a weakening in prices, lists recently issued containing 
some reductions. Of the above 59 cars, 21 were shipped to 
Arkansas destinations, so that total shipments to other 
States amounted to only 38, none of them taking more than 
a few cars. The inquiry, however, gives the mills reason 
to believe that there will be early resumption in buying for 
fall needs. Their stocks of some of the popular items are 
low, especially those of flooring, and it should not require 
much increase in demand to bring about a stiffening in 
quotations. The manufacturers are taking vigorous meas- 
ures to support the market by curtailment in their cut. 


Hardwood Sales Low But Prospects Are Improving 


Definite signs of improvement in general business activ- 
ity are encouraging to hardwood manufacturers. Bookings 
have continued low, however, those of southern mills being 
about 20 percent below, and those of northern mills about 
75 below, their production during the week ended July 5, 
this poor showing being largely accounted for by the ex- 
tended shutdowns of hardwood consuming industries over 
the Fourth weekend. The larger consumers foresee an 
early increase in their own activities and, believing that 
hardwoods are now at bargain level, are beginning to in- 
quire for supplies. For the radio, furniture, automobile 
and building lines, the outlook is considered brighter. 


Market Prices and Reports on Pages 63 to 67 
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Co-operates With Farm Federation Bureau for Improvement of Rural Homes—Fire Tests 


of Wood Hangar Recorded in Pictures—Hardwoods Score Triumphs 


New Farm Project Book 


Wasuineton, D. C., July 7.—The 1930 edi- 
tion of the County Farm Bureau Project Book, 
published by the American Farm Bureau Fed- 
eration, offers a field of wide scope for indi- 
vidual and community prosperity. 

In addition to interesting the farmer, this 
project book is of interest to the lumber dealer 
and other merchants whose business is de- 
pendent upon progressive agriculture. 

It is dedicated to “those thousands of un- 
selfish farm men and women who give without 
stint of their time and talent in building the 
great service institute—the Farm Bureau or- 
ganization.” 

The projects outlined appeal to farmers where 
improved roads are necessary for comfortable 
and safe transport of their products to market; 
to a rural section where twenty or more of its 
homes are run-down-at-the-heel and badly in 
need of judicious modernizing; where there is 
need for home orchards, fire protection, elec- 
trification, communication, the use of explo- 
sives, balanced fertilizer, farm management and 
community development. 

Even the community band is considered. 
Sewing and test kitchens are planned. Kitchen 
equipment is suggested whereby an economical 
arrangement will completely change the fraz- 
zled housewife’s outlook on life from gray 
drudgery, amid inconvenience, to alert indus- 
try, supported by the modern economies of 
labor-saving devices. 

The new project book will be submitted to 
some 1,837 county farm bureaus, extending 
from New England to the West Coast. 

All projects will not be applicable to every 
community or section, but officials of each 
county bureau will determine the adaptability 
of various projects to local conditions. 

Most of the projects presented have been 
successfully developed by one or more county 
farm bureaus and have advanced far beyond 
the dream stage into the realm of practical 
application. All projects offer two definite 
results : 

1. A real value in service to the member. 

2. An increased membership in the organ- 
ization, 

* * * 
Pictorial Record of Hangar Fire 


Wasuinecton, D, C., July 7.—The failure of 
the combustion of several hundred gallons of 
gasoline and oil to burn down a wood hangar 
protected with automatic sprinklers has been 
productive of no little curiosity—some of it 
tinged with skepticism. In order that the re- 
sults of the series of tests conducted at the 
bureau of standards by an impartial fact-find- 
ing committee may be the more readily real- 
ized, the National Lumber Manufacturers’ As- 
sociation has published a pictorial review in 
colors. 

The wood hangar was erected at the bureau 
of standards for these tests by the National 
Committee on Wood Utilization. The floor 
was of cement. No special attempt was made 
to protect the wood aside from the installa- 
tion of floor and overhead sprinklers. Several 
condemned airplanes were placed in the hangar. 

While the official, report of the fact-finding 
committee has not: yet been published, the N. 
L. M. A. is well satisfied with the obvious re- 
sults as shown by the pictorial record made 
while the tests were going. 

A series of colored half-tones make up the 
pictorial review. The first picture shows the 
hangar before the tests. Pictures show the 
early stages of the several test fires in the air- 
planes, and others depict the roaring stages 


when sheets of flame and clouds of smoke were 
issuing from the wide entrance. 

The final views show the last fire out and 
the hangar uninjured, as well as the super- 
ficial damage done to the wood and to the 
fabric of the planes within the hangar. 

The pictorial review is designed to help sell 
wood airplane hangars. Some think it will 
sell more hangars than oceans of talk. Copies 
may be had upon application to the N. L. M. A. 


* * * 


FOR FARM MODERNIZATION 


Systematic Campaign to Improve Farm 
Homes to Stimulate Lumber Use 


Wasuineton, D. C., July 7.—If financially 
able, the farmers of the United States could 
absorb the entire lumber output of the country. 

This one fact demonstrates the importance 
of the co-operative drive of the National Lum- 
ber Manufacturers’ Association and a_ select 
group of other national trade organizations, un- 
der the auspices of the American Farm Bureau 
Federation, for the wholesale modernization of 
farm dwellings, details of which are now being 
worked out. 

Careful estimates indicate that some 4,000,- 
000 farm houses are in need of remodeling, re- 
pairing and modernization. More attention has 
been given by farmers to quarters for their 
animals and other “working buildings” than to 
their own dwellings. 

I:xperts have estimated that on the average 
every farmstead in the United States could use 
2,000 feet of lumber to advantage right now in 
making only the most elemental improvements 
and repairs. That alone would require a total 
of 12,000,000,000 feet, or more than one-third 
of the present annual recorded lumber produc- 
tion. 

furthermore, needed new buildings would 
call for the incredible total of more than 150,- 
000,000,000 feet. 

While the present financial status of the 
farmers will not permit more than a mere 
fraction of even the needed renovation, it is 
believed that the systematic campaign of the 
American Farm Bureau Federation can stimu- 
late the consumption of lumber for moderniz- 
ing jobs to the extent of at least an additional 
billion feet annually under existing conditions. 

If and when stabilization comes to the farm- 
ers, it is estimated that the consumption of 
lumber on farms could be brought up to 12,- 
000,000,000 feet a year. Perhaps a third of this 
would be home or neighborhood sawed lumber 
from woodlots or small timber holdings. 

At present purchases of lumber by farmers 
from outside sources probably do not exceed 
3,000,000,000 feet annually. A net increase of 
5,000,000,000 in the farmers’ purchases of lum- 
ber from the national market would at once 
take the slack out of the lumber industry, put 
the mills back to work on a full time basis, 
and increase the trade turnover by at least 
$250,000,000. While such a development is nec- 
essarily a matter for the future, the addition of 
only 1,000,000,000 feet to present farm purchases 
from the national market would be momentous 
to the lumber industry. 

A feature of the Farm Bureau’s moderniz- 
ing campaign, as announced by the AMERICAN 
LUMBERMAN last week, will be an intensive re- 
vival of “The Transformation,” which pictures 
the story of the remodeling of a dilapidated old 
farm house and beautification of the farm 
home. This picture has been shown all over 
the country, not only to farm audiences but in 


cities as well, and has been enthusiastically re- 
ceived. The picture was produced by the fed- 
eration in conjunction with N. L. M. A. 

As a part of its modernization campaign the 
l'arm Bureau lederation will continue to stim- 
ulate building and rebuilding through the edi- 
torial pages of the “Bureau Farmer,” its offi- 
cial organ, which has a circulation of half a 
million. The Building Question and Answer 
Service, in which the National Lumber Manu- 
facturers’ Association has been co-operating 
actively, will be continued and strengthened. 

The service department of the federation will 
continue to give wide publicity to all booklets 
published by the N. L. M. A. that are of in- 
terest to farmers. 

Home modernizing groups, following the 
study course method, are to established as far 
as possible in all local units of the federation, 
and each county farm bureau will become a 
service station for the members in its county. 

Individual members of county bureaus are 
free to write directly to American Farm Bu- 
reau Headquarters in Chicago and their re- 
quests will be relayed, in turn, by the county 
bureau. Already as many as 15,000 to 20,000 
requests a month are coming in for informa- 
tion and advice, and this entire volume of serv- 
ice demand is available to the National Lum- 
ber Manufacturers’ Association and its co- 
operating lumber dealers. 

The Farm Bureau Federation also plans to 
publish a home modernizing primer which will 
complement the ideas and suggestions of asso- 
ciations co-operating in the forthcoming drive. 
Likewise the “Bureau Farmer” will develop its 
editorial program to coincide with the course 
of study relating to home modernization. The 
entire Farm Bureau Federation publicity or- 
ganization will be actively used to stimulate the 
interest of farm readers and individual mem- 
bers in this great project of making farm 
homes more beautiful and livable. 

Farm home plans developed in the Ideal 
Farm Home Contest of the N. L. M. A. will 
be serially featured in the “Bureau Farmer,” 
while all pertinent publications of the National 
Association will be offered to all interested in- 
quirers. 

Officials of the Farm Bureau Federation are 
convinced that this well organized and deter- 
mined effort to make rural America home con- 
scious and aware of the structural and archi- 
tectural backwardness of a majority of farm 
owners will result in a farm building revolu- 
tion—and they do not think it is an exaggera- 
tion to use that figure of speech. 

3ecause of the special adaption of lumber 
for farm utilization, the lumber industry is in 
a position to profit more than any other, not 
excepting the National Electric Light Associa- 
tion (which has started out to electrify the 
farms), from constructive co-operation with 
the federation in its rehabilitation program. 


. x *k * 


Appalachian Products Win 


Cincinnati, Onto, July 7.—Following the 
good news of the success of the Appalachian 
Hardwood Club in obtaining recognition tor 
Appalachiam yellow poplar and white oak in 
the new Catew Tower and cherry and walnut 
finish in the new Telephone Building, more 
good news was received this week by David 
G. White, manager of the trade expansion de- 
partment of the Appalachian club. 

The: new triumph is in the specifications for 
the new $5,000,000 State capitol building of 
West Virginia at Charleston, where Fred 
Bringartner, president of the Appalachian club 
and John Raine, president of the West Vir- 
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ginia Forestry Association and president of be of white oak and poplar with some cherry Appalachian hardwoods by the building com- 
Meadow River Lumber Co., at Rainelle, W. and chestnut. The cabinet and millwork con- mission of Ohio .after a hard fight. Appa- 
Va., co-operated with Mr. White in presenting tract has been given to the Robert Mitchell lachian white oak has been specified for the 
the merits of Appalachian hardwoods to the Co., of Cincinnati, which also won the con- interior trim of one of the large assembly 
Capitol Building Commission at Charleston. _ tract for the 350,000 lineal feet of yellow pop- rooms and walnut for another. 
ests Gov. William G. Conley of West Virginia lar interior trim for the Carew Tower. The A brief is to be presented to the governor 
was so impressed with this presentation that office of the governor and his reception room and the Ohio building commission showing the 
he issued an order that wherever possible will be in West Virginia white oak both for merits of lumber construction for partitions, 
products native to West Virginia and the panels and flooring. The hardwood merchants doors, floors and walls in competition with 
Appalachian regions should be given the pref- had a hard battle with substitutes and lino- steel and linoleum-for the flooring. In this 
y re- erence over substitutes. leum manufacturers in the flooring competition contention the Appalachian Hardwood Club 
fed- The specifications, as prepared by Cass-Gil- and a part of the flooring contracts are still has the co-operation of the American Walnut 
bert Architects, call for fine textured close undecided. Manufacturers’ Association and the members 
1 the grained hardwoods in the interior trim. Doors, Through the good offices of Gov. Myers Y. and executives of the labor unions, especially 
= panels, molding and most of the partitions will Cooper of Ohio recognition has been given to the carpenters and allied trades. 
eai- 
offi- 
alf a 
iswer 9 * 
i umbermans Home built of Lumber 
ating 
ed. 
Ps MINNEAPOLIS, MINN., July 7—When a lum- considerable —_ attention 
Pian herman builds himself a home it is natural that to aiding the architect, 
he should build of wood, for by long associa- Ernest Kennedy, in per- 
the tion and personal knowledge of the material sonal supervision of the 
7™ he has become convinced of its lasting quali- work, which was done 
eh ties. And because he is a business man, he is by the H. N. Leighton 
. likely to apply business principles to his home ? 3 : 
ne a pate : ; canoe Basa Co., local contractor. 
building and demand slow depreciation as well : : - : 
unty, : Mrs SNE Colonial in architec- 
: as modern construction. 2 : 
mre Archie D. Walker, secretary of the Red ture, this rambling 
»u- structure has sugar pine 
re- siding, and the same 
unty material is combined 
),000 with the white pine in 
rma- the framework of the 
BCT V- home. On the roof are 
manag dipped cedar shingles. 
©O- Floors are of maple and 
s to » wel ager like 4, D. WALKER, 
will As = y Lend ont Minneapolis, Minn.; 
aaee els, was manu acturec Secretary, Red River 
: at the company’s mill Lumber Co. 
ig in California. 
Ae In the living room stained panels lend beauty This home, overlooking the “waters of Min- 
The to this colonial steircase netonka” famed in song and story, is fronted 
a by spacious lawns. Beside the front entrance 
e the River Lumber Co., with his years of associa- >. carved Gaent, pocoumity Fae yee 
* “c ” feel senagon wh midget cousin from far across the sea. Inside 
1em- tion with the lumber industry is thoroughly 
arm imbued with this idea, so his beautiful new , 
home at Northome, Lake Minnetonka, near . 
deal here, is made almost entirely of wood. The 
will California white and sugar pine with which his 
ier,” company has built up such a fine reputation for 
onal quality are used mainly in its construction, and 
[ in- artistic use is also made of another product 
of the Westwood mill, sandblasted California 
are white pine. 
eter- The accompanying illustrations give some 
con- idea of this example of what a lumberman can 
‘chi- a ; ; do when he sets out to put to practical use his 
‘arm The front entrance is an excellent example of — knowledge of wood construction. Mr. Walker 
‘olu- the quality of millwork which the Red River himself specified the material to be used for 
era- company can produce at its Westwood mill the various parts of the home, and devoted 
nber 
s in 
not 
\Cla- 
the 
with 
le 
the 
Tian 
for 
in In Mr. Walker's “den” the wall panels, stained 
Inut light antique, give a cosy appearance 
lore 
avid is the comfortable roominess typical of the 
de- homes of colonial America, with the added 
touch of modern craftsmanship in woodwork- 
for ing art, exemplified in the delicate tones of 
of green and other colors in the wood panels, in 
pe The beautiful new home of Archie D. Walker, secretary of the Red River Lumber Co., at Nor- + aie an cadias aoa aa 
lir- thome, Lake Minnetonka, near Minneapolis, Minn., is built almost entirely of wood, and mostly color; varnished and rubbed down, this pro- 
of “Paul Bunyan’s”. California white and sugar pine from the company’s mill at Westwood duces a very attractive finish. 
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Association’s New Home a Display 


of Hardwoods— 


“The hardwood industry’s show window” 
would be a good term for the new offices of the 
National Hardwood Lumber Association on the 
twenty-fourth floor of the new Buckingham 
Building, 59 East Van Buren Street, Chicago. 

This organization sets the example, and per- 
haps the pace, for other lumber organizations 
and manufacturers and distributers of lumber, 
in preparation and design of its home, for 2408 
3uckingham Building is a suite truly represen- 
tative of the varied hardwood lumber interests. 

The building itself, at the southeast corner 
of the Loop, is nothing out of the ordinary, 
except that it is in an unusually attractive and 
convenient location, near the heart of the city’s 
business activity, close to the elevated railway 
and other good transportation, within a_half- 
block of Michigan Boulevard beyond which is 
Grant Park where will be held the Century of 
Progress Exposition, the Chicago World’s Fair 
of 1933. It will be convenient for Fair visitors 
to see these offices, and it will be convenient 
for the association to keep in touch with the 
progress and activities of the exposition. The 
building will be completed within a few weeks; 
it is one of Chicago’s newest skyscrapers and is 
of the usual steel and masonry construction. 
Even when one leaves the elevator at the 
twenty-fourth floor and approaches the double 
doors of the association’s suite nothing out of 
the ordinary is noticeahle. The legend painted 
on the glass in the door is quite conventional, 
in the usual office-building manner. 

sut open the door! There the glory of rich 
wood panelings and floors and furniture greets 
the eye. The large reception room, like the 
private corridor behind it, is paneled to the 
ceiling in black walnut, the donation of the 
Pierson-Hollowell Lumber Co., of Indianapolis, 
Ind. The full-height panels most effectively 
display the beautiful grain in the finely figured 
veneers of this rich American wood. The tele- 
phone operator sits at a beautiful walnut desk, 
and the other furniture is of the same material. 
The floor here, and in several of the other 
offices, is “IXL” maple flooring provided by the 





Figured quartered red gum and walnut floor in office of Miss K. V. 


Wisconsin Land & Lumber Co., of Hermans- 


ville, Mich. 

Directly behind the reception room is the 
private office of Chief Inspector William H. 
Nelson, which one may enter by passing through 
the swinging gate and crossing the corridor. 
Mr. Nelson’s office has a wainscoting of chest- 





Manufacturers Join Forces 
to Show Varieties of Wood 


is one group of plain white oak “boards,” with 
large knots plainly showing, which “Bill” Nel- 
son admits he has never tested with a thickness 
gauge. The floor here is plain red oak in 6-inch 
blocks, furnished by the E. L. Bruce Co., of 
Memphis, Tenn. 

To reach the nerve center of this suite of 

















Reception room of the new home of the National Hardwood Lumber Association, with gate ad- 


mitting to private corridor; beyond the gate ts Chief Inspector W. H. 


nut veneer, fluted boards ten inches wide 
and three feet high; this was furnished by the 
Wood-Mosaic Co., of Louisville, Ky. Above 
the wainscoting the wall is paneled with Flex- 
wood, the thin veneer on a cloth backing, fur- 
nished by the Flexwood Co., of Chicago. Here 








Lyons, assistant secretary 


Nelson's oftice 


oftices, however, the visitor as he passes through 
the swinging gate turns to the left, to the end 
of the private corridor, and so into the private 
office of L. S. Beale, secretary-treasurer of the 
association. This room is large and light and 
airy, for it is also the directors’ room, and 
within its beautiful mahogany walls most of the 
policies of the National Hardwood Lumber As- 
sociation will be formulated and executed. These 
large panels and stiles of Cuban mahogany were 
furnished by I. T. Williams & Sons, of New 
York. The quartered white oak floor, of 12-inch 
strips laid in herringbone pattern, was donated 
by the Wood-Mosaic Co. 

This office is located at the northeast corner 
of the building, and from its richly draped win- 
dows one may have a splendid view of the city 
and the lake. One door gives direct access to 
the public corridor, another to the private cor- 
ridor,.and a third to the office of Miss N. Opfer, 
Mr. Beale’s secretary. In her office large panels 
show in a most pleasing way the fine figures of 


the bird’s eye maple veneer WR athe Bird sy, 


Eye Veneer Co., of Escanaba, n., provided, 
and the beauty of the panels is heightened by 
the narrow stiles and rails of plain sawn white 
maple furnished by the Underwood Veneer Co., 
of Wausau, Wis. This is a maple room indeed, 
for the floor is another combination of IXL 
plain.sawn and bird’s eye maple, alternating 
and diagonally laid. 

If, when leaving the reception room, the vis- 
itor turns to the right instead of the left, in the 
private corridor, the first office he reaches is 
that occupied by H. J. Fuller, assistant secre- 
tary of the association who has charge of the 
organization’s correspondence, ptiblications, and 
other similar work. In the large wall panels of 
this office is the restful dignity of quartered 
white oak, the veneers of which were furnished 
by the Louisville Veneer Mills, of Louisville, 
Ky., and the lumber for stiles and rails provided 
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by Charles H. Barnaby, of Green- 
castle, Ind. Quartered white oak 
is also used for the 6-inch blocks 
of the flooring, furnished by the 
Bruce company. 

Just beyond Mr. Fuller’s office, 
in the southeast corner of the 
building, is the office of E. W. 
Treen, assistant secretary in charge 
of the association’s inspection serv- 
ice and allied activities. This room, 
(pictured on the front page) has 
walls of “Beautiful Birch” and lots 
of it. The veneers for the panels 
were furnished by the Brunswick 
Lumber Co., of Big Bay, Mich., 
and the lumber for stiles and rails 
was provided by the Northern 
Hemlock and Hardwood Manu- 
facturers’ Association. The bas- 
ketweave design of the flooring in 
this room is an IXL creation of 
bird’s eye maple and red birch in 
9-inch strips. Readers while no- 
ticing the beauty of this room’s 
furnishings will not overlook the 
group of white dots in the win- 
dow; these are the boulevard 
lights of Grant Park where Jack- 
son Boulevard is extended out to 
the shore of Lake Michigan. 

Adjoining Mr. Treen’s office is 
the office of Miss K. V. Lyons, 
assistant secretary in charge of the 
accounting and stenographic de- 
partment. Here a_high wainscot- 
ing of figured quartered red gum 
is aided by walnut flooring in 6- 
inch blocks in giving an unusually 
rich effect. The veneer panels were 
furnished by the Louisville Veneer 
Co., the lumber by the Chicago 
Mill & Lumber Corporation, of 
Chicago, and the flooring by the E. 
L. Bruce Co. The molding around 
the top of the wainscoting is so 
wide as to be almost a cornice, and 
upon it are placed the pictures 
made of inlaid hardwoods, which 
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Kifoy— 


gO-¥137-5 
In Mr. Nelson’s office a chestnut wainscoting is surmounted by Flex- 
wood wall panels of plain sawn white oak 


deep brown of the wainscoting. 

The stenographic and bookkeep- 
ing department is in a large room 
adjoining Miss Lyons’ office and 


have been well known “landmarks” 
at the association offices for years; 
these pictures show up plainly 
against the white plaster above the 


"mm 


31 


the reception room. Its walls are 
not paneled, but the floor is of 9- 
inch plain sawn oak blocks laid 
diagonally. Here there was no at- 
tempt by the Bruce company to se- 
lect the wood for uniformity of 
color, and the streaks and other 
slight blemishes which were al- 
lowed give a_ variegated effect 
which is quite pleasing. It is con- 
sidered one excellent example of 
what a well planned public office 
may have for good and service- 
able flooring without too much ex- 
pense. 

Mr. Beale and his staff are in- 
tensely proud of their new quar- 
ters, as well they might be, and 
have been quick to tell of the firms 
and organizations which donated 
the materials, and the action of 
other companies in providing the 
labor factor on a cost basis. These 
included the Kaucher Engineering 
Co. and H. C. Blank, Chicago 
firms, which laid the Bruce and 
Wisconsin floors, respectively, and 
the Matthews Bros. Manufacturing 
Co., of Milwaukee, Wis., which 
fabricated and installed the wood- 
work, 

The told of 


secretary letters 


--which have been sent to architects 


inviting them to come and see these 
offices, and if they wish, to bring 
their clients with them, with the 
assurance that here may be seen 
not only the various species of 
hardwoods but also numerous dif- 
ferent modern applications of those 
woods. No two rooms are alike, 
and the panel arrangements, also, 
are different. It is the hardwood 
industry’s show room, this suite of 
offices. 

Mr. Beale also presented another 
good reason why the association 
should have such offices. This 
or any similar business organ- 
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At the left one may see the quartered white oak walls of Assistant Secretary H. J. Fuller’s office, and at the right is a view of the bird’s eye 
maple and plain white maple in the office of Miss Opfer, Mr. Beale’s secretary 
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ization, will get more and better work done 
when its staff is provided with such beautiful 
offices. The men and women here employed 
will take a personal pride in such surroundings, 
and will have a higher opinoin of the job that 
keeps them in those surroundings. “It will take 
more than a few dollars’ extra salary to make 
them leave a place like this for some dumpy 
office with another employer. We will be able 
to do better work here, and the association will 
profit by it. These offices are something of 
which every member of the association, and 
every lumberman anywhere, can be proud.” 


Expects More Russian Imports 


Boston, Mass., July 7.—Wells Blanchard, 
vice president of the Blanchard Lumber Co., 
believes that importations on the Atlantic sea- 
board of Russian White Sea spruce will even- 
tually become a large factor in the eastern lum- 
ber market. Speaking for his wholesale firm 
regarding this, Mr. Blanchard stated to a rep- 
resentative of the AMERICAN LUMBERMAN: “In 
the most general terms, we believe that the 
Russian White Sea spruce which we are han- 
dling is of the finest quality and that economic 
conditions are such that it is practically certain 
to become a large factor in the Atlantic coast 
market. We do not believe that it will come 
in any tremendous quantity for some time, be- 
cause the trade will have to be educated to it, 
and purchases from other sources will have to 
be synchronized gradually.” 

The Blanchard Lumber Co. is expecting its 
first large cargo of this new Russian lumber 
late in the summer. 


GLApsTone, Micu., July 7.—At the plant of 
the Northwestern Cooperage & Lumber Co., at 
this place, the many advantages of Prescott air 
dogs are being realized. At this plant two 
Prescott carriages equipped with Prescott air 
dogs and tapering devices and Prescott air set- 
works are in daily operation, and, according to 
officials of the company, are giving excellent 
satisfaction. The initial installation was made 
in January of this year and the dogs were oper- 
ated all through the winter months in frozen 
maple and birch. The operation proved so highly 
satisfactory that a duplicate rig was installed 
last April on the other side of the mill. Both 
rigs now are in daily production and have 
earned the unqualified approval of both the 
management and crew. 

One of the greatest advantages of the Pres- 
cott air dog is its universal adaptability to all 
classes of timber. This fact is readily apparent 
at the Northwestern plant where both soft- and 
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Locking across Secretary-Treasurer L. 


S. Beale’s desk at the mahogany walls of the directors’ 


room. At extreme left is door to Miss Opfer’s office, and beyond that the door to the private cor- 
ridor; at far end is door to public corridor 


Air Dogs Give Excellent Satisfaction 


hardwoods are sawn. No adjustments or at- 
tachments are necessary for either species of 
timber and no log sorting is necessary. Large 
hemlock or pine logs are followed by small hard 
maple or birch and the dogs hold with equal 
efficiency. 

One man constitutes the carriage crew and 
he is not hurried at all in his work. Under his 
finger tip control are both the dogging and 
tapering devices, and all operating levers are 
neatly grouped so that he sits in a natural 
position and does not have to reach to perform 
any operation. 

A marked change is apparent in sawing. 
Where previously the sawyers were inclined to 
take the first slab slowly because of insecure 
dogging they now take each cut at maximum 


speed, knowing that the log can not alter its 
position either lengt thwise or sidewise, being 
held in a positive grip, regardless of the shape, 
size, or species of timber. 


This perfect confi- 














One of the two carriages at the plant of the Northwestern Cooperage & Lumber Co. equipped 
with Prescott air dogs and tapering devices 


dence on the part of the sawyers naturally 
leads to maximum efficiency. 

Saw culls from insecure dogging are elim- 
inated entirely, as is the degrading of back 
boards by tooth marks, because the dogs hold 
from top and bottom exactly as the Knight 
type of dog, but with many times the speed 
and power. 

The power tapering device, an integral part 
of the new equipment, undoubtedly constitutes a 
major improvement in itself. There is hardly 
any species of timber where frequent tapering 
does not improve grades, but previously it was 
dangerous, hard physical labor, side stepped by 
the carriage crews. Also, because of the time 
consumed, it lowered production, and was there- 
fore utilized only at intervals on the extremely 
tapered logs. With the power tapering device 
it is just as easy to taper as not; no physical 
exertion is necessary and no danger exists. 
Moreover, so little time is consumed that the 
operation does not interfere in the least with 
quantity production. 

The Prescott Co. pioneered the power dog 
movement, and has perfected both its electric 
and air dogs until either type is applicable with- 
out changes or adjustments of any sort, to all 
sizes and species of timber, either hard or 
soft. These facts are said to make Prescott 
power dogs the ideal quarter sawing dogs. 

Bulletins and photographs as well as operat- 
ing data will be sent on request. 

[These dogs are more fully described in an 
advertisement in this issue of the p rte 
LUMBERMAN, appearing on pages 12-13.— 


EpITor. 
] AAAS LE EEE EET) 


Buy Russian Pulpwood 


Boston, Mass., July 7.—Advices have been 
received here that the Russian government is 
planning to sell 2,000,000 cords of pulpwood 
along the northeastern coast of New England. 
Some Maine mills have already bought a quan- 
tity of this pulpwood and they report that the 
quality is excellent; that it is worth $1 or $2 a 
cord more than native wood. The price paid is 
said to be $16.50 or $17 a cord for peeled wood. 
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A recent investigation of the budgets of 
workers in one of the important cities of the 
Russian Soviet Union, as officially reported, 
showed a great improve- 
ment in their standard of 
living. Rents constituted 
7 percent of their 


budgets; food 45.6 per- 


Russian 
Worker and 


His Budget 


cent; clothing and foot- | 


wear 15.1 percent; cultural and educational 
expenses 3 percent; social and political ex- 
penses 3.5 percent, while for liquor 3. 7 per- 
cent was expended. The report says: ‘This 
latter figure has shown a decline recently as 
a result of educational campaigns and vari- 
ous cultural measures designed to curb the 
consumption of liquor.’’ The report further 
says: “A positive factor in the budget is 
the increase in the workers’ savings which 
are invested in state loans or deposited in 
savings banks and are constantly increas- 
ing.” 
se 

A lumberman who spends most of his time 
traveling and covers a very large section of 
the country, says he finds time to read the 
AMERICAN LUMBERMAN 
with a fair degree of regu- 
larity. In a letter to the 
editor of this paper he made 
some interesting comment 
upon the attitude of lum- 
bermen who imagine they do not have time 
to read their trade papers. In this letter he 
said: “People often say to me that they do 
not have time to read the AMERICAN 
LUMBERMAN;; in fact, we have three de- 
partment heads among them. When | hear 
that | wonder what is there that is so much 
more important in regard to selling than 
ideas with which to make more or better 
sales. It can easily be possible for one real 
idea to produce more net return than a 
whole year of routine plugging. Ideas do 
not spring from nothing. The putting to- 
gether of what some one else has said or 
done with something that one wants to say 
or do is what makes it an idea, the associa- 
tion of thoughts or the capacity to bring 
together heretofore unrelated facts. My 
theory and practice of reading the AMERI- 
CAN LUMBERMAN is predicated on the. be- 
lief that sooner or later | will see something 
in it that will compensate me for all the 
time I have put in in going through the 
pages looking for something that I could 
associate with my work.” He then discusses 
at some length an article in a recent issue 
that had particularly attracted his attention 
and which he felt was of tremendous value 
not only to him but to any other lumber 
salesman who was taking his work earnestly. 

*x* * * 


They Don’t 
Have Time 


To Read 


“Life is short and time is fleeting."” Men 
often spend their lives in a mad effort to 
accumulate wealth and property, sometimes 

represented in a beautiful 
The Philosophy home, but they do not 
of Pete always instill into the 
~ ’ : hearts and minds of those 
The Armenian that are left behind the 
same love and affection 
that they have had for the home. A friend 
told the writer an interesting incident the 
other day, something like this: “‘As I came 
down the street today I met my old friend 
Pete, the Armenian. A lot of furniture, 
paintings and rugs were being unloaded in 
front of a big auction house and | said: ‘Pete, 
what are you doing today.” He replied: 
‘Taking in a lot of goods." Then he went 
on to tell me that a rich Chicagoan had died 
a short time ago. He had a beautiful home, 


Some Observations By the Way 
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fine furnishings, exquisite paintings, pretty 
rugs and antiques, choice collections of statu- 
ary and clocks—everything nice. And then 
Pete said: ‘His wife was in here a few days 
ago. She said she was going to send all 
these things over to us to sell. She was 
going to travel; was going around the world.’ 
Then Pete, the Armenian, said: “That is the 
way with a lot of rich fellows; they pile up 
a lot of money, get some nice things, provide 
a beautiful home and then they die and the 
widow sells the old homestead and the choice 
collections and goes traveling about the 
world.’ ”” : 
k * * 


From the Stippich Lumber Co., well 
known wholesale and commission lumbermen 
of Wichita, Kan., has come to the AMERI- 


CAN LUMBERMAN a card 
An Excellent which that concern is send- 


. ing out to the people in the 
Piece of several communities in 
Propaganda which it does business. This 


card reads: “Do you do your 
best when you are in a pessimistic mood?” 
This is a splendid follow-up to the AMERI- 
CAN LUMBERMAN’S “One Week” club idea 
and should have an excellent effect in mak- 
ing people think about the brighter and 
better things rather than looking on the dark 
side. Reader, take this to yourself—ask 
yourself the question: “Do I do my best 
when I am in a pessimistic mood?” The 
answer is rather plain and this concern is to 
be congratulated upon this piece of worth- 
while propaganda. 


* * * 


A beautiful picture of the comfort of 
wood and good books is given by a well 
known writer who said: “If I were rich | 
would have many books. I 
would have my library 
spacious and dark and 
cool. In the center of that 
temple of my books I 
_ would gather the one hun- 
dred best of all the educative literature in 
the world. I picture to myself a massive 
redwood table worked out in loving detail 
by the artists who carved the wood for King 
Henry’s chapel at Westminster Abbey. I 
must be an old reactionary, for | abominate 
the hard materials that make our concrete 
homes and iron beds and desks today and I 
find something organically responsive to my 
affection in everything made of wood.” 


Beautiful 
Wood and 
Good Books 


* * * 


During these modern days of ribbons of 
concrete stretching into every nook and 
cranny of the country, we do not often hear 


of the old road drag 
Road Drags that was such a promi- 
Percale Dress 


nent feature of road im- 
a provements compara- 
Sack of Cement 


tively a few years ago. 
In a little newspaper in 
a small town in lowa that was printed twenty 
years ago, appeared a story telling of good 
roads day for farmers all over Iowa. This 
particular little town entertained the drivers 
of 166 teams all hitched to road drags. Mer- 
chants and other business men donated prizes 
for the farmers who rode into town on their 
drags. The first’ prize, a percale dress, 
donated by the owner of a millinery store, 
was won by a man who lived in the extreme 
southern part of the county, but was the 
first to arrive in town. The newspaper notes 
the fact also that “‘a lumberman donated a 
sack of cement to each participant and other 
merchants were fully as liberal.” 


Confer on Water Freight Rates 


SEATTLE, WasH., July 5.—Of much future 
importance to the "lumber industry were two 
meetings held here during the week for the 
purpose of bettering trade between the Pa- 
cific Northwest and the Orient. 

The first of these took place Monday, and 
was attended by representatives of all steam- 
ship lines outside of the Pacific Westbound 
Conference. This meeting, held in the office 
of Mitsui & Co., was the first of the recently 
organized Trans-Pacific Freight Conference, 
which last week was authorized to function by 
the United States Shipping Board. The meet- 
ing was devoted to problems incident to the 
stabilization of freight rates on rough cargoes 
between the Pacific Northwest and the Orient. 
Lines in the new conference are: Mitsui & 
Co., Yamashita Shipping Co., “K” Line, Koku- 
sai Line, Nisshin Steamship Co., Katsuda 
Steamship Co., Tatsuma Steamship Co., and 
the Ocean Transport Co. 

On Wednesday a joint meeting of special 
committees representing the Pacific Westbound 
Conference and the Trans-Pacific Freight Con- 
ference was held in the office of E. J. Manion, 
of Dodwell & Co., chairman of the Pacific 
Westbound Conference. No attempt to decide 
rates on rough cargoes was made, the session 
being devoted to informal discussion of oper- 
ators’ problems. The two bodies represent all 
regular and semi-regular berth lines, or more 
than 90 percent of the tonnage in the trade, and 
it is believed adjustments satisfactory to all 
will be worked out. The following, besides 
Mr. Manion, attended this meeting: Norman 
Lind, of the Tacoma-Oriental Steamship Co.; 

G. Weir, of the Nippon Yusen Kaisha; 
Capt. R. Kono, of the Ocean Transport Co.; 
H. Kanai, of the Yamashita Shipping Co., and 
T. Konishi, of Mitsui & Co. The latter three 
represented the Trans-Pacific Freight Con- 
ference, of which Mr. Konishi is secretary. 





San Francisco, Cauir., July 5.—Earl H. 
Strange, chairman of the United States Inter- 
coastal Lumber Conference, and Roger D. Lap- 
ham, president of the American-Hawaiian 
Steamship Co., arrived here this week from 
the east coast. Mr. Strange returned to his 
headquarters here after a series of conferences 
with eastern lumbermen, to secure co-operation 
with the steamship lines in the contract. plan 
adopted by the lumber conference which was 
held here a few weeks ago. A meeting to be 
attended by all parties connected with the lum- 
ber business is planned for early fall at Colo- 
rado Springs, Colo., Mr. Strange said. Lum- 
bermen, lumber carriers, distributors and brok- 
ers will attend. 


Boston, Mass., July 8.—Plans for the es- 
tablishment of a central lumber booking agency, 
on behalf of the lumber carrying steamship 
lines in the intercoastal trade as well as lum- 
ber shippers, are arousing considerable atten- 
tion here. The project was discussed at a 
meeting of representatives of the carriers and 
shippers held in New York recently, and at- 
tended by Wells Blanchard, vice president and 
general manager of the Blanchard Lumber Co., 
of Boston. The plan indorsed by the majority 
of those present at the recent conference pro- 
vides for the allocation of shipments on a pro 
rata basis, which is designed-to -preserve the 
stability of rates and at the same time provide 
adequate service’ for the shippers. Incidentally, 
the conference lines. rate continues. steady at 
$11, but rates’‘on other steamships seem to 
depend on circumstances. 


Tue' GENERAL Etectric Co, has 88,383 stock- 
holders, an increase of approximately 60 per- 
cent in the last year, according to figures re- 
leased by the company at Schenectady, N. Y. 
The count was made on June 20, the record 
date for dividends to be paid in July.. In June, 
1929, the number of stockholders tctalled 55,- 
216. 
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Narrow 
house, 
with 
piazza, 
typical of 
Charleston, 
m C. 


HESE late spring days in the Old 
South inspire a person to reach for 
two-dollar adjectives. The soft 

green of the old trees, the glowing tapestry 
of blossoms and the golden glory of the 
sun—well, you see how it is! Not the least 
attractive factor of this expansive country 
is the leisurely courtesy of the people. 
These southerners seem to accomplish 
much, but they don’t get rough about it. 
Making one’s way along a crowded sidewalk 
isn’t the scowling fight of elbows and knees 
that such a journey is likely to be in cer- 
tain cities that pride themselves upon being 
the habitat of the go-getter. Telephone con- 
versations are also a case in point. Over 
and over we've heard busy lumbermen an- 
swer calls and follow the business in hand 
with half a minute of personal chat; a deft 
effort to discover an interest in common 
other than the trade that has been dis- 
cussed. This is equally the case whether 
the person calling is a friend or a stranger. 


A City Recalls Its Past 


Charleston, S. C., has recently celebrated 
its 250th anniversary. It is one of the his- 
toric and almost legendary cities of the 
country—a place of old families and old 
traditions. No history of the spacious and 
classic society of the Old South omits it; 
and the visitor finds himself lingering by 
the gardens and old mansions, trying in 
imagination to reconstruct the crinoline 
days. 

This is not the place for historical anec- 
dotes, but one can hardly pass by without 
recalling that it was here that the first ordi- 
nance of secession was passed and that the 
first shot of the war between the States 
was fired at Fort Sumpter, lying out in the 
bay. This is the State of John C. Calhoun 
and Robert Y. Hayne and Wade Hampton. 
Those of you who are Scottish Rite Masons 
will recall that the modern Rite in prac- 
tically its present form was founded or at 
least restored here in 1801. The first Ma- 
sonic blue lodge in the city was organized 
in 1736, one of the early lodges in the 
present territory of the United States. 








Manufacturing and Retailing 


Since nature gave South Carolina much 
forest area, some of which still exists, it 
is but natural that manufacturing and re- 
tailing are not so clearly separated as they 
are, for instance, in the prairie States. 
Charleston yards are clearly defined, but 
these yards get much lumber and practi- 
cally all their dimension from nearby mills. 
Some of these mills are quite large, such 
as the A. C. Tuxbury Lumber Co., located 
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Charleston Is a Great Museum of History and Fine Architecture 





Fostering the Business of House Restoration— 
Widely Known Lumber Plants 


on the outskirts of Charleston; the North 
State Lumber Co., directed by that genial 
Southern, gentleman, G. J. Cherry, and J. F. 
Prettyman & Sons, located at the neighbor- 
ing town of Summerville. The latter com- 
pany has a big creosoting plant in Charles- 
ton. In addition to these and other large 
mills there are many of the so-called “cof- 
tee mill” or “peckerwood” plants—portables 
that follow the retreating stumpage. Now 
and then the portables break out with di- 
rect sales, especially to farmers and plant- 
ers. But apparently in the larger places 
there is less trouble of this kind. The lit- 
tle mills don’t have stocks varied enough 
to do much with house construction, and 
they find it more profitable to sell to re- 
tailers. The big mills seem to stick closely 
to ethical practices. 

F. R. Sires, of the Sires Lumber Co., lo- 
cated in Kinlock Court just off of Meeting 
Street, tells me that all the dimension re- 
tailed in Charleston comes from mills 
within 50 miles or less of Charleston. Most 
of it is trucked in. Mr. Sires has the ma- 
chinery for planing and otherwise remanu- 
facturing this stock. 

Mr. Sires admitted that new house con- 
struction has been a bit slow about getting 
started this season. But at that, volume 
is quite fair. Charleston is the largest city 
in the State and has a good many indus- 
tries, but no one of these industries is dom- 
inant. Consequently there has not been 
the laying off of men in large blocks and 
resulting serious unemployment. Big in- 
dustries and massive payrolls and rapid 
commercial expansion are the things that 
make house shortages and rapid building. 
Local industries have fairly well filled their 
fields, so the growth of population is steady 
but not rapid. 


Cultivating Modernization 


Mr. Sires is not waiting for this or other 
types of expansion to stimulate house con- 
struction. He is gathering the harvest of- 
fered by repairs and remodeling. In a city 
as old as this there is certain to be a field 
for such business. Some houses date back 
to the early dayS of the city°in the etgh- 
teenth century, but naturally most of the 
candidates for modernizing are those that 
have seen but a generation or less of serv- 
ice. So Mr. Sires has prepared a mailing 
list, has assembled his services of mod- 
ernization and is telling his customers what 
can be done. 

“T don’t know a better way of interesting 
people in repairs,” he said. “You’ve got to 
tell ’em to sell ’em. I find that I don’t often 
buy a thing of any importance until it is 
called to my attention and its values are 
explained to me. Taxes on real estate have 
been high, and a good many houses have 
been neglected. The time has come when 


people must make up their minds to live 
with these taxes. Rather than let their 
houses’ deteriorate excessively, they’re 
about ready to do the needed repairs. 

“Some successful modernization has al- 
ready been done. Various people, including 
some from the North, have been buying old 
plantation houses—fine old mansions that 
are most attractive, or at least would be 
with some restorations and interior 
changes. Many plantation homes have 
been modernized. The problem is different 
from that of the smaller city home, but it’s 
a difference in degree and not in kind; and 
the success with one will encourage the 
other.” 


A Local Architectural Type 


This department noticed one architectural 
type repeated over and over in Charleston; 
both in fine mansions on the best residence 
streets and in tiny negro cottages. A long 
and comparatively narrow house, looking 
to be but one room deep the narrow way, 
is built with the end flush with the side- 
walk. One difference is obvious; for many 
of the negro houses have but a single room. 
Along the side is a piazza, as many stories 
in height as the house. The end of this 
porch is built up solidly on the lower floor 
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F. R. Sires, of the Sires Lumber Co., Charles- 
ton, S. C., who is successfully selling the idea 
of repairs and modernization 


and has a front door. The visitor rings 
the bell at this door, and when he is ad- 
mitted he is on the porch and not inside the 
house. Across the front of the lawn is a 
high fence of pickets or of ornamental iron 
work, inclosing the lawn and garden against 
the casual passer-by. Rooms open out on to 
these porches, which serve in part at least 
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the same purpose as interior connecting 
halls. I have seen dozens of tiny houses 
with a rude imitation of this porch door and 
fence; and I have seen great mansions 
three or four stories in height with the same 
pasic architectural design. These wrought 
iron fences and ornamental garden gates are 
among the architectural distinctions of the 
city. I have seen great houses set back in 
the lawn and enclosed with high fences; 
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truck emptying its load into the under- 
ground tanks and a bottle truck discharg- 
ing its cargo into the lunch room. It won’t 
be long until filling stations will be running 
the drug stores a close second on diversity 
of their stock. The Williams-Gable Manu- 
facturing Co., just next door, operates a 
general planing mill and a lumber yard. 
The young fellow to whom we talked men- 
tioned that he was sending some lumber 

out 30 miles to be 








used in remodeling a 
plantation mansion 
recently bought by a 
northerner. 

At the creosoting 
plant of J. F. Pretty- 
man & Sons we met 
A.. Chester Hamilton. 
As was mentioned 
above, this company 
has a modern saw- 
mill at Summerville. 
The company has ex- 
perimented with im- 
porting softwood logs 
from Central America, 
and I believe this un- 
dertaking is being 
continued. The creo- 





These fences are among the architectural glories of Charleston 


and at the gate would be a bell which the 
visitor must ring to be admitted. These 
things are commonplaces to Charlestonians, 
but they have the interest of the unusual 
to northern eyes. 

When we entered the office of the Hughes 
Co., H. C. Burn was telling a carpenter that 
the company carried building hardware and 
such other building materials as were 
needed in erecting houses. Customers fre- 
quently asked the company to get these 
things for them, and there seemed to be no 
reason why they should not be carried in 
stock and handled at a profit. Mr. Burn ex- 
plained that he also kept a list of car- 
penters, for the mutual benefit of the car- 
penters and his customers, and so it was 
arranged that another name should go on 
the list. 


Domestic Building Holds Its Own 


Mr. Burn told us a good many houses 
were being built and that about the usual 
volume of business was moving. He added 
that prices could be better without hurting 
his feelings. He mentioned the lack of 
large payrolls in the city but added that it 
seemed rather easy for many different kinds 
of businesses to support their owners. 
There are few business failures whether 
general conditions are up or down. The 
big business background against which the 
city is placed is the business of farming. 
South Carolina has some important manu- 
factures, but it is predominantly agricul- 
tural; and Charleston as the State’s big sea- 
port and largest city necessarily depends 
upon farming prosperity. Mr. Burn, too, 
mentioned the growing importance of house 
modernization. 

A little farther up Meeting Street are two 
lumber concerns that are independently or- 
ganized but that are more or less out- 
growths of the same stem. J. F. Williams, 
of the Woodstock Manufacturing Co., tells 
me his concern has worked chiefly into the 
manufacture of boxes. His specialty is the 
wooden box in which soft-drink bottles are 
hauled around. In these days when a per- 
son pulls up at a gas station he sees a tank 


soting plant has an 
important export busi- 
ness. Mr. Hamilton 
told of seventeen cargoes of full treated long- 
leaf piling that had been sold to one South 
American oil company. This company 
drills for oil in a lake that is infested with 
a voracious type of marine borer, and it 
never had found piling that would resist 
these pests until it began using this full 
treated dense pine. 

The treating plant is a huge concern cov- 
ering nearly 50 acres, and it has its own 
river docks where sea-going -boats are 
loaded. The treating cells are 8-feet in 
diameter and 132 feet long and have rail- 
road tracks inside. The stock to be treated 
is loaded on to special trucks that are 
pushed into the cells by a switch engine. 
With an air-tight seal, extraordinary things 
can be done to the material under treat- 
ment. An almost complete vacuum can be 
created, either to draw sap from the wood 
or to draw off surplus 
creosote oil. A bewil- 
dering board of regis- 
tering instruments in- 
dicates and _ records 
exactly what happens 
at every moment the 
treatment is in prog- 
ress. The contents can 
be weighed with al- 
most exact accuracy 
on a scale beam that 
has a capacity of 120,- 
000 pounds. 

All poles and piling 
are longleaf, and they 


west who are pushing their products in 
eastern fields, but he added that several 
factors were favorable. This company has 
a large export trade to continental Europe 
and South America, in addition to its big 
demestic sales. Mr. Davies said that recent 
large sales had taken care of production for 
several months in advance and that so far 
as the Tuxbury company was concerned 
prices were stabilized on the old level that 
prevailed before the market got to stunting. 


Dressing the Spud for Market 


This company operates a barrel plant and 
has a large demand for these containers in 
the State. Most of us think of South Caro- 
lina as a producer of cotton and rice; but in 
addition to these crops it. raises many 
potatoes. Mr. Davies tells us that Carolina 
farmers buy about a million barrels a year 
to be used in marketing the lordly spud. 
These barrels are usually made of black 
gum; and the Tuxbury company owns large 
tracts of these trees that grow so closely 
together they have little chance to reach a 
really large growth but are well suited to 
the making of staves. The company also 
taps its longleaf for turpentine and rosin. 
Mr. Davies laughed at himself like a good 
sport over the fact that an order had come 
in and been accepted for most of the rosin 
on hand just a day or so before the stuff 
stiffened in price. 

The mill is very well equipped. It has a 
huge dry shed in which stock is handled by 
electric cranes. 

This department has noticed that these 
southerners nearly always mention two 
things in talking with us. One is the hard- 
boiled reputation Chicago has gotten 
through newspaper accounts of gang war- 
fare and gunpowder politics. The windy 
city seems to be the successor of the Wild 
West as a place where you shoot first and 
ask questions later. I am listened to in 
polite skepticism when I say that in many 
years I have never seen a crime committed 
in Chicago. Most of these new friends seem 
to expect a Chicago man to wear wound 
stripes and a bullet-proof vest. 

The other matter of curiosity is what the 
lumber producers in the Northwest are 
really trying to do and how they got that 











are treated full 
length. This is not 
only a _ protection 
against ordinary de- 
cay but also against the termites that must 
be taken into account in certain parts of 
the South. 

Charles Hill, widely known as general 
sales manager of the Southern Pine Sales 
Corporation, is president of the A. C. Tux- 
bury Lumber Co. F. G. Davies is the gen- 
eral manager. Mr. Davies laughed a little 
ruefully over the antics of the market and 
over the energy of the men in the North- 


Part of the A. C. Tuxbury Lumber Co.’s electric crane dry shed at 
Charleston, S. C. 


way. Chicago gangland is a matter of 
hearsay; but western wood is present in 
fact, to be seen and experienced. The long 
trip and the low prices, measured by their 
own experience in production costs and 
marketing difficulties, would. make the 
southerners echo the opinion of the farmer 
who saw his first camel; “there ain’t any 
such animal.” But, like the camel, here is 
the western wood. 
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“Mr. Rooster’ 
Has His Day 


LaHarpe, ILu., July 7.—This thriving little 
western Illinois city recently staged a sort of 
three-ring circus in which John M. Lyon, retail 
lumberman, played an important part. Mr. 
Lyon, by the way, in addition to carrying on 
a very successful retail lumber business, is 
president of the First National Bank and a 
leader in church and civic affairs. 

At LaHarpe the merchants and other busi- 
ness and professional men are banded together 
in what is known as the Golden Rule Club, the 
purpose of which is to advance the interest of 
the town and community. 

But let’s take a look at the “three rings” of 
the “circus,” the first of which is the sixth an- 
nual “Rooster Day,” conducted under the aus- 
pices of the Golden Rule Club. The other two 
“rings” were personally conducted by Mr. 
Lyon, who brought to LaHarpe the big Doug- 
las fir log home on wheels which has been 
touring the country under the auspices of the 
West Coast Lumbermen’s Association; and in 
connection therewith, this enterprising local 
lumberman put on an individual show of wood 
products in a room on Main street, adjacent to 
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The huge Douglas fir log home on wheels on display on Main Street of LaHarpe 


year 2,234 roosters were brought in, for which 
the owners received 2 cents a pound over the 
market price. The total amount paid the farm- 
ers for roosters on that day was $1,481. A 
total of 353 checks were issued, which for the 
most part were cashed in the local stores. 


The attraction of the 2-room home hollowed 
out of the big Douglas fir log brought here by 
Mr. Lyon was so great that between 2,000 and 
3,000 people passed through it during the day 
and evening. In fact Mr. Powers, in charge 


of the log, said that more people inspected it - 
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LaHarpe’s Annual 


ROOSTER DAY 


Tuesday, June 17, 1930 


old and young and we will 
19° ery store offers SPECIAL INDUCEMENTS in Quality Merchandise at LOW PRICES for this big 
event, COME SEE THE FUN and’ profit by the prices 


SEE THE HUNDREDS OF ROOSTERS! SEE THE TWO-ROOM HOUSE BUILT OUT OF A LOG. (Announcement elsewhere) 
Free Picture Show in Park i in Evening 
Given each Tuesday evening by the merchants. Listen to WCAZ, Carthage each noon for announcement 


STORES OPEN IN EVENING. ROOSTERS BOUGHT TILL $ O'CLOCK 


The Golden Rule Club of La Harpe 


ay you Lic P per pow xd. LaHarpe merchants are all ready for the big 


“SPECIAL ATTRACTIONS! 














A glimpse of Mr. Lyon’s individual display of wood products 


the huge fir log exhibit, parked at the curb. 

Doubtless by this time readers are wonder- 
ing what sort of an event “Rooster Day” may 
be. This is a widely advertised day, on which 
farmers and poultry raisers are invited to bring 
in their surplus roosters for sale at a decided 
premium over the current market price. This 





Quite naturally a considerable portion of the 
total sum found its way into the merchants’ 
cash registers in exchange for goods purchased, 
as special bargains for that day were adver- 
tised by all the stores. The total weight of 
the birds purchased was 13,000 pounds, which 
figures out an average of almost 6 pounds each. 
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Standing in front of his office, 





Mr. Lyon is the second man from the right 





Center portion of double-page “ad” announcing the big “day” 


than in any other town of the same size that 
the exhibit had yet visited. 

The special display put on by Mr. Lyon, 
which was in a room adjoining the log home 
display, attracted something over 500 visitors. 
Some idea of the character of his display is af- 
forded by an accompanying photograph. 











Some of the crowd inspecting the log home 








‘“c“ 


h 


ce 


ce 


ol 


th 





\y 





that 


yon, 
ome 
ors. 


, al- 














July 12, 1930 


AMERICAN LUMBERMAN 


37 





Opens Modern Downtown Store 


= HREE days before our opening 
we engaged a competent tele- 
phone girl to call every person 
having a telephone and invite them to 
come to the opening. In practically 
every instance the invitation was re- 
ceived in a most cordial manner.” 


FreMONT, OunI0, July 7—The above is but 
one of several effective methods employed by 
the Gordon Lumber Co. to put over “in a big 
way” what has been termed by those compe- 


make this opening a tremendous success were 
the Edham Co. (Kolored shingles); Wood 
Conversion Co. (Balsam-Wool); Sisalkraft 
Co.; Morgan Woodwork Organization; G. I. 
Sellers & Sons Co.; DeVoe & Raynolds Co.; 
American Gypsum Co., and Johns-Manville Co. 
About three weeks prior to the opening, offi- 
cials of these companies visited Fremont for 
the purpose of planning the displays and adver- 
tising relative to the opening. C. M. Blanken, 
resident manager of the Gordon Lumber Co., 
says that his company was very grateful to 
these manufacturers of nationally advertised 
products, as their assistance and co-operation 
did much to make the display both attractive 








Notice the large display windows in the 


tent to judge, “the greatest merchandising event 
in northwestern Ohio for many years ;” namely, 
the opening of its new downtown store and 
display room, at the corner of Arch and 
Croghan streets. 

Not only was the Gordon company’s own 
organization geared up to. the last notch in 
preparation for this event, but the splendid co- 
operation given by various manufacturers whose 
products are handled by the firm greatly aug- 
mented its efforts. ‘Through the combined 
efforts of these two forces a veritable barrage 
of publicity was laid down, so that before the 
opening day the whole community was agog 
with anticipation of the big event looming on 
the horizon. 

Newspaper advertising to an extent probably 
never before known-in connection with a mer- 
chandising event of this kind preceded the 
opening. These advertisements, appearing from 
day to day in the local daily newspaper, began 
with eighths and quarters of pages, the space 
increasing to a smashing crescendo of half and 
full page advertisements as the date of the 
opening drew near. Some of these advertise- 
ments featured the special products of the 
various co-operating manufacturers, but all “tied 
in” with the coming event by stating that the 
products advertised would be displayed and 
demonstrated in the new store during the open- 
ing, 

In addition, personal letters were mailed by 
the several co-operating manufacturers to all 
property owners in and around Fremont, these 
being timed so that they would be received on 
different days of the week prior to the open- 
ing. These letters invited the persons addressed 
to attend the opening, and to observe the dis- 
play and demonstration of the product of the 
company signing the letter. 

The manufacturers who co-operated to help 


side and front of the new Gordon store. 


and educational, and to make the opening itself 
a huge success. 

“Came the day,” as the movie captions used 
to say before the talkies rendered them passé, 
and with it came a surging crowd of .about 
6,000 visitors, thus setting the seal of success on 
the strenuous efforts of the preceding three 
weeks of preparation. The “day,” however, 
actually was three days, the opening beginning 
Thursday, June 19, and continuing through Fri- 
day and Saturday. 





On each of the days souvenirs were given 
away, these including flowers for the ladies, free 
cans of paints etc. The company considered 
that money spent in this way was well invested, 
as it helped to bring people into the store 
and created good will. 

Inasmuch as Saturday night is the “night 
of nights” in Fremont, at 7 o’clock the Wood- 
men’s Band, headed by a police escort, marched 
through the streets, followed by employees of 
the company carrying a big banner which read 
“Come to our surprise party at 8 o'clock to- 
night. Many prizes will be given away free.” 

It seemed as though all of the people in Fre- 
mont followed the band to the store, according 
to Mr. Blanken. With one of the company’s 
trucks as an improvised stand, the band then 
played for two hours, after which the prizes 
were given away, these consisting of 750 square 
feet of Balsam wool; one barrel of Johns-Man- 
ville roof paint, one Morgan book shelf, three 
beautiful bird houses and $50 worth of paint 
and varnishes. After the prizes were awarded 
the people flocked into the store in droves, not- 
withstanding the torridity of the evening. 

Mr. Blanken stated that from the visitors 
in attendance an unusually good percentage of 
live business prospects had been developed. A 
very good volume of paint was sold during 
the opening, and as a result of intensive effort 
in following up all of the leads the company’s 
business the week following the opening was 
the best it has enjoyed this year. 

The new Gordon store is designed to be a 
super-service station in home building and 
modernizing. “If we were to answer why we 
opened this downtown store,” said Mr. Blanken, 
“IT would give two principal reasons, which 
are: 

“First, it places us in an advantageous loca- 
tion for securing new contacts. 

“Second, it affords facilities for the better 
promotion of modern merchandising, which in 
my estimation is salvation for the lumber busi- 
ness.” 

The store itself is laid out to conform to the 
most modern merchandising ideas. At left is 
the shelving for paints, finished in pearl gray 
enamel, cut in with stripes of Chinese red, mak- 
ing a very effective color scheme. The rear and 
right hand walls of the store have been finished 
to resemble the outside of an English manor 
house. Edham hand-split shakes were used on 
part of the building. This. building front serves 
to provide a partition between the store and 

(Continued on page 40) 


The new store is designed and equipped to conform to modern conceptions of merchandising 
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Retailers’ Idea Exchange 

















“Pre-Inventory Sale” Successful 


The editor of this department took occasion 
to comment briefly, in issue of June 21 (page 
42), upon a recent full page newspaper adver- 
tisement of the Kemp Lumber Co., Roswell, 
N. M., announcing its “pre-inventory sale.” The 
advertisement was of the “department store” 
type, briefly describing and illustrating various 
items of stock, the price in each case being 

















The Dumberman’s 
4 Mother Goose ”’ 


CHAPTER XXVIII 


Mistress Mary, 
Quite contrary, 

How does your new house go? 
Changed designs 

And altered lines 
And mad spells all in a row. 











stated. The sale was announced to extend over 
a period of three days. 

Feeling that readers of this department would 
be interested in knowing something of the re- 
sults of this special advertising and merchan- 
dising effort, an inquiry to that effect was ad- 
dressed by the AMERICAN LUMBERMAN to the 
Kemp Lumber Co. In response, C. J. Stil- 
well, secretary and treasurer of the Kemp com- 
pany, kindly sends us the following information : 

“We first put on a sale of this kind a year 
ago, which was very successful. At that time 
we moved considerable odd material, especially 
a lot of short-lengths which had accumulated 
in spite of our continuous efforts to move the 
short-length lumber in our regular daily sales. 

“We have what we call our ‘short-length 
shed’ where all short-length lumber is stored 
in a very prominent place, and at the conclu- 
sion of last year’s sale our ‘short-length shed’ 
stock was greatly reduced. 

“In putting on a sale this yeat we did not 
feature the short-length lumber as much as we 
did various other items of stock. The results, 
however, were very satisfactory and gave us 
two or three busy days which otherwise would 
have been very quiet. 

“We believe that more women came to our 
office during this sale, as the result of the 
advertising, than usually come to visit us in 
three or four months’ time. We made contacts 
with some new customers, and sold many items 
that were not even listed in the advertisement. 


“We have for a good many years handled 
such items as fireplace equipment, screens, 
spark guards and grate baskets, but the intro- 
duction of natural gas into our city the last 
year almost ended the demand for the kind of 
fireplace equipment we had in stock, and to 
move these goods it was necessary for us to 
appeal to the owners of the summer homes in 
the mountain resorts by direct mail, which was 
easily accomplished by simply mailing out 
copies of the sale advertisement, which de- 
scribed these items. 

“We are of the opinion that we shall continue 
to put on this kind of sale annually, and may 
make it a semi-annual event. We have had 
many favorable comments from other mer- 
chants in town, and no unpleasant reaction 
from any source.” 

See eeaaane 
Contests MIxep 

“I don’t understand this.” 

“What?” 

“The recipe I submitted in a salad-dressing 


contest has won first prize for the best way of 
destroying weeds.” 


“Parks” Farmers’ Horses in Shed 


The ways in which retail lumber dealers 
seek to create good will by rendering some 
special service are numerous and some of them 
rather unusual. That is to say, a service that 
might just fit the environment of one dealer 
might be absolutely no good for another. For 
instance, in these days of automobile and gaso- 
line there probably are. comparatively few 
dealers. who would be warranted in setting 
apart space in their sheds, or yards, for the 
accommodation of horses, although it has not 
been so many years since a great many yards 
provided shelter and feeding facilities for 
farmers’ teams. 

Nevertheless, an AMERICAN LUMBERMAN 
representative circulating among Iowa retail 
yards recently, found in visiting the yard of 
the Taber Lumber Co., Knoxville, that because 
of special circumstances that firm has found, 
and still finds, a service of this sort a builder 
of good will among its farm customers. 

It happens that a number of farm children 
attending school in Knoxville ride in on ponies, 
and it is very convenient for them to put their 





This Week’s 


Selling Roofs by “Keeping At It” 


Having learned that the Jones-Berry Lumber Co., at Amboy, Ill., had 


Timely Tip 


materially increased its roofing business during the last few months, in 
fact selling five or six cars more of that material since last December than 
was sold during the previous corresponding period, the AMERICAN LuUM- 
BERMAN wrote D. L. Berry, president of the company, asking how this was 
accomplished. Mr. Berry kindly responded with a concise statement, as 
follows: 

Regarding our sale of roofing material, there is nothing so very unusual 
to relate, but it shows what can be done by keeping at it. 

In the first place, we noticed that the out-of-town roofers were soliciting 
the town frequently and were putting on some roofs; and in every case 
they were getting a good deal more for the roof applied than it would 
have cost the customer had he purchased the material from us and hired 
local mechanics to apply it. We also found that most of these jobs had 
been given to the solicitor without further investigation. The agent of 
course was paid a big commission, and with his high-pressure methods got 
away with the order before we were aware of what was going on. 

We took a car and two men and went up and down every street in \own 
and wrote down the name and address of every owner of a roof that looked 
as though it needed repairing, or a new roof. Then we sent these prospects 
a series of letters, concerning the different kinds of roofing, and quoted 
prices. Following this, we talked personally with the prospective cus- 
tomers, and we found that where we could give them figures, on advertised 
brands, we began to get orders right along. The results have been very 
satisfactory, so much so that where we have had a chance to compare our 
prices with those charged by the “gyps” we have landed the order every 
time. 

We also have had good results in the country. It is hard to call on every- 
one in the country, but by keeping “new roofs” in mind whenever taking a 
trip through the country, making notes of those who need roofs and send- 
ing them information, a good deal of difference in sales results. In other 
words, go after them, don’t wait for them to come to you. 
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mounts under cover at the Taber yard, rather 
than allowing the animals to stand for hours 
hitched out in the open. 

The facilities provided consist of a section 
at rear of the shed, between the two alleys, 
which space has been divided off into stalls. 
Besides the children’s ponies the stalls are used 
by farmers who may be driving their teams 
into town in bad weather, or who in any event 
are glad to have their horses safely sheltered at 
the Taber yard until ready for the homeward 
trip. 


Company Moves Its Headquarters 


SEATrLE, WASH., July 5.—Headquarters of 
the Columbia Lumber Co. chain of nineteen 
retail lumber yards in Washington have been 
moved to the company’s new office building on 
the former Ranning Lumber Co. site, at Uni- 
versity Way and Fortieth Street. W. C. Miller, 
president of the company, and the twelve mem- 
bers of his office staff, have completed removal. 
The new building is 40 by 74 feet with a 
Colonial style front. Native woods are used 
for paneling. The building was completed in 
twenty-one days. Other buildings in the yard 
are being modernized and the size of the re- 
tail yard office is being doubled. Building ma- 
terials will be displayed in large show windows. 

According to announcement at Bellingham, 
Wash., the Columbia Valley Lumber Co. has 
begun construction of a new $100,000 lumber 
yard and plant to replace the one recently de- 
stroyed by fire. 


TAKING TELEPHONE ORDERS 


Some Practical Pointers, with Examples 
From Dealer’s Own Experience 


[By James E. Taylor, Shawnee, Okla.} 


The man who attends to the telephone calls 
should be the quickest, most alert—in fact, the 
best man in your entire personnel. 

You know how aggravating it is to get some- 
one on the telephone, where you buy your 
groceries or have your car repaired, who does 
not know you or can not understand what you 
want. Your ’phone man should be able to call 
every customer by his first name. He should 
familiarize himself with the exact location of all 
of the jobs under construction. He should keep 
informed about the progress of the buildings. 
By all means, he should be thoroughly familiar 
with your stock. 

This has been my job with the company by 
which I am employed and no doubt accounts 
for the interest I have taken in this item. Since 
I have been attempting to do this job I have 
felt the importance of it. 

We have the pleasure of handling the ac- 
counts of a good number of contractors who 
have several jobs under construction at a time. 
I try to keep well enough informed on the dif- 
ferent jobs so that I will not have to ask a 
customer where an order of material goes. He 
naturally feels that his business is important 
enough that I should know which job would 
be ready for the material ordered. 

So if I am uncertain about the location, I say, 
“This goes out to the Broadway job, Mr. Jones, 
does it not?” If wrong this will lead him to 
give me the correct address. And in closing 
the conversation it is my policy to say some- 
thing _about that particular job—something 
complimentary, that will let him know that I 
am interested in it and have been around to see 
it, because, in my opinion, there is no type of 
individual more vain about his work than a 
craftsman. 

I recognize most of our customer’s voices 
on the ’phone, and have studied their eccentrici- 
ties, their likes and dislikes. Some prefer one 
kind of lumber and others prefer another. Often 
they give me an order and do not specify these 
distinctions, but expect to receive them. Only 
last week I had a customer phone and say, 
“Rush me out a load of shingles. I have half 
a dozen men waiting for them now,” and bang 
went the receiver. 


If I had not been able to identify his voice 
instantly and know what he wanted and where 
it was to be delivered, it might have proved 
very embarrassing. There were several things 
essential to the correct delivery of that order: 
the name of the customer, the location of the 
job, and the kind of shingles and grade. So 
I repeat, keep a well-trained man on your city 
order desk. He is an asset to your good will 
account. 


Three Generations of Lumbermen 


The accompanying photos, recently snapped 
by an AMERICAN LUMBERMAN representative in 
the yard of F. P. Tracy, retail lumber dealer at 














At right—F. P. Tracy. At left—Stuart Tracy 


Guthrie Center, Iowa, show three generations 
of the Tracy family. In the larger of the 
two pictures F. P. Tracy is seen at the right, 
while standing besides him is his son, Stuart 
Tracy. 

In the smaller picture, standing beside the 











William Tracy, grandson of F. P. Tracy 


automobile is seen William Tracy, grandson of 
bP... 1 see. 

F. P. Tracy is a veteran in the lumber busi- 
ness, having been engaged therein for the last 
fifty years, all of the time in the territory sur- 
rounding his present location, where he has 
been doing business for the last thirteen years. 
Mr. Tracy’ is one of the early settlers of that 
section of Iowa, and is highly respected 
throughout the community. 
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New Sales Help for Dealers 


The latest addition to the many sales helps 
the Weatherbest company furnishes its dealers 
is a handsome wall or counter display, strikingly 
lithographed in twelve colors. The design is 
oi metal and measures 19 inches wide by 27 
inches high. 

Reproduction of homes in actual colors, from 
photographs, is the keynote in making the dis- 
play of selling value. Both new work and 
modernizing are featured. The display comes 
equipped with an easel for setting up in a win- 
dow or on counter, and a cord for hanging on 
the wall. 

If you have not already received one of these 
displays the Weatherbest Stained Shingle Co. 
will be glad to send one upon request to its 
advertising department at North Tonawanda, 


N. WVaeaeaaaaaaaname 


Change in Yard Management 


Scotia, Nes., July 7.—Effective July 1, a 
change took place in the management of the 
Scotia Lumber & Mercantile Co. For the past 
three and one-half years this yard has been 
managed by Charles L. Hagel. Mr. Hagel 
has accepted a traveling position with the Key- 
stone Coal Co., of Denver, Colo. 

He is succeeded by J. M. Fox, who has been 
district- manager of the Yates Lumber & Coal 
Co.; with- Headquarters: at Lincoln. This com- 
pany has sold alf- but=two of its yards and Mr. 
Fox has now moyedthe offices to Scotia. 

In- order to provide needed additional space, 
Mr. Fox--has been-remodeéling the office of the 
local lumber yard.~ = 


wsuseanaaane 


Personal Foliow-ip Makes Sales 

Most tumber=deaiets are more or less care- 
less in the’ matter enclosing, or rather, neg- 
lecting to enclose, a piece of literature in all 
statements that go out, but L. S. Neff, buyer 
of the Littleton Lumber Co., Littleton, Colo., is 
not negligent in that respect, for he considers 
such enclosures as among his best sales aids— 
if they are properly followed up. 

Strength is added to the efficiency of the 
circulars if the management and every mem- 
ber of the organization will keep in mind the 
subject of the circular sent out on the first 
of the month, and when customers come in 
during the remainder of the month, add the 
suggestion of that product when conversing with 
the customers relative to their needs. 

Take, for example, hydrated lime which 
many lumber dealers are handling. The cir- 
cular the dealer sends out may mention various 
uses to which it may be put around the house 
in town, or on the farm. Assume that the 
customer reads the circular when he opens his 
mail but since he isn’t interested in the sub- 
ject at the moment he does not immediately 
telephone the lumber yard to send out a bag of 
the lime. He merely says to himself “I’ll get 
some one of these days and try it out.” 

Before his next visit to the lumber yard, 
however, the customer may have forgotten all 
about lime, and the uses to which it may be 
put according to the circular he read. But, 
if when he seeks a board or two, or maybe 
some nails, the salesman says “Need any lime 
these days?” he will be reminded of it and 
subsequent conversation may result in an addi- 
tional sale. 

“We find that the circulars we use in this 
manner get us business,” Mr. Neff said. “For 
example, I slipped some small pieces of Sisal- 
craft in with our statements recently. We got 
seven inquiries and sold five of them.” 

“By taking one item each month, sending out 
literature about it and mentioning it to every 
person who comes into the yard afterward 
and during the following 30 days, many addi- 
tional sales may be made,” says Mr. Neff. 

Another item on which he had a nice run 
was balsa, an extremely light South American 
wood, used for the building of miniature air- 
planes by school boys. Several hundred dol- 
lars’ worth of this product were sold in two 
years simply by circularizing the school boys, 
demonstrating its practicability and adaptability 
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to the manual training teachers, and mentioning 
it to any boys who might drop into the estab- 
lishment. 

Advertising literature should be seasonable, 
and should be selected with care in an effort 
to stress the items that will arouse the most 
interest during the month, for it is obvious 
that a circular about screen doors will fall upon 
barren ground if sent out in the fall or win- 
ter, whereas it will get results if sent out at 
the beginning of the fly season. 


Better Display Increases Sales 
An improved method of displaying roofings 
in the dealer’s store has been introduced by 
the Certain-teed Products Corporation. Too 














Showing how the new display rack operates 


frequently roofing displays are far removed 
from point of sale. Most likely one will find 
samples or shingle boards hung around the 
walls of the dealer’s store or office, so _ that 
when the prospect pays a visit he is unable 
to concentrate on one style or color. This is 
a contributing cause to low turnover, for a 
poor display location imposes a serious limi- 
tation on sales. 

Sales executives of the company undertook a 
survey in an endeavor to overcome the difficulty, 
and the result of this investigation was the 
display rack shown in the illustration, which 
occupies only a few square feet of floor space 
and sets on casters that permit moving it from 
one position to another. 

Almost with the ease of turning the pages 
of a book the prospect can thumb through the 
display quickly, and indicate his choice. 

The rack is designed to hold twelve different 
shingle boards, which are hinged on rods which 
permit the boards to be easily flipped back and 
forth. This gives a display of twelve colors 
and styles of shingles. These racks are sold 
to dealers at a nominal cost which includes the 
cost of twelve different sample boards which 
are sent along with it. 

As new styles and colors of shingles are 
added to the line, sample display boards of these 
are, ‘upon request, shipped to him. All the 
dealer has to do is to insert the hinged shingle 
board into his rack. 

Hundreds of dealers in all parts of the coun- 
try have stated that these racks have materially 
helped to advantageously display shingles, have 
greatly conserved the floor space in their offices 
or stores and have been a big feature in in- 
creasing their sales. Dealers desiring further 
information are requested to communicate with 
the Certain-teed Products Corporation, 100 
East 42nd Street, New York. 

PSA AZAZEEe: 

“T lost my all in Wall Street, mum.” 

“What do you want?” 

“A sandwich, beef preferred.” 


Opens Modern Downtown Store 


(Continued from page 37) 
the office, and also readily lends itself to a 
display of Sellers’ built-in cabinets, Johns-Man- 
ville wall tiling, and plastic finishes by the 
American Gypsum Co. 

The facilities for window display are excel- 
lent, the side of the store having a window 
about 50 feet long, which for the opening was 
devoted to displays of Sisalkraft building paper, 
Balsam-Wool insulation, Johns-Manville roof- 
ing, Edham Kolored shingles and Morgan 
woodwork. The front of the store has a large 
double window devoted entirely to paint and 
varnish products. 

The personnel of the new store consists of 
Carl Blanken, local manager; Merl Stahle, in 
charge of the architectural service, and Miss 
Mabel Yingling, in charge of credits. A num- 
ber of commission salesmen were to be added 
to the force immediately. 

The Gordon Lumber Co., which operates 
twelve yards in northwestern Ohio, is the out- 
growth of W. Gordon & Co., founded in 1868 
by Washington Gordon. The business was re- 
organized as the Gordon Lumber Co. in 1903, 


the present corporation being headed by H. A, 
Kilmer as president and general manager, with 
L. O. Kilmer treasurer and W. D. Meyer sec- 
retary. 


Pacific Coast Manager Resigns 


Kansas City, Mo., July 8.— Thomas M. 
Barham, vice president of the Pickering Lum- 
ber Co., announced today that the resignation 
of D. H. Steinmetz, Pacific coast sales man- 
ager of the company, had been accepted, and 
that for the present, at least, the Pacific coast 
business would be handled from the Kansas 
City office. Mr. Barham said, also, that he 
knew of no further changes in the personnel 
of the company. Mr. Steinmetz had been with 
the Pickering company ten years, coming to it 
with the purchase of the Standard Lumber Co.,, 
and its plant at Standard, Calif. 

Following the resignation of Mr. Steinmetz, 
J. C. Rassenfloss, manager of the Standard 
plant, and B. J. Zeigler, manager of the mill 
at Tuolumne plant, flew to Kansas City by 
airplane for a conference, which, Mr. Barham 
said, concerned only matters connected with 
the two mills. 


House Is Sound After Century 


TONAWANDA, N. Y., July 7.—The very 
“homey” appearing house shown in the accom- 
panying illustration is of interest from two 
standpoints. In the first place, it is a demon- 
stration of the fact that well built wood houses 
LAST, because although more than a century old, 
were it not for the pleasingly “antique” archi- 
tectural style it might easily be deemed to have 
been built within the last five years. 

And, in the second place, it is interesting be- 
cause of being the home of a lumberman. At 
the present time the house, which is situated at 
58 Grove street, is owned and occupied by S. P. 
Milliner, sales representative of the Weyer- 
haeuser Sales Co. 

Entering the house one is impressed by the 
“honey” atmosphere; large, airy rooms, high 
ceiling, and well arranged. It is not until “Sid” 
begins to tell something about the house, how- 
ever, that one really appreciates what it is. 

The house is one of the oldest in this section 
of the country. It was evidently built at a time 
when both lumber and labor were cheap. 

A 10 by 12 inch sill, resting on the founda- 
tion, extends around the entire house, while 
from center to center, the narrow way of the 
building, is an 8 by 10 inch timber, with two of 


roof were built. These are built of 6/4x12 
inch and wider white pine, standing on end very 
much the same as the outside walls, except that 
a space of about four inches was left between 
the pieces, which space was battened by 6/4x12 
inch and wider white pine, making a wall about 
three inches thick of practically solid white pine. 

The floor is 6/4x10 inch and wider, surfaced 
one side with a jack-plane. The boards are 
tongued and grooved, the work all being done 
by hand with a plane. The floor was spotted 
with an adze at every joist, as this method was 
much simpler than surfacing to a uniform thick- 
ness with a jack-plane. 

All of the interior trim, sash and doors were 
made by hand. This in itself was some job, as 
there were four outside and fifteen inside doors 
in the house as originally built. The doors were 
all two-panel, the panels running from top to 
bottom rail, made from 6/4 white pine. The 
panels were made from 1x6, dressed %4 inch 
deep for a width of 1% inches on all four sides 
on both sides. The top rail is 12 inches and 
the bottom rail 6 inches. 

The white pine beveled siding, sash and doors 
all seem to be in good condition, notwithstand- 
ing their more than 100 years of service. [lf 








The house stands well 
back from the street, 
on a good-sized lot 
which shows that Mrs. 
Milliner and “Sid” 
have spent many hours 
of labor in the land- 
scaping. It is an “old- 
fashioned” house in its 
style of architecture, 
1s compared with the 
modern bungalow type 
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the same size from center to center of the 
wide way. 

It is what is known as a “plank house.” The 
side walls are made of two-inch plank, placed 
edge to edge as closely as possible, running up 
and down. The second floor and the roof are 
supported by timbers that would give a modern 
builder heart failure. The joists used are all 
3 by 8 inches. 

The partitions were put in after the walls and 


the first hundred years are the hardest, there is 
no telling how long this house will last. 

It is said that a little paint, a good lawn and 
a few shrubs will make almost any house an 
attractive home. To that, should be added, the 
touch of a woman’s hand. Certainly Mr. and 
Mrs. Milliner have a home of which they may 
be proud, and the lumber industry can point to 
this home as an evidence of what wood will do 
when properly used. 
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Ample Funds Available for H Buildi 

The best piece of news for the lumber and where can undertake home ownership im- 23. Long Island, N. Y. SUe does 2 ot 3,250,000 
building industries that has appeared in a long mediately if they wish to do so. 24. Los Angeles, EL (e/bim. deo a's 22,000,000 
time is that there is, at this moment, nearly a fae ae pg a cities and what they are pre- _ FR Fee ee 10,000,000 
hillion dollars not only available but literally "Sia yond 300.000 am Lubbock, “OO age- +++ +++ esse. 720,000 
o sae” to he borrowed for home construc- 1. Albany, OBON cece eceeeees $ 300, 27. Memphis, NNONG, hare a0 a 6:8 '0 010: 18,950,000 
praying Ides <a 2 “as. © < EGO radi d 4's bebe acne 1,400,000 28... -. Maw. Gree, La. nn ci vsvesee 6,000,000 
tion, in 46 cities of the United States. This No hee dian annie 5,000,000 29. Newark and the Oranges, N. J. 10,000,000 
money is ready to be passed out over the coun- 4. Bioomington, TH. ....ecccacs 1,150,000 30. Oceanside, Calif. ........... 380,000 
ters in furtherance of non-speculative home 6.  Mbetee, Mae... so. cc cddems 30,000,000 31. Pittsburgh, Pa. ............. 18,050,000 
building—not six months hence, or at any other @ Brmetien Ms Tee cck cheese a 145,000,000 32. Pocatello, Idaho ............ 80,000 
future time, but “right off the bat,” as the boys 7. Cedar Rapids, Iowa ......... 1,210,000 i a ae 18,000,000 
sav. These immensely important statements 8. Charleston, W. Wily. oy aves ine 4,000,000 BS. GROSS We Sas Fe Kes Sha ees 1,000,000 
were made on Tuesday of this week, July 8, by a; Charlottesville, , eae eee ee 650,000 35. St. Louis, ee eee eee 4,000,000 
Herbert U. Nelson, executive secretary of the 10. Chester, Be 96.5:0 be 6 Rw eae 2,886,000 36. Salt Lake City, res «0's io 5,000,000 
National Association of Real Estate Boards, o. Chicago, 1) eee 300,000,000 37. San Diego, Calif. eee emeenes 6,000,000 
to the association directors asscatbled in. Tor- = sehr oscomigd sony eae aaiaa eerie ee = ae ne Catt... . uxenwe ware 
onto, Ont., for the 23rd annual convention of 44° Duluth, Minn. .............. 200,000 40. South Bend, Ind. ............ 6,500,000 
the organization. ee) rr S70,000 41: Wweeom, Aris. 2.06% secciisc cles 585,000 

People who have been saying that money is 16. Enid, Okla. ...............+. C5OG008- 46. - Dito Me Biss ois. Seca ss 1,200,000 
tight in the United States just haven't been 17. Fargo, Bs I a SR eran Bem ete 345,000 43. Ventura, I, acts edt one 2,375,000 
around to their brokers lately, for if they want 18. Galveston, Tex. pins 'atartatar vachinin' 335,000 44. Westchester Co., N. Y. .«...... 4,285,000 
it for sound building projects they probably a a ROR. ncansievereve <.oeee 45. Worcester, Mass. ............ 5,000,000 
will be ushered right into the president's private 31° Kansas City, Mo. .......... 1800000000 Ne 
office, said Mr. Nelson. 22. Little Rock, Ark. ........... 11,000,000 $843,712,000 


Because the association felt that resumption 
of building asked by President Hoover had been 
delayed due to a “timidity” on the part of the 
public to ask for construction loans, a survey 
of what is actually available in 46 widely sep- 
arated cities was completed by the association 
a week ago, Mr. Nelson said. 


The survey, which is supported by docu- 
mentary evidence from individual banks and 
mortgage houses, revealed that $843,712,000 
can be loaned “at once” in these 46 cities for 
non-speculative building. Lending institutions 
in Chicago reported the highest figure avai- 
able, the returns from this city totaling $300,- 
000,000 ready to be loaned for this purpose. 


Pointing out that much of the unemploy- 
ment in the States has been due to a country- 
wide curtailment of residence and other con- 
struction, which has affected not only the 
building trades workers but the thousands of 
employees of factories manufacturing mate- 
rials and equipment used in building, Mr. 
Nelson stated that the stock market crash 
of last fall and the subsequent business de- 
pression had “scared” people throughout the 
country from asking for construction loans. 


We have believed for some weeks that the 
tide was turning and that money was again 
ready for sound building projects, especially 
for home building of a non-speculative char- 
acter. For this reason we made a very care- 
ful survey only last month on what is avail- 
able, not for the fall, or for the year, but 
what is available this very minute, in 46 
cities, scattered from coast to coast. 

Inquiries addressed to local banks, mort- 
gage houses, and representatives of insur- 
ance companies and others usually having 
funds to lend for such purposes, stressed 
the point that we only wanted figures on 
non-speculative projects: It is only a re- 
sumption of building of this character which 
will produce steady incomes and good re- 
turns on investments that will aid business 
conditions. The financing of speculative en- 
terprises or shaky projects which might fail 
to give the investors fair earnings would 
only add to the depression. Hundreds of the 
reporting financial institutions stated that 
their funds were ready but only for sound 
enterprises. 

Invariably these institutions, some of which 
bear names nationally known, expressed 
great preference for the individual home 
owner, and declared that all of their avail- 
able funds could be secured by dependable 
people undertaking home ownership. 

The returns, which were collected and 
checked by the local real estate boards in 
the cities where the surveys were made, also 
made it plain that these institutions under- 
Stood that general totals for the cities were 
to be made public and that people would be 
urged to call upon them for funds up to these 
amounts, perhaps at once. It is significant 
that even very small towns show an ade- 
quate amount available for home construc- 
tion and other building, so that all the money 
is not in the large towns, and people every- 


Orders Russian Cargoes Released 


[Special telegram to AMERICAN LuMBERMAN ] 

Wasuincron, D. C., July 9.—The Treasury 
Department has ordered the release of two 
lumber cargoes from Russia, one held by cus- 
toms authorities at Poughkeepsie, N. Y., and 
the other at Providence, R. I., each carrying 
approximately 4,000,000 feet, on suspicion that 
the material was produced in whole or in part 
by prison labor. Seymour Lowman, assistant 
secretary of the treasury in charge of customs, 
had ordered the cargoes now in port held on 
board ship until the Treasury Department could 
determine whether prison labor had any part 
in the production of the lumber in Soviet Rus- 
sia. A provision of both the 1922 and the 1930 
tariff law authorizes the department to place 
an embargo against imports of goods produced 
wholly or in part by prison labor. 

Mr. Lowman, in announcing that the two 
cargoes now in port had been released, stated 
that investigation and hearings had failed to 
prove conclusively that prison labor partici- 
pated in the production of the lumber. He said 
the evidence was conflicting. At the same time 
he stated the investigation would be continued, 
and that the Amtorg Trading Corporation, 
Russian commercial organization, the A. C. 
Dutton Lumber Corporation, International 
Paper Co., and other importers of Russian 
lumber had agreed to co-operate in the inquiry 
in order that the suspicion of prison labor may 
be definitely disposed of one way or the other. 

Necessarily, the investigation of the Treasury 
Department has been hampered by the absence 
of diplomatic relations between the United 
States and Russia, and the fact that it has not 
been possible to send official investigators into 
Russia. : 

The four other cargoes of Russian lumber 
now on the high seas en route from Russia to 
American ports will probably be allowed to 
land, pending completion of the department's 
investigation. 

Treasury officials have found it advisable to 
proceed with caution in disposing of this ques- 
tion, since the customs experts feel that the rul- 
ing on lumber would be operative against cer- 
tain other Russian products now imported into 
the United States. Mr. Lowman declared it 
would be necessary to make many inquiries un- 
less all the matters involved are considered in 
advance. 

There has been wide agitation in the lumber 
industry against the importation of Russian lum- 
ber, and the new tariff duty of $1 per 1,000 feet 
on softwood lumber was aimed primarily at the 
Russian product, although general in its annli- 
cation. While the present volume of Russian 
imports is not large compared with total 


American softwood production, lumbermen urg- 
ing tariff protection for the American industry 
looked into the future. Russia has huge timber 
resources and the Moscow Government is con- 
cerned with building up gold credits in the 
United States rather than with the price re- 
ceived for lumber and other products shipped 
into this country. In other words, it is pre- 
pared to sell lumber here for what it can get, 
the Russian forests being the property of the 
State. The present volume of Russian lumber 
shipments to the United States could be in- 
creased more or less indefinitely at the order 
of Moscow. Russian competition in the United 
Kingdom and on the European continent has 
already seriously disturbed the lumber indus- 
try in many European countries. 

American lumbermen generally are hopeful 
that the Treasury Department will feel war- 
ranted, in the light of the facts, in placing an 
embargo on Russian lumber imports. There 
are some exceptions, the. Dutton company, a 
large importer of Russian lumber, being one of 
them. Treasury officials, of course, must view 
the problem from all angles. The law itself is 
quite clear, but whether the time has come to 
apply it in the light of reports submitted by 
Government agents as to the employment of 
prison labor is the problem which the officials 
must solve. 


Affects Western Concern 


Battimore, Mp., July 7.—The controversy 
over the detention of a cargo of Russian lumber 
at Providence, R. I., has some pertinency here 
because of the fact that one of the chief com- 
petitors of the Russian imports is the big depot 
of the Weyerhaeuser Timber Co. at the Rhode 
Island port, this corporation having other large 
distributing terminals at Baltimore and Newark. 
The consignee of the cargo at Providence is the 
A. C. Dutton Lumber Corporation, of Pough- 
keepsie, N. Y., which heretofore has been buy- 
ing from the West Coast, so that the issue 
raised becomes one involving the vast lumbering 
enterprises on the Pacific. The Providence de- 
pot of the Weyerhaeuser company, like those in 
Baltimore and Newark, not only takes care of 
the business in the local markets, but sends 
stocks considerable distances inland, and the 
increasing imports of Russian lumber are a 
matter of growing concern to this and other 

Harvard Economic Society’s weekly index 
of wholesale commodity prices has dropped to 
81.3 for the week ended July 2, 1930, from 81.7 
for the week ended June 25, 1930. 
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New Process Produces Beautifully 
Figured Fir Panels 


Tacoma, WaAsH., July 5.—Soft coal, under 
proper methods of treatment, -yields dyes that 
rival, in range, the spectrum-of .the rainbow. 
And the same coal, properly used, produces per- 
fumes as desirable to the female sex-as the 
rarest flowers in Nature’s garden. Rotary cut 
veneer, made into panels, with a simple treat- 
ment, became the beautiful and substantial pan- 


ry 





or shade was used in each room, and every 
room is attractive. The paneling in Mr. Gabel’s 
private office is stained a light brown—just the 
color of a mild Havana cigar. Note the door 
at the left in the picture of this room—the ver- 
tical grain stiles and rails with their hand- 
etched look—and the central panel of rotary 
cut veneer with its smooth, yet uneven, surface, 
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This view shows plainly the beautifully grained 
effects that have been secured through the Pa- 
cific Mutual Door Co.'s process 























presenting a blending of soft tones of light 
browns that brings to mind memories of digni- 
fied banking rooms, committee rooms of states- 
men, private libraries, or galleries of wealthy 
patrons of the arts. The other offices are 
equally attractive; each has “it” in wood treat- 
ment. [See illustrations appearing on the op- 
posite page.—EpirTor. | 

Plans are under way for producing the panels 
in commercial quantities. It is planned to ship 
them unstained, or stained, in standard sizes, 
and maintain at each of the Pamudo branch 
houses machines which will treat the finish and 
trim and other cut stock on a particular job, 
so it will harmonize with the paneling. 

Panels so treated have the appearance of 
hardwood, and, in tests, have proved they do 
not mar as easily as the ordinary commercial 
hardwoods, as the process of eliminating the 
soft wood from the face of the panel actually 











A corner of the office of J. A. Gabel, president of the Pacific Mutual Door Co., Tacoma, Wash., 
in which specially finished rotary cut fir venecr panels are splendidly blended into a harmonious 
A light brown tone predominates 


whole. 


eling that lends character, charm and quiet dig- 
nity to the offices, photographs of which are 
reproduced, of the Pacific Mutual Door Co., of 
this city—the widely known distributer of 
“Pamudo” doors, panels, millwork and other 
items fashioned of wood. 

When Benjamin Franklin coined his homely 
maxim, “You can not make a silk purse out of 
a sow’s ear,” science had not been largely used 
in the workaday world. Perfumes and dyes 
were not made from coal. “Silk” stockings and 
lingerie were not made from wood, nor was 
“hardwood” made from soft wood. The em- 
ployment of science, and the disinclination of 
the business world to be satisfied with less 
than the utmost of which a basic material is 
capable of yielding, have given the world much 
of the comfort and satisfaction of the present 
day life, and cheaply. 

Joseph A. Gabel, president of Pacific Mutual 
Door Co., has always fostered experimenta- 
tion to improve the products of his cpmpany. 
The results shown in the photographs were 
gained by taking rotary cut fir veneer panels, 
putting them through a process that removes 
the soft spring wood from the face of the 
panel, leaving the hard summer wood of the 
fir, with its Nature-designed, ever-varying pat- 
tern, exposed. The removal of the soft wood 


allows the hard wood to stand out prominently 
in an uneven, rippling surface that catches the 
high lights and brings out the full beauty of 
this durable, yet inexpensive, wood. 

The panels were put in place in the rooms 
and then stained and waxed. 


A different color 





leaves the face harder than commercial hard- 
woods; when the panels are struck with the 
knuckles they resound like hardwood. 
Without question this development will vast- 
ly increase the market for fir panels, for it 





———_____.. 
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In the office of E. A. Wright, sales manager, Grainart pictures are worked into the upper qall 
sections, where the panels are finished a trifle darker than in Mr. Gabel’s office 
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makes possible offering the public a distinctive, 
high class, paneling job for much less than it 
is used to paying. And, gentle readers, giving 
old General Public a handsome and practical 
article for a low price has made fortunes for 
Mr. Ford, the du Ponts, General Motors, and 
others, and should greatly accelerate the pres- 
ent trend to paneling of homes as well as pub- 
lic, and semi-public, buildings. 





Why Business Should Be Good 


WiLMINGTON, Vt., July 7. — Martin A. 
Brown, one of the most widely known and 
successful lumbermen in the East, who re- 
cently resigned the general management of the 
Woodstock Lumber Co. and the Parker & 
Young Co. to rest and regain his health, is 
spending an enjoyable summer on his beautiful 
country estate here. Speaking of current busi- 
ness and future prospects, Mr. Brown made 
some interesting and pertinent comments to a 
representative of the AMERICAN LUMBERMAN. 
Said he: 

I doubt if I can say anything about the lum- 
ber business that would be of any particular 
interest to those who have been in it for the 
last few months, but it may be that a man 


Plan to Remodel City’s Eyesores 


Kansas City, Mo., July 8.—Behind a cam- 
paign which has been started by the Hoo-Hoo 
of Kansas City to obtain a modification of the 
city building code is an idea that might profit- 
ably be adopted by lumbermen in every other 
large city in the country. 

The idea is this: In almost every large city 
there lies between the business and manufac- 
turing district and the exclusively residential 
district a fringe of property, some vacant and 
some occupied by run- down dwellings and 
shacks which rigid building codes make it im- 
possible to improve. There is no immediate 
demand for business or factory buildings in 
the territory and the code makes it impossible 
profitably to improve the dwellings or to erect 
the type of structure that would attract work- 
ing men or their families. The result is that 
the business district of nearly every large town 
is fringed with an area of dilapidated build- 
ings or weed-grown lots, through which dirty 
and badly paved streets lead into the residen- 
tial district. Most always it is an eye-sore and 
a reproach, and frequently.a liability to prop- 
erty owners rather than -an asset either to 
them or the city. 

What Kansas City lumbermen want to do, 


Tri-State Lumber & Shingle Co.; Harold S. 
Crosby, district manager of the National Lum- 
ber Manufacturer’s Association, and E. E., 
Woods, secretary-manager of the Southwest- 
ern Lumbermen’s Association. Working with 
them are the real estate men of Kansas City, 
who see in the idea advanced by the lumber- 
men the solution of a very vexing civic prob- 
lem, no less than the solution of what is often 
a problem to downtown working men—good 
and economical housing. 


What Is a ‘‘Plank’’? 


Boston, Mass., July 8.—Perhaps the most 
interesting news in the local lumber trade is 
that United States customs authorities here 
have interpreted the new Tariff Act to mean 
that all rough fir, spruce, pine, hemlock or 
larch over 3 inches thick is subject to a duty 
of $1 a thousand feet board measure. The cus- 
toms authorities here believe that only “boards, 
planks, and deals” being exempted from duty, 
all other fir, spruce, pine, hemlock, or larch is 
dutiable, and the rub comes in the official in- 
terpretation ,of “boards, planks, or deals.” Much 
seems to depend on the real meaning of the 
word “plank.” The definition in Webster’s 
Dictionary is as follows: “A _ heavy, thick 





























View (at left) of general office and reception room in which effective use of the new panels is made. The beautiful door (at right), stained 
a driftwood gray, leads from Mr. Gabel’s office to the general office 





on the outside looking in might get a differ- 
ent viewpoint than those watching every de- 
tail. I think the old saying that “there are 
just as good fish in the sea as ever were 
caught” is just as true of the lumber busi- 
ness today as it was 25 years ago when I 
opened the Boston office, because, as I recall 
it, none of my friends thought there was a 
chance for another wholesaler in Boston. 

During this time they have changed from 
horses and steam cars to automobiles and air- 
planes for transportation, and from pianos 
and other home entertainments to movies and 
radios, and why should we expect that the 
lumber business or any other line should con- 
tinue in the same old way? If we suggest a 
hew idea they criticise it and the only way 
is to go ahead and put it into force and either 
sink or swim; therefore, it would be poor 
taste for me to suggest how anybody should 
run his business. 

When one figures the wealth of the coun- 
try as compared with the money in circula- 
tion, it is very easy to say that “confidence 
is so much greater than money that when 
We lose confidence it depreciates everything 
to such a great extent it is difficult to tell the 
value of anything,” and the same is equally 
true when we have overconfidence, 


is to obtain a modification of the building code 
and fire limits which will permit property own- 
ers in this district, which in Kansas City is 
quite extensive, so to improve their property as 
to turn it into a profitable investment, without 
impairing its potential value as business or 
manufacturing property. It is not desired that 
the city shall permit the erection of any fire 
traps, but it is believed that by proper safe- 
guards in firewalls, areaways and stairways, 
designs for cheaper apartment and kitchenette 
buildings can be worked out, either wholly or 
partly frame. By cleaning out the trash piles, 
repaving the streets, establishment of play- 
grounds or parklets the lumbermen believe that 
this now dilapidated fringe will become a much 
sought after district by workingmen with whom 
economy is a strong consideration and who 
would be close to their work, close enough in 
many cases to walk back and forth. —__ 

The lumbermen’s committee in charge of the 
campaign is headed by M. B. Nelson, presi- 
dent of the Long-Bell Lumber Co. With him 
are J. N. Daniels, of the Dascomb-Daniels 
Lumber Co.; A. T. Brink, manager of the 


board. Local usage varies both in England 
and America as to the size of a plank, the 
dimensions in the usage of the United States 
Department of Agriculture being thickness 11% 
to under 6 inches, width 6 inches or upwards.” 

According to the United States Department 
of Agriculture, therefore, a piece of 4x6-inch 
spruce, rough or S1S, is a plank and should 
be admitted from Canada free of duty, while 
representatives of the Treasury Department 
here rule it is not a plank and must pay duty 
at the rate of $1 a thousand feet, board meas- 
ure. If the ruling be upheld, much of the fir 
and hemlock from British Columbia, and the 
eastern spruce and hemlock from the Maritime 
Provinces of Canada brought into the local 
market, must pay a duty. 

Lumbér dealers who object to paying such a 
duty point out that if the Webster’s Dictionary 
definition of a plank be correct, they are en- 
titled to bring in free of duty any and all rough 
or S1S fir, spruce, pine, hemlock, or larch that 
is not less than 6 inches wide or more than 6 
inches thick. In other words, a piece of 6x6- 
inch or even 6x12-inch should be duty free. 
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West Coast News of Mill and Market 


Guarding Cascade Forest 


EUGENE, Ore., July 5.—Active preparations 
for fire fighting in the Cascade national forest 
are being pushed under the direction of P. A. 
Thompson, newly appointed forest supervisor. 
Two portable gas pumps have been added, six 
now being available. Each pump is capable of 
controlling a fire covering from five to ten 
acres. The pumps are equipped with 1,500 feet 
of inch and a half hose. Approximately 110 
men are available, 40 on regular patrol duty, 
while 70 are employed on roads and telephones. 
Of the 40 men in active patrol, 11 are sta- 
tioned at lookouts and never leave their posts 
unless the fire reaches extraordinary propor- 
tions, and ten are lookout firemen that inves- 
tigate fires reported by lookouts. About fif- 
teen firemen and patrolmen are detailed to look 
after campers. There are two packers and 
three truck drivers. Airplanes will be used 
extensively in reconnaisance work. The Cas- 
cade reserve contains 1,940,000 acres of val- 
uable timber land and the stand is estimated 
at 23,589,613,000 board feet. The Cascade re- 
serve has an outstanding record over the last 
fifteen years in fire prevention. The loss 
amounted to 33,115 acres of timber, estimated 
at $169,000. The cost of fire prevention was 
$96,048, or less than half the estimated in- 
crease in value of the timber by growth. The 
Southern Pacific railroad is co-operating with 
the Forest Service in fire prevention. Three 
cars of 12,500 gallons capacity each have been 
stationed at salient points along the Natron cut- 
off. Ejighty-eight section men have been care- 
fully drilled in fire patrol duty and three spe- 
cial fire patrol-men are stationed in the cut-off. 


Saving Effected in Use of Timber 


PortLAND, Ore., July 5.—What is believed 
to be the tallest timber falsework ever erected, 
two towers approximately 380 feet high, were 
constructed of Douglas fir by J. H. Pomeroy 
& Co., contractors, in connection with the St. 
Johns bridge project, in this city. The bridge 
will span the Willamette River. A tower has 
been built on each side of the river. 

Each tower rests on sixty-five 100-foot 
Douglas fir piles. From the pile line to the 
top the tower measures 280 feet. It is 22 feet 
from the pile line to the water line, 52 feet 
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Falsework of Douglas fir timbers built around 
one of the two towers in connection with the St. 
Johns bridge project at Portland, Ore. 








from the water line to the bottom of the river 
and 26 feet from the river bottom to the lower 
ends of the piles. 

Approximately 750,000 feet of No. 1 common 
Douglas fir was used in building the two struc- 
tures. The batter posts are 12x14-inch, the 
plumb posts, 12x12-inch, the caps 12x14-inch, 
the inner sills, 12x12-inch and the sway braces, 
tx12-inch. At its base the tower is 100 feet 
by 98 feet and 2 inches. Its top dimension is 
40 feet by 49 feet. 

Each tower is designed to support a gross 
top load of 100 tons, and on top of each an 
“A” type derrick frame has been built. The 
derrick frame is 44 feet high, with a 74-foot 
boom. 

A saving of approximately $10,000 was ef- 
fected in building the two towers of Douglas 
fir instead of steel, the contractors stated. 


Engages in New Undertaking 


KLAMATH FAtts, Ore., July 5.—One of the 
most important lumber deals made in the Kla- 
math Falls district this year was consummated 
here today. Huntington Taylor, well known 
pine manufacturer, with associates, purchased 
the properties of the 
Lorenz Lumber Co., of 
Sprague River, Ore., 
near here. 

In purchasing these 
properties Mr. Taylor 
and his associates have 
acquired a sawmill 





H. TAYLOR, 
Sprague River, Ore.;: 
Manager Crater Lake 

Lumber Co. 





plant, logging equip- 
ment, Indian timber 
contracts, and lumber. 
The name of the com- 
pany under which the 
properties will operate 
is the Crater Lake 
Lumber Co., Sprague 
River, Ore., of which Huntington Taylor be- 
comes manager. 

The timber, well known in the Klamath 
Falls district, is high grade Pondonsa pine, 
recognized for its quality over wide districts 
where it has been introduced. 

Thousands of friends of Huntington Taylor, 
scattered over the United States, will be glad 
to learn of his new undertaking, and to wish 
for him the greatest measure of success in this 
new locality. Mr. Taylor was formerly a pine 
operator in Minnesota, later moving to the In- 
land Empire district, where for many years he 
was general manager of the Edward Rutledge 
Timber Co.’s operations at Coeur d’Alene, 
Idaho. 


Unsold Lumber at Los Angeles 


[Special telegram to American LuMBERMAN] 

Los ANGELES, CALIF., July 9.—All items in 
the report of the local lumber situation re- 
leased today show decided increases over those 
of last week. Total unsold lumber at Los An- 
geles harbor has increased to 10,760,000 feet 
while total incoming cargoes during the week 
mounted to 25,140,000 feet, board measure. Of 
this, nineteen cargoes of fir totaled 23,339,000 
board feet and three cargoes of redwood 1,801,- 
000 feet. Vessels reported laid up increased to 
forty-four, with none operating off shore. 
Building permits issued for the first five days 
of the month show up well, with a valuation 
$1,816,433. Excessive items remain about the 
same as last week. 


Develops New Road Grader 


San Leanpro, CAuir., July 5.—Men in charge 
of West Coast logging operations, to whom the 
building of logging roads is usually one of the 
major problems, will read with interest the 
announcement of the Caterpillar Tractor Co, 

















New leaning wheel grader, to team up with 
“Caterpillar Sixty” tractor, developed by Cater- 
pillar Tractor Co. 


that it has developed at its plant here a new 
road grader which now is on the market. 

The new machine is meant to team up with 
the “Caterpillar Sixty” tractor, and is called the 
“Caterpillar Sixty” leaning wheel grader. It 
features a 42-inch lateral side shift ot blade that 
can cut a bank of 60° slope, along with the 
added advantage of leaning wheels. Also intro- 
duced is a new centralized control system, by 
which seven control wheels govern the nine 
important adjustments of blade pitch and posi- 
tion, wheel adjustment and steering. 

Weighing 11,300 pounds without scarifier, 
this machine is the heaviest of the “Caterpillar” 
blade graders and is the fifteenth unit of the 
company’s line of graders, maintainers, elevat- 
ing graders, and planers, meeting new demands 
for range, reach, strength and versatility for 
road construction. 


(Sa eae2a2aaeeaean 


Points Out Nation-Wide Situation 


SEATTLE, WASH., July 5.—Faced by an ab- 
normally low demand for lumber, the entire 
lumber industry of the United States is now 
operating at from 25 percent to 50 percent 
below capacity, according to Wilson Compton, 
secretary-manager of the National Lumber 
Manufacturers’ Association, Washington, D. C., 
who visited Washington and Oregon lumber- 
men recently on a study trip around the United 
States. He had but recently spent several 
weeks in the South and reported that southern 
pine mills are now operating 25 percent below 
capacity. His observations on lumber condi- 
tions throughout the country, as given to the 
West Coast Lumbermen’s Association, follow: 

All regions of lumber industry, for the first 
time in the industry’s history, are sharing 
the burden of keeping production of lumber 
within the range of consumption. Southern 
pine mills have accordingly reduced their 
production by 25 percent; the small mills in 
the southeastern States from 40 to 50 per- 
cent; the hardwoods 30 percent. 

The clear necessities of the lumber indus- 
try’s situation are apparent in the fact that 
during the last 52 weeks new supply has ex- 
ceeded new demand by the equivalent of over 
27 days of production. This is shown in re- 
duced unfilled order files or in increased 
stocks on hand. 

That this condition is nation-wide and by 
no means confined to the Pacific Northwest 
is evident in the record of the principal lum- 
bering regions during the last year. In 
southern pine the production has exceeded 
the demand by over 6 percent or 19 days pro- 
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i 
duction; in southern hardwoods 27 days pro- 
duction; North Carolina pine 40 days; north- 
ern hardwoods 80 days; northern hemlock 
over 70 days; northern pine 14 days; west- 
ern pine 41 days; California pine 19 days; 
California redwood, 18 days, and West Coast 
93 days. The lumber stocks in the hands of 
the sawmills throughout the country gen- 
erally were not immoderate early last fall 
put since that time have increased to un- 
wieldy proportions with consequent exten- 
sive price reductions, reduced operations and 
irregular employment, 

Substantial and sustained improvement is 
to be looked for only as the industry sys- 
tematically reduces its overload of unsold 
stocks. Lumbermen throughout the country 
are accepting this responsibility and contin- 
uous gradual improvement in this respect is 
looked for. 

A fundamental favorable factor is the ac- 
cumulating evidence that lumber is more 
than holding its own in competition with 
other materials. Also there has been a 
marked trend toward a return to the single 
family dwelling type of house construction. 
This type is the largest user of lumber. The 
decline in small house construction during 
the last year has been less than half of the 
decline in apartment construction which com- 
paratively uses little lumber. When the na- 
tional residential building volume returns to 
within 10 percent of its 1929 level it is proba- 


Swedish Gang 


Everett, WASH., July 5.--The Clark-Nick- 
erson Lumber Co., here, which concern adver- 
tises “Hemlock is not a sideline at our plant— 
it’s our sole business,” recently installed three 
“Record” gang saws for cutting small round 
logs. 
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ble therefore that the consumption of lumber 
for building purposes will be as great as it 
was a year ago. It is now about 40 percent 
less. 

I look for a gradual improvement in the 
lumber situation because of the better con- 
trol of production which now characterizes 
almost the entire lumber industry. Improve- 
ment from this source is dependent wholly 
upon the determination of lumber manufac- 
turers themselves. Any substantial increase 
in demand is in my judgment not to be 
looked for this summer or fall. I believe 
that we shall see marked improvement dur- 
ing the winter and a broad advance in busi- 
ness activity next spring and not until then. 


Take Stand for Firm Price Policy 


Tacoma, WasuH., July 5.—Representative 
lumbermen of this district, meeting in Hotel 
Winthrop on July 1, took a stand for “an indi- 
vidual firm price policy” for lumber sales. The 
meeting was held under auspices of the West 
Coast Lumbermen’s Association to consider 
current problems of the industry and to find a 
solution if possible. 

The lumbermen voted to approve the firm 
price policy in principle and adopted a recom- 
mendation that a committee be appointed to 
work under direction of Col. W. B. Greeley, 


Saws Succeed in 


sawmill machinery—also exclusive representa- 
tive of “Record” machines—did the entire job 
ot remodeling the mill and installing the gangs. 

David Dalin, president of Mill Engineering 
& Supply Co., said “of the eleven ‘Record’ 
gangs sold in the last year this is the first ex- 
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NICKERSON 








Modern sawmill plant and mill pond of the Clark-Nickerson Lumber Co. at Everett, Wash. 


One band headrig was removed and altera- 
tions made to permit the placing and operation 
of two 30-inch and one 26-inch “Record” gangs 
of the Scandinavian type. The 30-inch gangs 
turn 320 R. P. M., and are individually driven 
by a 100 horsepower Allis Chalmers roller bear- 
ing type motor, while the 26-inch gang turns 
335 R. P. M., and is powered by a 75 horse- 
power motor. The edgers, transfers etc. are 
individually motor driven. 

Two 6x36-inch edgers are now in use, and a 
third edger will be installed, thus giving edger- 
_ ample time to turn out perfectly cut lum- 
er, 

The gangs are so arranged that, if desired, 
logs can be slabbed on one of the 30-inch gangs 
and cut up on the other. Lumber from the 
gangs, and from the one band head saw still 
in Operation, goes through the same trimmers 
and out on the same sorting chain. Visiting 
lumbermen have commented that they never saw 
better hemlock lumber than the gangs are turn- 
ing out. 

Fourteen-gage saws are used, but the com- 
Pany expects shortly to change to 15 gage, as 
the logs cut so easily the thinner saws are suf- 
ficiently strong to do a satisfactory job. 

Logs are sorted in the pond, and are there 
trimmed to lengths desired. 

The Mill Engineering & Supply Co., of 
Seattle, sawmill designer and manufacturer of 





secretary-manager of the West Coast associa- 
tion, to develop and submit a practical plan 
not later than July 15 for consideration of the 
industry. Col. Greeley has been advocating a 
firm price policy for the last two years but 
this action is the first that indicated the lum- 
bermen have come to realize fully the signifi- 
cance of such a step. It apparently found 
favor with the more than 100 lumbermen 
present. 

No price agreement between the mills is 
contemplated in the plan as approved in prin- 
ciple. It does mean that each mill approving 
the plan of a firm price basis for its sales 
will make clear what its prices are by issuing 
a printed list of prices for the items it pro- 
duces, with terms and conditions of sale, that 
appears to the management best suited to its 
market opportunities and manufacturing prac- 
tices. This list would then be adhered to until 
it is supplanted by another list. 

.Named on the committee to work with Col. 
Greeley were: James G. Dickson, Tacoma; 
James E. Morris, Tacoma; Ralph Clark, Bell- 
ingham; Myron Woodard, Silverton, Ore., and 
Charles Snellstrom, Eugene, Ore. This com- 
mittee will report back at the next meeting. 
The appointments were made by J. D. Ten- 
nant, president of the association, who presided. 


Hemlock Mill 


clusively hemlock installation in operation, and 
it is gratifying to see how well the gangs work 
on hemlock. This timber cuts so easily we feel 
confident 16-gage saws will eventually be used, 
and while the Clark-Nickerson installation was 
designed to produce about 100,000 feet per shift 
we believe it will greatly exceed that figure— 
perhaps run up to 150,000 feet—as soon as the 
men become familiar with their work.” 

Axel H. Oxholm, director of the National 
Committee on Wood Utilization, was instru- 
mental in introducing the Scandinavian type of 
gang saw into this country, and, on a visit to 
the original mill of this type built in the North- 
west, expressed himself as well pleased with 
the results thus far gained. 





On May 1 American shipyards were build- 
ing or under contract to build for private ship- 
owners 27 wood vessels aggregating 8,844 gross 
tons, compared with 31 wood vessels of 10,794 
gross tons on April 1, according to reports 
received by the Department of Commerce. 




















Interior view of plant of the Clark-Nickerson Lumber Co. at Everett, Wash., where three “Re- 


cord” gang saws were installed for cutting small round logs 
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National Production, Shipments and Orders 


Wasnineton, D. C., July 7.—Following is the National Lumber Manufacturers” Association report for the week ended June 28, 1930, and. for 
twenty-six weeks ended that date, covering mills whose statistics for both 1930 and 1929 -are available; and percentage. compacisaa with statistics of 
identical mills for the corresponding period of 1929: 








——. 





ONE WE No. of Percent - Percent : -Percen 
Softwo oy ‘ Mills Production of 1929 Shipments of 1929 Orders of 1929 
Southern Pine Association............. “a>... 3,268 1,394,558,000 89 1,299,480,000 -85 1,284,990,000 84 
West Coast Lumbermen’s Association......¥,. 4,783 3,870,327,000 89 3,718,606,000: - 3,558,196,000 78 
Western Pine Manufacturers’ Association..... 1,611 994,256,000 93 845,516,000 77 849,104,000 80 
California White & Sugar Pine Mfrs.’ Assn. 662 438,260,000 71 542,598,000. 73 . 552,090,000 79 
Northern Pine Manufacturers’ Association.... 207 104,863,000 77 111,171,000 78 104,326,000 71 
Northern Hemlock & Hardwood Mfrs.’ Assn... 681 79,340,000 83 56,579,000 69 54,355,000 69 
North Carolina Pine Association............. 1,155 139,395,000 84 119,688,000 - 83 107, 251,000 79 
California Redwood Association.............. 352 181,917,000 99 163,938,000 * 838 165,637,000 83 
 ,  6 acne awa seenks ole bodes 12,664 7,202,916,000 838 6,857, 576,00 000 82 6,676,049,000 79 
woods: 
rdwood Manufacturers’ Institute........... 4,975 764,612,000 87 688,624,000 - 73 659,937,000 70 
orthern Hemlock & Hardwood Mfrs.’ Assn... 681 184,667,000 83 107,048,000 67 92,891,000 62 
ER EDR Gh Ree PE CREED 5,656 "949,279, 000 86 795,672,000 72 752,828,000 69 
i ke ee eee bed wiaheen eae eds oes 17,639 8,152,195,000 88 7,653,248,000 81 7,428,877,000 78 
TWENTY-SIX WEEES No. of 
Softwoods: Reports 
Southern Pine Association.................:- 120 47,619,000 81 43,218,000 73 40,446,000 72 
West Coast Lumbermen’s Association......... 183 134,307,000 74 147,236,000 71 114,707,000 63 
Western Pine Manufacturers’ Association..... 66 46,881,000 85 35,357,000 73 37,099,000 75 
California White & Sugar Pine Mfrs.’ Assn... 23 28,815,000 80 19,562,000 69 21,039,000 78 
Northern Pine Manufacturers’ Association.... 7 7,335,000 81 4,773,000 76 5,415,000 142 
Northern Hemlock & Hardwood Mfrs.’ Assn... 20 2,727,000 76 2,189,000 62 1,574,000 61 
North Carolina Pine Association........:..... 48 4,925,000 74 5,778,000 115 3,071,000 47 
California Redwood Association.............. 12 5,253,000 68 5,185,000 65 4,627,000 79 
Total softwoods ......... deve sacsecseveves’ 179 277,862,000 78 263,298,000 72 227,978,000 68 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 198 26,444,000 76 21,285,000 67 19,421,000 63 
Northern Hemlock & Hardwood Mfrs.’ Assn... 20 4,284,000 86 1,980,000 53 1,227,000 34 
Total hardwoods ...:...... SUevinWeve FCs 218 30,728,000 77 23,265,000 66 20,648,000 60 
Pe Se ce, cecntosee ones en ne eee 677 308,590,000 78 286,563,000 72 248,626,000 68 





Relation of Unfilled Orders to Stocks 


WasuHincton, D. 


July 
stock footage June 


Association— 
Bemtmerm Fine Asseciatias..cccococccececece 
West Coast Lumbermen’s Association. 
Western Pine Manufacturers’ Association... 
Northern Pine Manufacturers’ Association.. 
Hardwood Manufacturers’ Institute........ 


eee ee eeee 


7.—Following is a statement for five associations of 
28, and the percentage relationship of unfilled orders to stocks: 


West Coast Analysis 


the gross 


: Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
116 921,946,000 136,857,000 15 
140 1,421,492,000 342,085,000 24 
78 1,275,411,000 128,336,000 10 
7 250,649,000 16,865,000 7 


SEATTLE, WASH., July 5.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended June 21: 


187 1,090,366,000 215,138,000 20 





Southern Pine Barometer 


New Orveans, La., July 7.—For the week 
ending June 28, Saturday, 135 mills of total 
capacity of 161 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,- 
000 feet between Nov. 1, 1926, and Oct. 31, 
1929), report as follows to the Southern Pine 
Associatio’ : : 

Percent Percent 
3-year Actual 


Productio: — tn Feet Ave. Prod. vee 
Aver. 3 ;rs.... 7,958,181 ‘i 
Se 52.535, 582 77.31 .. 

Shipments* 2,254 47,334,000 69.65 90.10 

Orders 
Received* ....2,184 45,864,000 67.49 87.30 
On hand end 

weekt 7,200 151,200,000 


*Orders were ~ 89 percent of shipments. 
¢Carload basis is 21,000 feet. 
tOrders on hand at above 135 mills showed 


a decrease of 0.96 percent, or 1,470,000 feet, 
during the week. 


Hemlock and Hardwood 


Osukosu, Wis., July 7.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended June 28: Percent 


of Ca- 
Total Per a poy 
. 11,783,000 210,00 10 





Hard woods— 
Capacity, 56 units.. 


Actual production... 5,954,000 106, 900 43 
Shipmentst ........ 3,092,000 55,000 25 
Orders receivedt . 1,785,000 32,000 15 
Orders on hand S| Xk eee ae 
Hemlock— 

Capacity, 75 units*..15,781,000 210,000 100 
Actual production... 3,085,000 41,000 19 
Shipmentst ........ 2,516,000 34,000 16 
Orders receivedt ».A 23965. 000 24,000 11 

on-hand (79% 448,000 = «...... 


*Daily 10- -hour praduictive capacity of 35, 000 
feet is consi one unit. The production 
is based on lumber scale. 

tLumber fabricated.at: mill and used in con- 


struction work is included in total orders and 
shipments. 





North Carolina Pine 


Norro_k, VA., July 7.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and fif- 
teen mills for the week ended June 28: se 

er- 


Percent Percent cent 
Aver.* Actual Ship- 


Production— Feet Output Output ments 
Average* .16,500,000 7 
Actual .. 7,789,000 47 ne 
Shipments ..10,635,000 64 136 a 
Orderst 5,973,000 36 77 56 
Unfilled 
orders .. 62,769,000 7 os 
oA verage” is of intieabies for the last 


three years. 


+Average of orders per mill 
amounted to 651,939 feet; 
average was 63,291 feet. 


California Redwood 


San Francisco, Cauir., July 5.—The fol- 
lowing information is summarized from the re- 
ports of 12 mills to the California Redwood 
Association for the week ended June 28: 


—Redwood. White- 
Percent of wood 


this week 
preceding week’s 








Feet production Feet 
Production ..... 5,253,000 100 1,899,000 
Shipments ...... 5,185,000 98 1,151,000 
Received ..... 4,627,000 88 1,363,000 
Cm OME 3. tan 19,602,000 5,457,000 


Detailed Distribution of Bedwood 
Shipments Orders 





Northern California* ..... 1,930,000 2,063,000 
Southern California* ..... 1,403,000 982,000 
| | Be -r aeeeee 33,000 86,000 
ee 1,536,000 1,491,000 
Pos ak chiens eee wien 283,000 5,000 

5,185,000 4,627,000 


*North and. south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 




















Washington British 
and Oregon Columbia 
Orders on hand first of 97 mills 16 mills 
week— 
Califormia .....c-- 77,510,908 1,858,101 
Atlantic Coast 82,376,404 12,225,755 
Miscellaneous 4,602,094 1,423,795 
Total . 164,489,406 15,507,651 
Orders received— 
a eee 15,493,291 642,000 
Atlantic Coast 22,548,505 2,849,000 
Miscellaneous 330,873 753,000 
ME” hd. vgs 2 mies 38,372,669 4,244,000 
Cancellations— 
CONE bcc ccecs 191,591 eer. ft 
Atlantic Coast 463,420 42,000 
Miscellaneous 19,000 7,035 
NE nines aia eehe 674,011 49,035 
Shipments— 
eee 18,346,365 807,000 
Atlantic Coast .... 19,518,951 2,309,768 
Miscellaneous 1,169,366 891,760 
ee 39,034,682 4,008,528 
Orders on hand end of 
week— 
COE, nv cee ece 74,466,243 1,693,101 
Atlantic Coast $4,942,538 12,722,987 
Miscellaneous 3,744,601 1,278,000 
Or ee 163,153,382 15,694,088 
Total domestic cargo— 
Orders on. hand first of 
MNERY 5 ated ce Bos 5 ks 179,997,057 
Orders received ...... 42,616,669 
Cancellations ......... 723,046 
eR re 43,043,210 
Unfilled end of week. .178,847,470 





Exporter Makes Speedy Delivery 


New York, July 7.—Thomas Ralston, whole- 
saler of flooring, claims a speed record. Mr. 


Ralston says: “On 


March 20 I -received a 


cable from a customer in London, England, or- 
dering a car of maple flooring for quick. ship- 


ment. 


The cable was dated March 19. 


I wired 


a mill in Wisconsin to get it out quickly, and it 
was loaded on March 20, the shipment reach- 
ing London April 19, or just thirty days from 
the time the order reached me, and_ thirty-one 
days from the time the customer. cabled. 

think that getting a shipment from an interior 
‘point in Wisconsin to London in thirty days 


is moving right along.” 
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West Coast Review 


[Special telegram to AmMERIcAN LuMBERMAN] 


SEATTLE, WASH., July 9.—The West Coast 
Lumbermen’s Association reports that 224 mills 
—all those giving production, shipments and 
orders—during the week ended July 5 gave 
these figures: 

Production 76,349,000 
Shipments 126,909,000 66.22% over production 
Orders. ....102,279,000 33.96% over production 

A group of 347 mills, whose production re- 
ports of 1930 to date are complete, reported as 
follows: 


Average weekly operating capacity .299,694,000 
Average weekly cut for twenty-seven weeks— 


i) PPP err ee eer 209,461,000 
SOOO (act necn dare etacaves caae ks os 182,051,000 
Actual cut week ended July 5...... 88,338,000 


A group of 222 mills, whose production for 
the week ended July 5 was 75,625,000 feet, re- 
ported distribution as follows: 





Unfilled 

Shipments Orders Orders 
Rail ...... 37,791,000 39,142,000 121,225,000 

Domestic 

cargo ... 51,792,000 32,451,000 152,449,000 
Export . 24,458,000 16,693,000 155,100,000 
Local .... 12,468,000 (Eee ee ee 
126,509,000 100,754,000 428,774,000 


A group of 183 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1929 and 1930 to date, reported as follows: 

Week 
ended July Average first 27 weeks 
5, 1930 1930 1929 
Production . 69,578,000 145,922,000 165,520,000 
Shipments .115,478,000 142,005,000 172,551,000 
Orders . 94,313,000 135,250,000 173,837,000 





“Western Pine Summary 


[Special telegram to AMERICAN LuUMBERMAN] 
PorTLAND, OreE., July 9—The Western Pine 
Mannfacturers’ Association reports as follows 
on operations during the week ended July 5: 
Total number of mills reporting, 87: 


Actual production for week....... 26,519,000 
a Ar a aa, eee 27,439,000 
re 29,831,000 
Report of 65 mills: 
Operating CapMeity....sccccssives 73,876,000 
Average for 3 previous years..... 48,329,000 
Actual production for week....... 24,576,000 
Report for 76 mills: 
MVOTERS PYOGUCUION. . occ cccdcciys 41,285,000 
oe ee, ee re eee 131,066,000 
Stocks on hand—July 5.......... 1,247,815,000 
Identical mills reporting, 65: 
Production— 
Operating capacity...........+.% 73,876,000 
Average for 3 previous years... 48,329,000 


Week ended Week ended 


July 5,1930 July 6, 1929 - 


Actual for week.... 24,576,000 36,947,006 
ee Aaa 25,766,000 33,763,006. 
Orders received ...... 28,340,000 35,759,000 
Identical mills reporting, 37: 

Production— 


Average for 3 previous years.... 31,818,000 
Week ended Week ended 
July 5,1930 July 6, 1929 
Unfilled orders ...... 106,022,000 130,468,000 
Gross stocks omhand.1,016,529,000 837,917,000 


California Pine Statistics 


San Francisco, CALir., July 5.—The fol- 
lowing is a summary of May production and 
shipments and June 1 inventories and unfilled 
orders, as prepared by the California White & 
Sugar Pine Manufacturers’ Association: 

May Reports for 28 Mills 
Production Shipments 














Calif. white pine...... 97,143,044 70,554,451 
de er rer 16,221,634 10,883,905 
po eer ee 6,088,203 7,018,465 
py eae ee 119,452,881 88,456,821 
We TR fo owas 8s ney 10,974,585 4,985,287 
Red (Douglas) fir 1,409,238 1,303,066 
All other woods ..... 1,734,057 5,058,304 
Unsegregated fe a ee OS 2 5,346,509 
Total other woods... 14,117,880 16,693,166 
Grane. Totede os... 133,570,761 105,149,987 
June 1 Inventories and Unfilled Orders 
Unfilled 
Inventories Orders 
No. 2 shop and better— 
Calif. white pine..... 120,743,674 18,137,141 
a ee —E ae 71,162,841 7,497,580 
No. 3 shop, mixed pine 24,654,709 9,313,490 
No. 3 shop and better, 
white and sugar pine 4,084,946 408,000 
TStal” UPPSPO «00.0 220,646,170 35,356,211 
Common— 
California white and 
sugar pine* ...... 324,543,947 140,211,848 
All other woods . 95,105,575 22,867,523 
Total lowers 4.0... 419,649,522 163,079,371 
Grand totale ....... 640,295,692 198,435,582 


Box shook and cut stock 24,399,432 
*Includes pine box lumber. 
Comparative Reports on 24 Operations 
The following comparative statistics from 24 

operations for May, 1929, and May, 1930, rep- 

resent 71.2 percent of the total pine industry. 
Percent 


1929 1930 Decrease 
109,351,225 19.4 


121,757,175 19.3 


40,493,135 


May Production— 
Pine only ..... 135,589,808 
All species in- 
cluding pine.150,845,839 
May Shipments— 
Pine only ..... 100,037,021 
All species in- 
cluding pine.125,756,870 
Inventories June 1—~ 
No. 3 shop and 


81,438,286 18.6 
96,637,102 23.2 


Detter. §..25%.. 155,091,658 207,615,270 *33.8 
All species and 
SPUGGS .zcc 522,766,121 609,123,801 *16.5 


Unfilled Orders June 1— 
No. 3 shop and 


wetter. ..i«.. 43,543,764 32,728,211 24.9 
All species and 

ee 179,145,942 180,057,414 *0.5 
*Increase. 





--Annual- Outing Planned 


-—New York, July 7—The annual outing of 
the Building Material Men’s Association of 
Westchester County and the Westchester Build- 
ing Material Salesmen’s Club will be held July 
23 at Briarcliff Lodge, Briarcliff, N. Y. It will 
be an all-day affair. James McCrudden is in 
charge of the sports program, which will in- 
clude two baseball games, golf, tennis, swim- 
ming and field events. 





Orders 12 Percent Above Output. 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., July 10—Six hundred and twenty-three softwood mills of eight associa- 
tiens for the week ended July 5 reported to tiie National Lumber Manufacturers’ Association 
production aggregating 172,891,000 feet, shipments 223,029,000 feet, and orders, 194,305,000 feet. 
The week’s figures for production, shipments and orders follow: 


Softwocds— 


Southern Pine Association..........cceccceees 
West Coast Lumbermen’s Association......... 
Western Pine Manufacturers’ Association...... 
California White & Sugar Pine Mfrs.’ Assn.... 
Northern Pine Manufacturers’ Association..... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 
North Carolina Pine Association.............-; 
California Redwood Association............... 


Totals, softwoods. «..<. 4.0.0: sista atts io ae ices aie ® 


Hardwoods— 


Hardwood Manufacturers’ Institute............ 
Northern Hemlock & Hardwood Mfrs.’ Assn.... 


SORERE: : DOPIOOEE, 662. ce ue stb dase ccedconas« 


. 








No. of 

Mills Production Shipments Orders 
i 146 43,225,000 42,315,000 40,110,000 
a 22 76,349,000 126,909,000 102,279,000 
87 - 26,519,000 27,439,000 29,831,000 
15 12,110,000 9,027,000 9 263,000 
ia 7 5,481,000 3,476,000 2,578,000 
20 2,362,000 1,339,000 1,239,000 
112 5,914,000 7,437,000 5,863,000 
hk 12 1,931,000 5,087,000 3,142,000 
ia 623 173,891,000 223,029,000 194,305,000 
272 31,909,000 29,000,000 25,742,000 
~ 20 2,591,000 1,302,000 658,000 
ae 292 34,500,000 30,302,000 26,400,000 


Takes Charge of Retail Yards 


Kansas City, Mo.,: July 8.—Floyd Baxter, 
purchasing agent in the retail division of the 
Long-Bell Lumber Co. the last seventeen 
years, and an employee of the company for 
twenty-seven years, resigned July 1 to take 
general charge of the yards of the Baxter 
Lumber & Mercantile Co., with headquarters 
at Pittsburg, Kan. He succeeds his father, 
F. W. Baxter, who is retiring because of ill 
health. 


F, W. Baxter was one of the pioneer lum- 
bermen of southeast Kansas, a contemporary 
of R. A. Long, who had just opened a yard at 
Columbus when Mr. Baxter began business at 
Pittsburg. In 1880 Mr. Baxter sold his Pitts- 
burg yard to the Long-Bell Lumber Co., but 
remained as manager. Later he was made a 
division manager and at various times had 
charge of the divisions at Enid, Okla., Coffey- 
ville, Kan., and Pittsburg, Kan. In 1919, after 
nearly forty years of service with Long-Bell 
Mr. Baxter retired, and went into the retail 
business at Pittsburg, later acquiring yards at 
Chetopa, Longton, Neodesha, Sedan, McCune 
and St. Paul, Kan., and Mondville, Mo. 


Another son is president of the C. B. Baxter 
Lumber Co., wholesaler, in the R. A. Long 
Building. 


(SREB 


Building Makes Good Gains 


June contracts let for new building and en- 
gineering works in the 37 States east of the 
Rocky Mountains amounted to $600,573,400, ac- 
cording to F. W. Dodge Corporation. The 
past month’s record was substantially larger 
than the total of $457,416,000 for the previous 
month; showed a good gain over the total of 
$529,891,000 for June, 1929; and was the larg- 
est monthly total since July, 1929. For the 
first half of 1930 construction contracts aggre- 
gated $2,638,013,300. This was a decline of 
only 12% percent from the total of $3,015,546,- 
800 for the corresponding period of 1929. At 
the end of May contracts for the year to date 
were 18 percent behind last year. 


For the sixth consecutive month public works 
and utilities were the most important of all 
classes. This construction type amounted to 
$251,915,800 or almost two-fifths of the value 
of all June awards. The following comprised 
the remainder: Residential buildings, $96,815,- 
500; industrial buildings, $93,618,500; commer- 
cial buildings, $59,080,000; educational build- 


ings, $48,918,800; hospitals and _ institutions, ~ 


$19,675,300; religious and memorial buildings, 
$11,808,500; social and recreational buildings, 
$10,187,000; and public buildings, $8,554,000. 
Contemplated new work reported in June 
amounted to $763,216,100 compared with $634,- 
073,400 for June, 1929. 


Wood For Tiny Golf Courses 


Kansas City, Mo., July 8—Miniature golf 
courses are spreading throughout the Missouri 
Valley States like a prairie fire. There are 
more than twenty-five of them in Kansas City, 
and there is scarcely a village between the 
Mississippi River and the Rocky Mountains 
that doesn’t boast at least one, and building 
them has brought retail lumber dealers a nice 
little volume of business in the way of boards, 
dimension, posts, poles and shingles. Some of 
the miniature courses have from 1,200 to 1,500 
lineal feet of fairway, lined at either side with 
2x6s or 2x8s, and many of the “greens” are 
similarly lined to prevent the ball from rolling 
off. Each of the courses has a stand where 
the fees are paid, and the larger ones usually 
have a number of benches for players and 
spectators. Owing to the compactness of the 
courses, on most of them it has been necessary 
to erect a number of screens to prevent flying 
balls striking players, usually built with 8-foot 
4x4s. Most of the courses are also fenced in 
to keep spectators off the course. 
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Associations Plans and Activities 


July 16—Southern Pine Association, Peabody Hotel, 
Memphis, Tenn. Summer meeting. 


July 16—West Side Hardwood Club, Pine Bluff, 
Ark, 


July 16-17—Carolina Retail Lumber & Building 
Material Dealers’ Association, Isle of Palms, 
Charleston, 8. C. Summer meeting. 


July 29—Roofer Manufacturers’ Club, Columbus, 
Ga, 


Aug. 7-8—National Lumber Manufacturers’ Asso- 
ciation, Portland, Ore, Quarterly meeting 
board of directors and TX committee. 


Aug. 8-9—Millwork Institute of California, Hun- 
tington Hotel, Pasadena, Calif. 


Aug. 22—-Northern Wholesale Hardwood Lumber 
Association, Sheboygan, Wis. Summer meeting 
and outing, 


Sept. 3.—Hardwood Dimension Manufacturers’ As- 
sociation, Brown Hotel, Louisville, Ky. An- 
nual, 


Sept. 11-12—National Hardwood Lumber Associa- 
tion, Royal York Hotel, Toronto, Ont. Annual, 

Sept. 15-17—Concatenated Order of Hoo-Hoo, Royal 
York <aotel, Toronto, Ont. Annual. 


Sept. 20—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Clarks, La. Quar- 
terly meeting. 

Sa2eeaaetaaaena 


National-American Committees 

New York, July 7.—President Arthur E. Lane, 
of the National-American Wholesale Lumber 
Association, has made the following appoint- 
ments of standing committees to serve for 
the ensuing year: 

Credit Department—J. A. Currey, chairman, 
J. © Turner Lumber Co., New York City; 
L. Alan Dill, Lewis Dill & Co., Baltimore, 
Md.; Henry J. Eckstein, Cooney, Eckstein & 
Co., New York City; M. J. E. Hoban, Hoban- 
Hunter-Feitner Co., Brooklyn, N. Y.; F. A. 
Holbrook, Holbrook Lumber Co., Springfield, 
Mass.; E. F. Magee, E. F. Magee Lumber Co., 
Philadelphia, Pa.; A. C. Manbert, Canadian 
General Lumber Co., Toronto, Can.; A. W. 
Scott, Menefee-Scott Lumber Co., Lynchburg, 
Va.; R. A. Taylor, DeSoto Hardwood Flooring 
Co, Memphis, Tenn.; M. A. Wyman, M. A. 
Wyman Lumber Co., Seattle, Wash.; O. E. 
Yeager, Yeager Lumber Co., Buffalo, N. Y. 

tailroad and Transportation — M. G. 
Wright, chairman, Henrico Lumber Co., Phil- 
adelphia, Pa.; L. K. Creason, Creason-Gray- 
son Lumber Co., Kansas City, Mo.; J. E. EI- 
rod, J. E. Elrod Lumber Co., Charlotte, N. C.; 
R. V. Gibson, Newark, N. J.; J. N. Halligan, 
Halligan & MecLlellan (Inc.), New York City; 
kK. D. Hamacher, Hamacher Pole & Lumber Co., 
Spokane, Wash.; C. R. Kelleran, Trotter- 
Kelleran Lumber Co., Buffalo, N. Y.; Arthur 
Morris, Morris Lumber Co., Eugene, Ore.; 
A. A. Rogers, Waite-Rogers Lumber Co., 
Minneapolis, Minn.; J. A. Smith, Standard 
Lumber Co., Birmingham, Ala.; A. M. Wil- 
helm, Weiler-Wilhelm Lumber Co., Cleveland, 
Ohio; F. L. Williams, Burnaby Bros. Lumber 
Co., Chicago, Ill. 

“Wholesale Costs’—F. S. Davis, chairman, 
Frost & Davis Lumber Co., New York City; 
Henry N. Anderson, Twin Harbors Lumber 
Co., Aberdeen, Wash.; George N. Comfort, 
George N. Comfort Lumber Co., Cleveland, 
Ohio; R. C. Herrmann, Duquesne Lumber Co., 
Pittsburgh, Pa.; H. E. Hill, Erie Lumber Co., 
Erie, Pa.; R. D. Hunting, R. D. Hunting Lum- 
ber Co., Cedar Rapids, Iowa; R. C. Pepper, 
Rice & Lockwood Lumber Co., Springfield, 
Mass.; E. R. Safford, A. Sherman Lumber Co., 
Potsdam, N. Y.; R. Ryland Sizer, jr., Robert 
R. Sizer & Co., New York; E. H. Sturdivant, 
Sturdivant-Mauk Lumber Co., Toledo, Ohio; 
W. J. Yost, Pine Plume Lumber Co., Mont- 
gomery, Ala. 

Arbitration—B. W. Cross, chairman, B. W. 
Cross Lumber Co., Pittsburgh, Pa.; J. M. 
Allen, Allen-Stoltze Lumber Co., Vancouver, 
B. C.; W. J. Arling, Arling-Funch Lumber 
Co., Toledo, Ohio; George M. Coale, George 
M. Coale Co., Chicago; J. A. Finley, J. A. 
Finley Lumber Co., Philadelphia, Pa.; H. Mor- 
ton Jones, R. T. Jones Lumber Co., North 
Tonawanda, N. Y.; Frank A. Niles, Frank A. 
Niles Lumber Co., New York; E. R. Plunkett, 
Plunkett-Webster Lumber Co., New Rochelle, 
N. Y.; H. B. Stebbins, H. B. Stebbins Lumber 
Co., Boston, Mass.; H. J. Terry, Terry-Nichol- 
son-Cates (Ltd.), Toronto, Can.; Harry Wat- 
ters, Watters-Tonge Lumber Co., Birming- 


ham, Ala.; W. R. Willett, W. R. Willett Lum- 
ber Co., Louisville, Ky. 

Trade Extension—Dwight Hinckley, chair- 
man, Dwight Hinckley Lumber Co., Cincin- 
nati, Ohio; O. H. Babcock, Babcock Lumber 
Co., Pittsburgh, Pa.; F. J. Bruce, Frederick 
J. Bruce (Inc.), New York; E. K. Harroun, 
J. E. Harroun & Son, Watertown, N. Y.; C. A. 
Mauk, CC, A. Mauk Lumber Co., Toledo, Ohio; 
Max Myers, Nicola, Stone & Myers Co., Cleve- 
land, Ohio; C. N. Perrin, Blakeslee, Perrin & 
Darling, Buffalo, N. Y.; W. H. Schuette, Wil- 
liam Schuette Co., Pittsburgh, Pa.; John I. 
Shafer, John I. Shafer Hardware Co., South 
Bend, Ind.; Horace F. Taylor, Taylor & Crate 
(Inec.), Buffalo, N. Y.; M. G. Truman, Marsh 
& Truman Lumber Co., Chicago, IIL; F. S. 
Underhill, Wistar, Underhill & Co., Philadel- 
phia, Pa.; W. M. Weston, W. M. Weston Co., 
Boston, Mass. 

Legislation—E. W. Conklin, chairman, 
Mixer & Co., Buffalo, N. Y.; B. G Betty, 
Betty & Sons Lumber Co., Montgomery, Ala.; 
E. J. Bradley, E. J. Bradley Lumber Co., 
Pottsville, Pa.; V. P. Gregg, Gregg-Soderberg 
Lumber Co., Spokane, Wash.; W. L. Hixon, 
D. J. Peterson Lumber Co., Toledo, Ohio; 
Thomas I. Hussey, Hussey-Williams Co., 
Glendale, L. I., N. Y.; Robert Parker, E. K. 
Wood Lumber Co., Portland, Ore.; Howard A. 


the association. Plans for the event were out- 
lined and work on the program started. 

Preceding the convention committee meeting, 
the plan book committee of the association held 
a meeting at the same place, its chairman, J. 
G. Marks, of Cresson, presiding. Arrange- 
ments are being made for the issuance of an 
additional plan book in 1931. 

The Monongahela Valley Retail Lumber 
Dealers’ Association also met Wednesday eve- 
ning at the Johnson House in Monessen, with 
a splendid representation of the membership. 
Alson C. Eggers, of Uniontown, a director of 
the State association, gave a good talk on 
general association work. Secretary R. F. 
McCrea and Auditor F. R. Dague, of the 
State association, also attended the meeting. 
The general discussion of business revealed a 
fine spirit of co-operation. 


(SREB ALZEAAaAas 


Walworth County Dealers Meet 


WitiramMs Bay, Wis., July 7.—The Wal- 
worth County Lumbermen’s Club held a din- 
ner meeting at the Rose Lawn Hotel in Wil- 
liams Bay on the evening of June 30, with 
about twenty-five dealers in attendance. Ar- 
rangements for the meeting were in charge of 

















Officers and directors of the Southeast Missouri Retail Lumber Dealers’ Association elected at 


the recent annual held in Cape Girardeau. 
AMERICAN LUMBERMAN.) 


Jonesboro, Ark., director. 


(See report on page 45 of the July 5 issue of the 
Top row, left to righ: T 
L. T. Metz, Poplar Bluff, director; Leon Herrick, Crystal City, director; 


Pfetferkorn, Chaffee, treasurer; 
Fred Robinson, 


Bottom row, left to right: W. C. Henry, Poplar Bluff, director; 


Oscar Fuller, Portageville, vice president; Congressman Charles E. Kiefner, Perryville, presi- 
dent; and W. T. Nethery, Hayti, secretary 





Shead, Howard A. Shead Lumber Co., Grand 
Rapids, Mich.; R. E. Stocking, Power, Moir 
& Stocking (Inc.), New York; Ralph Souder, 
Hallowell & Souder, Philadelphia, Pa. 

Audit—A. C. Crombie, chairman, W. M. 
Crombie & Co., New York City; M. J. E. 
Hoban, Hoban-Hunter-Feitner Co., Brooklyn, 
N. Y.; R. E. Stocking, Power, Moir & Stock- 
ing, New York City. 

Membership—Gardner W. Taylor, of New 
York, is chairman of this committee and the 
names of the other committee members will 
be announced shortly. 


Western Pennsylvania Activities 


PirrssurGH, PA., July 8.—The twenty-fourth 
annual convention and reunion of the Retail 
Lumber Dealers’ Association of Western Penn- 
sylvania will be held at the William ~ Penn 
Hotel, here, Feb. 4, 5 and 6, 1931. These dates 
were decided upon at a meeting last Wednes- 
day of the convention committee, held at the 
Pittsburgh Athletic Club and presided over by 
Col. F. A. Moesta, of Kittanning, president of 


L. A. Hollister, of A. Hollister & Sons, of 
Williams Bay. 

This group of dealers in the southern part 
of the Southeastern Lumbermen’s club terri- 
tory have not been in the habit of getting to- 
gether frequently on account of the size of the 
parent club. However, it was decided to hold 
another meeting on July 15 at a place to be 
announced later, and a similar meeting on 
Wednesday, July 13, when the dealers will 
have a merchandising school with a showing 
of the Lehigh film, “Dealers and Dollars.” A 
committee made up of B. L. Jones, of the Sage- 
Fifield Lumber Co., of Delavan, and E. I’. 
Dunn, of Douglas & Dunn, Lake Geneva, 1s 
to select the places for these two meetings. 

Hawley W. Wilbur, of the Wilbur Lumber 
Co., of West Allis, and one-time president ol 
the Wisconsin Retail Lumbermen’s Association, 
was the principal speaker at the dinner meet- 
ing, talking on “Fundamental Sound Practices 
of Our Business.” Me 

His address was followed by a “pet peeve 
session, in which twelve dealers participated. 
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Encouraging 


Big Consumers Looking Ahead 


MEMPHIS, TENN., July 7—While there has 
been very little change in the southern hard- 
wood lumber market in the last week, a degree 
of optimism is beginning to appear. Lumber- 
men do not expect a big market, but they be- 
lieve that improvement is inevitable. There 
was a report here that some big consumers 
who have their fingers on the pulse of the 
market are beginning to get out inquiries witha 
view to laying in stocks within sixty to ninety 
days. One such firm indicated it believed 
prices would advance before fall. Lumber- 
men are basing hopes on the furniture shows. 
Good business by the furniture manufacturers 
will mean an immediate demand for southern 
hardwood, as it is known stocks of the fur- 
niture people, are very low, and they expect 
a better demand for furniture. Some few are 
inclined to believe that new models in auto- 
mobiles will bring about a somewhat improved 
business. Not much is expected from the build- 
ing industry. Low grades are going at the 
average rate of the last few weeks, chiefly to 
the box industry. The export trade is still 
nervous, and business is off compared with that 
of a few weeks ago, owing to the rate fight 
now on. European buyers are waiting to see 
the outcome. 


News of Buffalo Trade 


BurFaALo, N. Y., July 7—The members of 
the Buffalo Lumber Dealers’ Golf Club have 
been invited by Harry Roblin to hold their 
weck’s match at the Willowdale Country Club. 
About twenty-five usually participate in the 
games. 

The Central Pennsylvania Lumber Co.’s hem- 
lock mill at Sheffield, Pa., will be closed for 
a time, according to J. L. Colegrove, superin- 
tendent, because of an accumulation of lumber. 
The yard is said to contain 4,000,000 feet of 
stock. The mill has not shut down for any 
extended period in twenty years. 

A movement has been started at Williams- 
ville to preserve the oldest house in Erie 
County, which is in that village. It is a wooden 
structure and was erected in 1801 by John 
Thompson, a surveyor for the Holland Land 
Co. He and Benjamin Ellicott, brother of 
Joseph Ellicott, the surveyor of Buffalo, bought 
a tract of 300 acres of land from the com- 
pany in 1799, at $2 an acre. Two years later 
Thompson erected a sawmill and log house. 
Some years later an addition was built. The 
main part of the house is of logs covered with 
clapboards. 

George W. Waring is opening a retail lum- 
ber yard at Barker, N. Y., under the name of 
the Waring Lumber Co. He was formerly the 
owner of yards at Appleton and Gasport, N. Y. 


Inquiries Gain; Low Offers Refused 


Lovuisvitte, Ky., July 7—Demand continues 
spotty. However, jobbers and producers are 
feeling optimistic, as inquiries are more numer- 
ous. There has not been much furniture de- 
mand for seme time, and automobile business 
has been very dull. The furniture plants are 
accepting more shipments on old orders. Local 
building trades are a bit more active, and will 
take more hardwood. Flooring business remains 
slow. Cypress and cottonwood are quite dull. 
Box business has been fair, and low grades 
have been moving well. Asking prices remain 
rather steady, although it is hard to get them, 
and a lot of companies are refusing to accept 
prices offered. Much dickering is being done 
on some orders. 

Prices at Louisville for inch stocks: Poplar, 
FAS, southern, $78@80; Appalachian, $88@ 
90; saps and selects, southern, $55; Appalach- 


Signs in Har 


ian, $60; No. 1, common, southern, $42@44; 
Appalachian, $46@48; 2-A, Southern, $32&34; 
Appalachian, $36@38; No. 2-B, either terri- 
tory, $25. Walnut, FAS, $235@240; selects, 
$155@160; No. 1, $85@90; No. 2, $38. Plain 
sap gum, FAS, $48@50; No. 1, $36@38; quar- 
tered sap, FAS, $60; No. 1, $483@45; Red 
gum, FAS, $90; No. 1, $46@48; quartered, $2 
higher. Ash, FAS, $70@75; No. 1, $45@48. 
Cottonwood, FAS, $48; No. 1, $32@33. South- 
ern red oak, plain, FAS, $63@65; No. 1, $45@ 
46; southern white oak, plain, FAS, $80@85; 
No. 1, $48@50; Appalachian red oak, plain, 
FAS, $74; No. 1, $48@50; Appalachian white 
oak, plain, FAS, $90 No. 1, $55. White oak, 
quartered, FAS, $125@130; No. 1, $75@s80. 
Sound wormy oak, $33. 

The Mengel Body Co.’s plants, which closed 
down for two weeks vacation and inventory on 
June 21, with plans for re-opening July 7, did 
not resume on that date, and will remain down 
for a few days longer. 

The plant of the Frankfort Chair Co., inside 
the prison stockade at Frankfort, Ky., was 
totally destroyed by fire on July 2, with loss 





Boosts “One Week Club” 


[From official organ of Alabama Lumber 
& Building Material Association] 


Perhaps few things of more value can 
be done than for every member of our 
association to adopt the pledge outlined 
by the American Lumberman in its issue 
of May 24: 

I promise myself that for a period 
of one week when discussing busi- 
ness conditions, either those relating 
to my own business or to those of 
the country generally, I will em- 
phasize the facts that are favorable 
and encouraging rather than those 
which incite to pessimism. 


There are plenty of encouraging signs. 
Let’s hunt them out and talk them. Let 
us not be party to a conspiracy, however 
unconsciously it may have been organ- 
ized, to clamp the brakes any tighter 
onto the business wheels. 














estimated at from $70,000 upward to the chair 
company, partly covered by insurance, while 
the State will lose more than $50,000 on the 
building. 

The new C. W. Brickley Lumber Co., Louis- 
ville, takes the place of an older company by 
the same name, which is being liquidated, 
under the title the C. W. Brickley Holding Co., 
adopted for that purpose. The new company 
has capital of $90,000. H. W. Batson, L. B. 
Coggeshall and M. T. Brown are the incor- 
porators. 


Mills Continue Their Curtailment 


Warren, ArkK., July 7.—Continued curtail- 
ment is in effect at most hardwood mills. Ship- 
ments and orders have eased off, while stocks 
continue to accumulate. Several hardwood floor- 
ing mills are operating only three days a week, 
and have their production limited to the actual 
amount of business booked each week. Pro- 
duction each week does not exceed orders or 
shipments of the previous week. The Bradley 
Lumber Co. has found it necessary to reduce 
salaries and wages 10 percent, effective 
July 1. It is understood the reduction does not 
apply to men receiving $2.50 or less a day. 
Employment is off 15 to 50 percent at the 


dwood Trade 


average lumber operation, with more labor 
available than at any time since 1921. Mills 
owning timber in wet bottom land are making 
use of the protracted dry spell to cut such 
timber as they can, and put it on the rail- 
road right-of-way or highway. 


Curtailment Improving Situation 


BALTIMORE, Mp., July 7.—M. S. Baer, of the 
hardwood producing and distributing firm of 
Richard P. Baer & Co., this city, which through 
subsidiaries operates mills at Mobile, Ala., and 
Bogalusa, La., is back from a two weeks’ visit 
to the plants, which, he stated, with six days a 
week and ten hours a day as 100 percent, had 
been put on a 60 percent basis. Mr. Baer ex- 
pressed the belief that somewhat better feeling 
had begun to manifest itself in the hardwood 
trade, and he inclined to the view that with 
curtailment in the output the situation should 
continue to improve. He is of the opinion that 
volume of transactions is making a good show- 
ing. 

Radio Plants Buying More 


Boston, Mass., July 8.—July trade in the 
hardwood market is quieter than June. Orders 
are generally for small assortments and prompt 
delivery is usually requested. An encouraging 
feature is that from the radio trade there has 
been some inquiry that has resulted in actual 
business, and pending inquiries promise more. 
There are moderately bright prospects for ex- 
port trade in white oak. Prices are not always 
rigidly maintained, but much of a cut in price 
indicates usually that the quality of the lumber 
is hardly up to standard. Hardwood flooring 
is very quiet and manufacturers’ quotations 
vary widely. The present range for plain white 
oak flooring: First grade, $82@89.50; second 
grade, $68@72.50; third grade, $44@50.50. 
First grade maple flooring is offered at $93.50, 
and first grade birch flooring at $83@85. 


More Building Items Wanted 


CINCINNATI, OnI0, July 7.—Buying on this 
market in the last week was much restricted. 
The taking of inventories by wholesale and re- 
tail yards postponed placing of orders for a 
week or more. Hand-to-mouth buying con- 
tinues. The railroads, the automobile and body 
factories and furniture factories are practically 
out of the market except for scattered lots. 
The radio cabinet trade is looking up a bit, 
but piano factories are not buying. A few 
lots of low grade gum are being taken by crat- 
ing and box factories. Some lots of oak and 
maple and poplar are being bought for specu- 
lative building. Home building is still dull, but 
there are hopes of a resumption at least in a 
small way in late July and August. More in- 
quiry for flooring, both maple and oak, is being 
received from contractors and others bidding 
on interior trim for several large apartment 
houses and business buildings. Maple flooring 
is in good demand at firm prices. Prices in 
general are steady. Red oak continued weak 
and dull. Ash is hard to sell, and some price 
concessions are being given. 

Notice was issued this week by the executives 
of the Tennessee Lumber & Coal Co. that, 
effective July 1, it would close its general 
offices and sales department at Cincinnati, and 
establish headquarters at the mills and proper- 
ties of the company and its subsidiaries at 
Oneida, Tenn. Sales Manager John R. O’Neill 
left July 7 for Oneida to open the sales de- 
partment. Clifford W. Hagemeyer, one of the 
vice presidents, will be its representative at 
Cincinnati, with an office in the Second National 
Bank Building. The company owns several 
mills and a railroad at Oneida, in addition to 
valuable timber tracts. 


For Current Market Prices on Hardwoods See Pages 64 and 65 
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Pool Credit Information 


New York, July 7.—Co-operative credit 
clearing facilities for the entire lumber indus- 
try of Long Island is seen as the logical se- 
quence of a move inaugurated by A. S. Pettit 
& Sons, of Huntington, L, I., whereby lumber 
and building material dealers and coal dealers 
of that section have agreed to pool credit in- 
formation to be distributed and made available 
through a central bureau located in the Hunt- 
ington Chamber of Commerce offices. 

The move, similar in scope and purpose to 
that maintained by larger industrial units 
within metropolitan New York and Brooklyn 
centers, has been in operation for the last two 
months, and according to the Pettit company 
officials, has proved of great practical value. 
The clearing house activities are operated en- 
tirely on a cost price basis, wherein each mem- 
ber of the organization is billed on a pro-rata 
expense charge. 

The plan is expected to be enlarged shortly 
to include other business interests within the 
township of Huntington, which are desirous of 
having these facilities available. 


Telephone Service Reaches Arctic 


\merican telephone users are now able for 
the first time to talk directly to points within 
the Arctic Circle, as transatlantic telephone 
service has been extended to include all tele- 
phones in Sweden. Swedish service in the past 
nas been limitd to the three cities of Stock- 
holm, Gothenburg and Malmo. Now Bell Sys- 
tem and connecting telephones are in corinec- 
tion with 515,000 telephones in Sweden. 

With this new “farthest north” established, 
the Bell System radio telephone service con- 
nects with an area extending from within the 
\rctic Circle, in Europe, to nearly the fortieth 
parallel of south latitude in South America. 
It includes almost the whole of western Eu- 
rope, all telephones in Argentina, in ten cities 
in Chile and in Montevideo, Uruguay. ‘The 
new Swedish extension will make possible a 
call from the United States covering an ex- 
treme distance of 9,900 miles. 

In common with all telephone service to 
Europe, calls to Sweden are handled through 
the American Telephone & Telegraph Co.'s 
radio telephone stations in New Jersey, Long 
Island and Maine. The cost of a 3-minute 
conversation to any point in Sweden will be 
the same as for Stockholm, $36.75, with $12.25 
for each additional minute. 


Kiln Produces Good Redwood 


BocaLusa, La., July 7.—One of the first 
things discovered by the Great Southern Lum- 
ber Co., after it undertook the production of 
redwood lumber on a large scale, was the 
necessity of efficient kiln drying. Proper sea- 
soning of redwood lumber produced here is 
assured by the installation of the most modern 
dry kiln equipment. A high powered Moore 
cross circulation kiln dries the redwood on low 
temperature schedules, utilizing an enormous 
volume of air circulated at high velocity. At 
regular intervals the circulation is reversed so 
that absolute uniformity of drying may be ob- 
tained. The low temperature schedules and fast 
circulation produce lumber of unusually soft 
texture, with very little degrade. The method 
of kiln drying redwood at Bogalusa is the same 
as that used by prominent redwood manufac- 
turers on the Pacific coast. 

As is well known throughout the lumber in- 
dustry, the Great Southern Lumber Co. ships 
California redwood logs and cants by boat 
through the Panama Canal to New Orleans, 
thence by rail to the plant at Bogalusa, where 
the redwood lumber is being manufactured. 

Officials of the company report a substantial 
demand for Bogalusa brand redwood and are 
unstinted in their praise of the quality of red- 
wood produced by the high powered Moore 
cross circulation kiln. This feeling of satisfac- 
tion is reflected back also from the increasingly 


large number of buyers and users of this prod- 
uct. The Moore cross circulation kiln is the 
new drying system designed and manufactured 
by the Moore Dry Kiln Co., with plants and 
offices at Jacksonville, Fla., and North Port- 
land, Ore. 


McLean County Dealers to Golf 


BLooMINGTON, ILL., July 7.—A representative 
committee of the McLean County Lumbermen’s 
Club, headed by E. P. Krum, secretary-treas- 
urer, has made plans for holding a golf tour- 
nament on Wednesday, July 23, at the Maple- 
wood Country Club in Bloomington. The en- 
trance fee is $5 and includes lunch, dinner etc., 
and all lumbermen and coal and building ma- 
terial dealers are cordially invited to attend. 


Proud of Its Baseball Team 


RecHELLe, La., July 7.—Ten games won out 
of thirteen played since May 24 is the record 
which has been achieved by the baseball team 
sponsored by the Tremont Lumber Co., of this 
place. So proud is the Tremont company of 
this aggregation of ball players taken from its 
own operations that it has just completed a 
very good ball park for them to play in. Their 
opponents in practically every case were from 











Tremont ball team. Top row, left to right: 
Dickerson, c; Adams, p; Illia, p; Bowen, 2b. 


Seated, left to right: 


Buys 14,000 Acres of Forest Las 


JACKSONVILLE, FLA., July 7.—One of the most 
important realty transactions consummated jy 
this territory since the boom period was closed 
when A, W. Budd, of Philadelphia, purchaseq 
approximately 14,000 acres of forest land from 
the Jennings Artesian Farm Land Co. The 
deal was negotiated by S. J. Hall, local man- 
ager of the James D. Lacey Co. Mr. Budd, 
who is a graduate of the forestry school of 
Cornell University, has investigated many prop- 
erties in the Southeast during the last five 
years, and after giving consideration to the ad- 
vantages of each, decided that the Jennings tract 
was the one best suited for profitable develop- 
ment. 

The property is practically a solid area in 
Clay County. The land is high and rolling and 
exceptionally well stocked with fast growing 
longleaf and slash pine timber. A large per- 
centage of this already has reached turpentine 
size. Mr. Budd plans to retain the services of 
the James D. Lacey Co. to supervise operations 
on the property. Management plans include a 
conservative turpentine operation, with pole, pil- 
ing and cross tie operations to utilize the mature 
timber to best advantage. Improvement cut- 
tings, fire protection and thinning of young 





oe = ee ome 


Northern, cf; Guillot, rf; Wilder, ss; Myrick, p; 





Adams, manager; Smart, 


1b; R. Jones, 3b; J. Jones, rf; Carter, lf. 


surrounding territory and played such good ball 
that it was necessary for the Tremont nine to 
play exceptional ball itself to win most of the 
ten games. Three of the games that were won 
went into eleven innings. The accompanying 
photograph shows the aggregation that makes 
up the Tremont team. 


Russian Foresters Are Visitors 


HarrispurG, Pa., July 7.—Three graduate 
foresters of the University of Leningrad, Rus- 
sia, I. J. Melnikoff, G. I. Vallin and A. I. 
Vasilieff, were callers last week at the office 
of the Pennsylvania department of forests and 
waters. As none of them could speak English, 
they were accompanied by an interpreter. They 
are in this country studying lumbering and re- 
forestation methods which may be applicable to 
Russia. They represent three different lumber 
companies which have contracted with the So- 
viet Government for the removal of the timber 
on tracts comprising 10,000,000, 30,000,000, and 
16,000,000 acres respectively. Forester Vallin 
stated that they are now conducting extensive 
lumbering operations on the 10,000,000-acre 
tract, and that they have 30,000 woodsmen en- 
gaged in the removal of the timber. A small 
tax is paid to the government for every thou- 
sand board feet of lumber removed. 


stands are projected to hasten growth. A hog- 
proof fence will be constructed around the prop- 
erty, fire lines plowed and planted to desirable 
forage grasses and the area will be stocked with 
cattle. 

Mr. Hall reports a decided increase in de- 
mand for land in the southeastern district, this 
being the third large property sold by the Lacey 
company during the last few months. 


Railroad Sale of Great Import 


ASHLAND, Ky., July 7—The sale by _ the 
Dawkins Lumber Co. of the Big Sandy & Ken- 
tucky River railroad to the Chesapeake & Ohio 
railroad, as reported in the July 5 issue of the 
AMERICAN LUMBERMAN, is considered by busi- 
ness interests here as one of the most important 
transactions in its possible effects in the develop- 
ment of eastern Kentucky that has occurred 
here for some time. The 40 miles of logging 
railroad extending from Carver into Knott and 
Breathitt counties were not included in the sale. 
The Dawkins Lumber Co. will continue its lum- 
ber operation along the line of these roads as 
before. John W. Kitchen, president of the 
Dawkins Lumber Co., says that all of the time 
and capital of the company now will be devoted 
exclusively to the logging and lumbering opera- 
tions, 
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Chief of Building and Housing 


WasuincTon, D. C., July 8.—Dr. George K. 
Burgess, director of the bureau of standards, 
today announced the promotion of James S. 
Taylor, of Rochester, N. Y., to chief of the 
division of building and housing. Mr. Taylor 
has long been assistant and acting chief. 

The division of building and housing serves 
as headquarters for several committees of na- 
tionally prominent men, appointed by the sec- 
retary of commerce, dealing with problems in 
the fields of local building and plumbing codes, 
mechanics’ lien legislation, and city planning 
and zoning. The purpose of these committees 
is to obtain voluntary co-operation among the 
various professional and business groups con- 
cerned in solving important construction prob- 
lems in the interests both of the industry and 
of the owners of homes and other structures. 

In addition to carrying on research and edu- 
cational work in the fields mentioned, the divi- 
sion has made studies of various economic prob- 
lems relating to construction and home owner- 
ship and has issued a number of publications 
for the guidance of home builders and home 
owners. 

Mr. Taylor entered the division in July, 1921, 
when it was established. He was assistant 
chief under Dr. John M. Gries, who organized 
the division and directed it until September, 
1928, since which time Mr. Taylor has been 
acting chief. 

Before coming into this work Mr. Taylor 
served with a private shipbuilding company. 
He was joint author with Dr. Gries of “How 
to Own Your Home,” a handbook for prospec- 
tive home owners, ‘which has had the largest 
sale of any Department of Commerce publica- 
tion. He was also a joint author of “Seasonal 
Operation in the Construction Industries,” a 
report made in 1924 for a committee appointed 
by the secretary of commerce to determine 
what steps could be taken to put the building 
industry more nearly on a year-round basis and 
give steadier employment to building trades 
workers. . 

Mr. Taylor has assisted in the preparation 
of various other reports and written articles 
for trade and professional publications. He is 
34 years of age and a graduate of Harvard. 


Funds for Army Construction 


Two bills passed by Congress, toward the 
end of the session just closed, authorize addi- 
tional construction at Army posts and stations, 
air fields etc. aggregating $14,180,624. Con- 
gress has during the last few years appropri- 
ated, for new and permanent construction at 
such places, including funds provided for the 
fiscal year just started, a total of $57,523,509. 
The latter figure, with the new authorizations, 
for which budget estimates will be submitted 
next winter, brings the grand total, authorized 
and appropriated for Army housing and other 
much needed construction, up to $71,704,133. _ 

It was necessary to put through the authori- 
zations for $14,180,624 in order that appropria- 
tions might be made at the short session begin- 
ning in December, the money to be expended 
during the fiscal year which will start July 1, 
1931. The new authorizations include: 

Barksdale Field, Shreveport, La., a new field 
with no buildings at present, $2,941,000. 

Bolling Field, D. C., $703,000. 

Duncan Field, San Antonio, Texas, $372,000. 

Brooks Field, San Antonio, Texas, $63,000. 

Langley Field. Va., $1,725,720. 

March Field, Riverside, Calif., $529,000. 

Maxwell Field, Montgomery, Ala., $319,000. 

Mitchel Field, N. Y., $823,504. 

Randolph Field, San Antonio, Texas, $341,000. 


Selfridge Field, Mount Clemons, Mich., 
$689,000. 

Wheeler Field, Hawaii, $481,000. 

Albrook Field, Panama Canal Zone, $490,000. 

France Field, Canal Zone, $385,000. 

Fairfield Air Depot, Fairfield, Ohio, $109,000. 

Corozal, Canal Zone, $220,000. 

Fort Davis, Canal Zone, $269,500. 











Schofield Barracks, Hawaii, $210,000. 

Fort Benning, Ga., $700,000. 

Fort Bragg, N. C., $400,000. 

Carlisle Barracks, Pa., $200,000. 

Fort Sam Houston, Tex., $500,000. 

Fort Jay, N. Y., $609,000. 

Letterman General Hospital, Calif., $115,000. 

‘Fort George G. Meade, Md., $250,000. 

Fort Monmouth, N. J., $245,000. 

Presidio of San Francisco, Calif., $250,000. 

At many of these posts and fields new 
construction on a considerable scale, hereto- 
fore authorized or appropriated for, has been 
completed or is under way. 


Must Plant “Orphan” Areas 


Charles Lathrop Pack, president of the 
American Tree Association, thus expresses 
himself in the July issue of the Review of Re- 
views: 

Forest conservation, if it is ever to get 
anywhere, must be taken out of the long line 
of mendicants who each year come before 
Congress hoping to get their share of appro- 
priations. We must stop thinking in terms of 
bureaucratic appropriations, and begin to 
think of our forest future in terms of national 
emergency, on whose solution depends the 
welfare of one-fourth of our land surface and 
the stability of a ten billion-dollar industry. 

At our present snail’s pace of planting, he 
continues, it will take over one thousand years 
to reforest the acres that we devastated in a 
century. * * * 

Our most effective gesture has been the cre- 
ation of a system of national forests, wherein 
the timber is protected from unrestricted cut- 
ting and partially protected from ffre. Each 
year the Government is acquiring more of this 
territory, most of which has been burned over 
and cut over, : 

But once acquired, what happens? Congress 
has never given the Federal Forest Service 
enough money to make a real _ beginning 
toward planting up these orphan acres, and, 
unless planted, it makes no practical differ- 
ence who owns them—they remain wasting 
liabilities. Even on these national forests, in- 
tensive timber culture has barely begun, for 
the good reason that the money is not there 
to begin it with. The result is that our na- 
tional forests are producing a mere fraction 
of what they could produce. 


At the last session, Congress authorized con- 
siderable increases in appropriations for tree 
planting operations on the national forests, by 
far the most generous authorization to date. 
So Uncle Sam is at least beginning to pay a 
little attention to the “red headed orphans” Dr. 
Pack talks about in this article. 


Preserves Superior Forest 


Under the provision of a bill passed by Con- 
gress near the close of the last session, a large 
area within the Superior national forest, north- 
ern Minnesota, will be preserved largely in its 
present wilderness stage “for the production of 
forest products and for other purposes.” 

The Izaak Walton League, all leading con- 
servation organizations, societies interested in 
the preservation of wild life, and many other 
associations backed this measure, which passed 
the Senate immediately before final adjourn- 
ment was taken. 

This bill designates a region in northern 
Minnesota along the Canadian border in the 
Lake of the Woods district. A similar region 
exists on the Canadian side of the border, and 
Canada has taken steps to preserve its scenic 
beauties. 

In order that the shore lines, rapids, water- 
falls, timber and other natural features may 
be preserved, further alteration of natural wa- 
ter level by any Government agency is pro- 
hibited without express authority of Congress. 

In reporting the bill to the House, the com- 
mittee on public lands said: 

This area in Minnesota, combined with the 
Quetico provincial park in Ontario, comprises 
the greatest and most picturesque wilderness 
in the central part of the North American 


continent. It is hoped that this region may 
ultimately become a great international recre- 
ational area, to be used jointly by the people 
of these two countries, and thereby promote 
peace and better understanding. 


With this idea in view, the American Legiou 
at its last annual convention adopted a resolu- 
tion strongly supporting the bill, and the Can- 
adian Legion did likewise. 











E. L. BRUCE CO., Memphis 
Largest manufacturers of hardwood 
flooring in the world 


LUMBER 


in straight cars 
and mixed cars 


DIMENSION 


—one piece or glued-up, 
rough, surfaced or 
moulded to pattern. 


FLOORING 


*CELLized Oak Floor Planks, 
*CELLized Wood Floor Blocks, 


also regular T & G, *CELLized 
or untreated. 


E. L. BRUCE Co. 


MEMPHIS, TENNESSEE 


Mills at: Prescott and Little Rock, 
Ark.; Cairo, Ill.; Oak Grove, La.; Reed 
City, Mich.; Bruce and Laurel, Miss. 























DIMENSION STOCK 


Our stock is all kiln dried to the correct 

moisture content. We have the facili- 

ties for cutting it to meet your require- 

ments. Put your future needs up to us. 
We also manufacture 


ROUGH OR DRESSED 
Pine, Hemlock 


and 
Hardwood Lumber 
“Ideal” Steel Burnished 
Rock Maple Flooring 
I. STEPHENSON CO. 


— Trustees — 
WELLS, Delta County, MICHIGAN 
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Lutcher 8 Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
45) Louisiana Red Cypress 
Lumber, Lath 

and Shingles 


Also Teoget sae pail and have Complete 
Mill Facilities. 


Dibert, Stark & Brews a Cypress Co. Ltd. 


| Manufacturer DONNER, LOUISIANA 











North Carolina Pine and. 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
lectured, High Conde. BASE AND 
Capacity , 250,000 feet MOULDINGS 
wr Day. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 














1X ON, LUM <— | bine B 
oF Ter MBER € 


SG} 


Manufacturers 


Short Leaf Pine and Hardwoods 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 





























The Alger-Sullivan Lumber Co. 

CENTURY, FLORIDA 
GOLDSBORO ; 
N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 
lp JOHNSON & WIMSATT 
WARREN AXE & TOOL CO. 


WASHINGTON, D. C. 
WARREN, PA. 


GRAND PRIZE 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS {39,202 Oa 


& Tools 











Were awarded highest 
nors Panama - Pacific 
rnational Exposition 
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The Green Returns 


To blackened burns the green returns 
When fires have burned them out, 
And when the heart has hurt and smart 
There’s that to think about. 

Today may bring us many a grief 
And blackened be the scene, 

3ut time will bud and bring the leaf, 
And life resume its green. 


No human heart but feels the flame, 
Is seared in some sad hour, 
3ut even as the verdure came 
To ashes, and the flow’r, 
So peace will come to even you, 
To you the quiet heart, 
As verdure comes returning to 
The world when flames depart. 


Upon dead trees the tendrils climb, 
Among dead stumps the grass 

Will come again, will come in time— 
So wait and let time pass. 

Among the stumps the grass will grow, 
The goldenrod appear, 

' For all we lose today, I know, 

Comes back some other year. 


We See b’ the Papers 


Maybe the market has just come down to 
re-fuel. 

Chicago is having another cleanup when what 
it needs is a lockup. 

Stocks of corporations won’t go up until 
stocks of goods come down. 

Seattle is getting 4-cent milk. So are we, but 
we are paying 14 cents for it. 

You hear of an occasional perfect bridge hand 
but seldom of a perfect bridge player. 

Of course, all married men have heard of one. 
It is the one their wives think they should be. 

Henry Ford is considering adding an old- 
fashioned store to his collection of antiques. 


Some sharper may sell him one that isn’t a 
real antique, but just some store that didn’t 
advertise. 

And, for that matter, he might be able to pick 
up a couple of lumber yards that didn’t belong 
to the association. 

A Glacier Park squaw has accepted as a good 
omen a crow that flew into her wigwam and 
has made a pet of it. 


We know good Indians who would consider 
a little old crow just now a good omen, and pet 
is no word for it. 


Her name, by the way (not the crow but the 


squaw) is Mrs. Yellow Kidney. Girls, how’d 
you like to be Mrs. Blue Liver? 
We never realize our own limitations. Some 


mosquito will read this and wonder why no one 
ever makes a pet of him when he flies in. 


It is said that repairs to St. Paul’s cathedral 
will make it safe for five centuries. That’s just 
the way a garage talks. 

A Wisconsin farmer has grafted 40 kinds of 
apples on one tree. We have Chicago politi- 
cians who could beat that. 

There are seven kinds of dangerous mos- 
quitos. Here at the cottage we are wondering 
where the seventh was last night. 

The men some girls marry aren’t a bit more 
remarkable than some of the names they do, 
names like Rollin Payne and such like. 

Turkish merchants complain that everybody 
over there who fails in business opens a grocery 
store. Over here they open the grocery first. 

Both parties in the State of Washington are 
said to have wet planks in their platforms. But 
for wet parties there is still no place like New 
York. 


A British censor refused to. let a newspaper 





dispatch be transmitted because it was “piffle.” 
But if they cut out the piffle what are we going 
to do for newspapers? 

The way this country has gone from poor 
to rich is indicated by the fact that what used 


to annoy us most was boardbills and now it’s 
billboards. 


One trouble is that the automobile manufac- 
turers have advertised so much “save $200 on a 
car” that a lot of people have decided to saye 
the whole darned business. 


Between Trains 


Youncstawn, Onto.—Old Charlie Leedy 
was dragged out of his den to introduce ys 
at the Rotary today, although it wasn’t neces- 
sary, as we know most of the Youngstown Ro- 
tarians by their first names. This town has been 
all torn up over the proposed* merger of the 
Bethlehem Steel Co. and the Youngstown Sheet 
& Tube Co., some being opposed to it and 
some against it. This is an age of mergers 
and murders, and, being from Chicago, we feel 
perfectly at home at either one. Either one is 
sometimes a grand thing for the town, as many 
believe this merger would be. 

In the steel business we understand the bar 
business has been pretty good. We understand 
the bar business has been pretty good in an- 
other industry, too, in spite of prohibition. The 
sheet business is not quite so good, and by that 
we mean automobile sheets, not cotton goods. 
It is the well-rounded organization that is best 
able to meet such a situation. We are not tak- 
ing sides in the merger matter, however, as the 
only steel stock we own is ‘one that a plumber 
left in the basement. 

Sometimes, though, we wonder where this 
merger business is going to end, with the auto- 
mobile companies going into aviation, and all 
that sort of thing. Other concerns are absorb- 
ing both the raw material apd the ultimate 
consumer, until ultimately the fellow who 
makes bridges for violins may be out btiying 
hardwood stumpage, and the clothespin manu- 
facturer may advertise that he furnishes his 
product from stump to clothesline. 

The hot-dog stand may absorb the patent 
medicine mill, and furnish stomach bitters with 
every sandwich, throwing a lot of ambulance 
drivers out of employment. The poet may pub- 
lish his own magazine, or, worse than_ that, 
the publisher may publish his own poetry. The 
more we think of it the more we are inclined 
to view with alarm. 


His Home 


The woods are gone, the camps are gone, 
But still the old man stays, 

The mills are gone, the men are gone, 
The friends of other days. 

But time can never take from him, 
Though years ride hard and fast, 

One thing that still remains to him, 
The memory of the past. 


The trees are gone, the trails are gone, 
The toteroad hard to find, 

The years are gone, and youth is 
Yet leaves this much. behind— 

Some place made holy by a maid, 
Or kindly by a friend, 

For memories of man and maid 
Are things that never end. 


gone, 


The walks are gone, the fences gone, 
The pavement fast decays, 

The lights are gone, the windows gone, 
But still the old man stays. 

There may be cities far more fair 
Than this old town of his, 

But if his home is anywhere 
Then here is where it is. 
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INCH FACTORY LUMBER 


{[NO. 30 OF A SERIES] 


Leedy Yo —— Inch factory lumber is used for general mill work rather than for door manufacture, and 
ce us 07, - is, therefore, graded differently than five-quarter and thicker stock. In the main it is cut up for 
leces- Yi, *. se . trim, panels, and built-in features, such as cabinets, cupboards, and closets, and the grades, of 
1 Ro- ie -—- which there are but two, are determined by the percentages of cuttings of the following sizes 
Pe < - <= and quality: 

Sheet YY =~ Cuttings shall be 91/4 inches wide or wider and 18 inches long or longer; 5 inches wide 
+ and ; — or wider and 3 feet long or longer. 

gers Gf : Cuttings 91, inches wide or wider and less than 3 feet in length shall be free from 
e feel ya defects on both sides. 
ne is “oe: Cuttings 5 inches wide or wider and 3 feet long or longer may contain a small or minor 
many defect which does not detract from its usefulness or appearance for high-class finish. 


, Descriptions of the grades as they are made follow: 
e Dar 


~~ ,. INCH No. 3 CLEAR 

n- Vx =. ‘ 
The Oe ~S Each piece of Inch 3 Clear Factory shall contain 70% or more of any one cutting or combination of cuttings 

y that 2 = : as described above. 

— bf : a Below is given an illustration of one of several ways in which a grader might compute the 

+ takes be m7 veh percentage of cuttings contained in the piece selected. 


is the INCH No. 3 CLEAR 


mmber 








this 
auto- 
id all i, -% : i, ™ 7 
sorb- a = ae Ge teat 5 oe ee am 
imate ty . This piece is 16 inches in width and 14 feet in length and scales 18%4 board feet. It 
who le = . contains 16.6 feet of cuttings, or 88.890, and is, therefore, No. 3 Clear. 
lying Gr + TES = 
nanu- ‘Ss = INCH SHOP 
s his Y - 





There is but one grade of Inch Shop, and a description of it follows: 
patent 
with 
lance : ; ; ; 
pub- s, An example of the manner in which a grader views a plank in determining whether or not it 
= a is Inch Shop is given below. 
1e . 
‘lined f INCH SHOP 


Each piece of Inch Shop shall contain from 50 to 70% of any one cutting or combination of cuttings 
heretofore described. 


gone, 


The sample above is 15 inches wide by 14 feet long. It scales 1714 board feet, and 
contains 10.8 feet of cuttings, or 61.9%. 


It is often possible to secure excellent moulding strips from Inch Factory lumber, and it 
works up to splendid advantage for screen stock. 

Madera Sugar Pine is cut from a virgin forest of mature timber in which heartwood greatly 
preponderates and the special processes used in manufacturing and curing it make it the best 
obtainable. 


MADERA SUGAR PINE CO., Madera, Calif. 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., 

Calif., and sent to its entire list of distributors, is being published serially 
in the American Lumberman, and will be available to any one interested. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 

of the following woods: — 
ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
Mais ~=©—)s Lumber Co. 


WIS. 


Try 
Us 










We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


Members We also invite orders for Northern Pine, Spruce, 


— Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Ameciation “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 








THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
| Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 

| Minneapolis Office: G. W Critten, 516 Lumber Exchange 
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VON PLATEN -FOX COMPANY 


Iron M tain, Michi 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 
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Every Lumberman 
Should Have This Book 
= “Tote -road and 


Trail,” the new vol- 
TOTE-ROAD ume of verse by Mr. 
- AND TRAIL 


Malloch now ready 

for delivery, is the 
f most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, w:th the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v cicome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, gold stamped. and witk gilt top. 
The illustrations are im full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 











OOUCLAS MALLUCH 
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Advertising Value of a Truck 


The lumber truck of 1930 is not simply a 
beast of burden, as trucks once were, but 
has become the representative and good will 
builder for the lumber yard, so style and 
“classy” appearance now are important ele- 
ments in the selection of the truck that will 
roam the streets and highways to deliver 
the products sold by the modern lumber 
merchandiser. 

Down in Memphis, Tenn., the Memphis Sash 
& Door Co. has come to full realization of 
this, as the picture of its new three-ton 
T-44 General Motors Truck will show. The 
clumsy-looking box-shaped cabs and hoods 
of gas-wagons of yore have been put to 
shame by the graceful streamline effects 
which combine here to make this apparently 
as near a thing of beauty as it is possible 
for a truck to be and yet retain its useful- 
ness. 

It is a trend of the times, here exemplified 
to a marked degree, but not confined to this 
manufacturer’s products nor to this Tennes- 
see sash and door company. But this truck 
is an example of which both the General 
Motors Truck Co., of Pontiac, Mich., and the 
Memphis Sash and Door Co. may well be 
proud. It will be noticed that the front 
fenders, headlights, hood, polished radiator, 
and cab are modeled in a manner very simi- 
lar to the passenger cars of today, and the 
lines of the top are typical of all General 
Motors products. In addition, the appear- 
ance factor has been carried to the rear half, 
too, for a glance will show that the stake 
body is just the right height to beautify the 
whole. 

As stated above, it is a trend of the times. 
Lumbermen are realizing that, with the 
power which women now admittedly wield 
in the choice of even building materials, ap- 
pearance of yards and trucks counts as well 
as the quality of the lumber; quite frequently 
the fine or poor appearance of the truck is 
taken as an index of the quality of the pro- 
duct. Lumbermen are beginning to realize 
this, as witness the increasing number of 
good looking trucks to be seen with lumber 
companies’ names painted on the sides. 

Such a truck will carry its own message 
to the citizens of Memphis when they see 
the company’s name on the side panel, and 
it will be seen by people who will never see 
the firm’s yard. They will judge the com- 
pany by the appearance of this its represen- 
tative, and by the quality of the products 
sold and service rendered. 

A truck like this is a traveling advertise- 
ment. It carries with it an implied obliga- 
tion to the driver to be at least as present- 
able as the truck. Not yet is it necessary 
for him to regularly manicure his nails, or 
anything like that, but he is being expected 
to be neat, as clean as is reasonably consist- 
ent with his work, and, above all, courteous. 


“ 9 © 
An “Armored” Logging Tractor 
CLEVELAND, OHIO, July 7.—When the new Cle. 
trac “80-60” logging special tractor goes into 
the woods to bring out the logs, no projecting 


limb of a trie will snag the radiator, no 
errant rocks or logs will put the crank-case 
or lower track out of order, and if things 
happen to fall on the machine there is little 
likelihood they will smash on through and 
put the motor out of commission. But witha} 
it is a powerful, agile, speedy worker. For 
the new product of the Cleveland Tractor (Co. 
is apparently a sort of combination of war- 

















The Cletrac “80-60” is the Cleveland Tractor 
Co.’s armored logger 


time “tank,” police armored car, and batter- 
ing ram, with the strength of many mule 
teams pulling as one. 

The radiator is protected by a strong steel 
guard mounted on the bumper and the hood, 
and a cowl sheathing, similar to the hood, 
assures that falling limbs, and other such 
things that do occasionally get out of hand 
in logging operations, will do little or no 
damage to the instrument panel. The lowe 
track wheels are also protected by a guard, as 
the accompanying illustration will show. 

Since the tractor must go far into the 
woods to snake out logs, where there are no 
roads except as it makes its own, it may have 
to climb over rocks, straddle stumps, and 
crawl through the thickest of underbrush. 
This necessitates an extra guard for the oil 
pan, crank case and underneath structure of 
the machine, and with this the new Cletrac 
is equipped. In the woods it frequently is of 
advantage to push and pull with the power 
exerted at the front as well as the rear end 
of the tractor, so the fore-and-aft effect is 
given this machine by installation of a front 
bumper and front pull-hook. <A_ spark ar- 
restor is provided as a safeguard against fire. 
Furthermore—most welcome news—the trac- 
tor is equipped with a self-starter. 














This new General Motors truck just put in use by the Memphis Sash & Door Co., of Memphis, 
Tenn., has style as well as speed and utility 
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Business Changes 


FLORIDA, Lake City—Harden Lumber Co, sold 
to J. E. Johnson. 

INDIANA. Indianapolis—James R. Gray has 
sold his interest in the Houghton Lumber Co, and 
it is reported that he is to re-enter the wholesale 
and commission lumber business here, 

IOWA. Redding—Redding Lumber & Hardware 
Co. sold to Atlas Lumber Co, 

Wall Lake—Wall Lake Lumber Co. succeeded by 
Wall Lake Lumber & Fuel Co, (Inc.). 

KANSAS. Garfield—Marquardt Bros. succeeded 
by J. W. Metz Lumber Co.; headquarters, Wichita. 

KENTUCKY. Louisville—C. W. Brickley Lumber 
Co. changing name to Brickley Holding Co. and 
will become only a liquidating company to wind 
up the old company. A new C, W. Brickley Lum- 
ber Co. will be formed and incorporated to con- 
tinue the business, purchasing part of the assets 
of the old company. C. W. Brickley is president 
of all three companies. 

MARYLAND. Baltimore — Williamson’ Bros. 
Veneer Co. succeeded by Pickrel Walnut Co.; head- 
quarters, St. Louis, Mo. 

MICHIGAN. Detroit—H. W. Harding Lumber 
Co. succeeded by Harding Lumber Co. (Inc.). 

MINNESOTA. Minneapolis—Brooks Bros., lum- 
ber and millwork, have moved the Minneapolis 
office from 2936 Nicollet Ave. to 311 E. 14th St. 








Alvarado—Robertson Lumber Co. has sold local 
yard to Pioneer Land*& Loan Co, 

MISSOURI. Bevier—Rowland Bros, sold to Be- 
vier Lumber Co, 


NEW MEXICO. Albuquerque—Whitmer-Jackson 
Co. taken over by Whitmer Mills (Inc.). 

NEW YORK. Leicester—Leicester Lumber Co. 
sold to Wyoming Valley Lumber & Supply Co. 

New York—Liebowitz Lumber Co. succeeded by 
Parkway Lumber Co. 

New York—F. S. Buffman Co, moving to Jack- 
sonville, Fla. 

OKLAHOMA, Blackwell—The Amsden Lumber 
Co. and the Craig Lumber Co. reported have pur- 
chased the business of the Spurrier Lumber Co. 
and Chikaskia Lumber Co, 


WASHINGTON. Carlton—The Corrier Saw Mill 
has succeeded to the business of Ray Plessinger Co. 

Seattle— The Rainier Valley Lumber Co. has 
changed its name to Rainier Lumber & Millwork 
Co. 

Stillwater—Robert Swan has purchased the in- 
trest of Don McKay in the Swan & McKay Lumber 
& Shingle Co, 


J 
Incorporations 
CALIFORNIA. Culver City— The Culver City 
Lumber Co, (Ltd.), incorporated; capital, $50,000. 
INDIANA, Kokomo—Indiana Lumber Co., in- 


corporated; capital, 1,750 shares of preferred stock, 
par value, $100, and 875 shares common, no par 
value. Reorganization of old company by same 
name. 

Jasper—Jasper Planing Mill, incorporated; capi- 
tal, 350 shares, par value, $100. 

MICHIGAN. Detroit—Alfred E. Lee, incorpo- 
rated; capital, 450,000 shares, 90c par value; to 
manufacture motor boats and yachts; 2941 E. Jef- 
ferson Ave, 

NORTH CAROLINA. Haynesville — Traders 
Lumber Co., incorporated; capital, $100,000. 

TEXAS. Houston—City Ready Cut House Co., 
increasing capital from $80,000 to $200,000 and 
plans expenditure of $60,000 for buildings and 
machinery. 

VIRGINIA. Franklin—Camp Mfg. Co. has ap- 
plied for permission to increase capital from $500,- 
000 to $3,100,000. 


New Ventures 


CALIFORNIA. Los Angeles—Harbor Plywood 
Corporation has established a branch office at 203 
Architects Building under management of H. B. 
Wiscomb., 

Los Angeles—West Coast Box Co. has engaged 
in business at 684 E. 50th St., under management 
of Peter Tahakjian. 

San Francisco—C. L. Mullen has engaged in 
business at 235 Montgomery St. as a consulting 
logger. 

IDAHO. Moyie Springs—Ellersick Bros. have 
Started a planing mill. 

KANSAS. Hugoton—Star Lumber Co. opening 
new yard, 

Wathena — Peter Ramsel opening local yard; 
headquarters, Blair. 

MASSACHUSETTS. Malden—wWolfson Flooring 
& Supply Co. has begun business and will handle 
& general line of lumber and other building ma 
terials in addition to its specialty of flooring; 
Howard R. Hodson, Everett, president. 

Cambridge—The Sargent Plywood Co. (Inc.) is 
& new woodworking enterprise in Cambridge. 
Eldon Macleod of Westwood, president. 

NEBRASKA. Omaha — H. T. Black recently 
began business. 

OHIO. Andover—T, L. Jones has started a 
sawmill. 

TEXAS. Beaumont—South Texas Lumber Co., 


of Houston, opening 28th yard in charge of Lester 
R. Stone, 





WASHINGTON. Kelso—The Lone Star Wrecking 
Co. has engaged in the lumber and building ma- 
terial business at 304 Grade St. under management 
of O. H. Jepperson. 

Seattle—Steele Teakwood Lumber Co. will open an 
office in the Merchants Exchange Bldg. under 
management of Walter Tinn. 


New Mills and Equipment 


MISSISSIPPI. Macon—E, J. Edmonds and J. 
P. Pierce will rebuild their planing mill which was 
recently burned. 

WASHINGTON. Olympia—John O. Sherman is 
rebuilding his shingle mill in this county. 


Casualties 


GBORGIA. Sparta—Dry kiln of Peden & Gais- 
sert Lumber Co, destroyed by fire. 

LOUISIANA. Eunice—Eunice Band Mill Co. ,suf- 
fered a fire loss of about $75,000. 

MISSISSIPPI. Hazlehurst—Sawmill and lumber 
yards of H. J. Wilson damaged by fire; loss about 
$10,000. 

NEW JERSEY. Clifton—Fire caused a loss of 
about $60,000 in the yards of the Warshaw Lumber 
Co. 

NORTH CAROLINA. Rocky Point—Casey Lum- 
ber Co. plant destroyed by fire. 

OREGON. Grants Pass—Rogue River Box Co. 
suffered a fire loss of about $250,000. 

WASHINGTON. Bellingham — The Bellingham 
Builders Supply Co. suffered a fire loss of about 
$5,000. 





Hymeneal 


BONORI-GRAY. Louis Bonori, New York 
representative of the Addington-Beaman 
Lumber Co., of Norfolk, Va., and Miss Helen 
Fowler Gray, daughter of Frederick Garfield 
Gray, of the Dunbar Box & Lumber Co., of 
New York, were married in the Congrega- 





‘ tional Church at Jamaica, L. I, on June 28. 


The wedding was largely attended, a number 
of lumber people from Baltimore making the 
trip to see their old friend married. Mr. 
Bonori was for a time manager of the New 
York office of Greenleaf Johnson & Son and 
when that corporation decided some months 
ago to discontinue business at least for a 
time, he accepted a similar position with the 
Norfolk concern. He is widely acquainted in 
the trade and very popular. 


McGRATH-De SOLA. Miss Alice de Sola, 
daughter of I. de Sola, of Chicago, assistant 
lumber buyer for the Edward Hines Lumber 
Co., was married to Richard C. McGrath, son 
of Dr. Michael McGrath (an old resident of 
Chicago) and an employe of the city, at a 
pretty wedding at St. Thomas of Canterbury 
church with Monsignor Edward Fox con- 
ducting the ceremony. After a reception at 
Belden Stratford Hotel the young couple left 
for an automobile trip to Wisconsin. The 
bride is well known in Brookhaven, Miss., 
her birthplace, not only because of her 
father’s wide acquaintance in that town, 
where the family lived for many years before 
coming to Chicago, but also by virtue of 
her own prominence as a student at Whit- 
worth College. 


STEWART-MARKS. Miss Daisy M. Marks, 
daughter of Mr. and Mrs. F. B. Marks, of 
Brooklyn, N. Y., became the bride on June 27 
of J. O. Stewart, president of the Stewart 
Lumber Co., a leading retail lumber firm of 
Brooklyn. The wedding took place in the 
Flatbush Presbyterian Church and imme- 
diately following the ceremony Mr. and Mrs. 
Stewart left on a five weeks’ tour of Yellow- 
stone Park and other points in the West. 
They will return by way of the Idaho lum- 
bering regions and will be at home after 
Aug. 5 at 809 Eastern Parkway, Brooklyn. 





BOYD-MAYS. William Boyd, prominent in 
the lumber industry of Augusta, Ga., and Miss 
Lena Mays, daughter of Mr. and Mrs. W. H. 
Mays of that city, were married on Sunday 
afternoon, July 6, at the home of the bride’s 
parents. Mr. Boyd is associated with the 
Georgia Hardwood Co. of Augusta. The bride 
is a popular member of the younger social 
set of that place. Upon their return from a 
short trip the young people will make their 
home at 1698 Walton Way, Augusta. 


BURTON-WILLIAMS. Charles Burton, a 
young lumberman of the southwestern Vir- 
ginia hardwood section was married on July 

to Miss Clerissa Williams, daughter of a 
farmer at Beverly, Va. The young couple are 
on a wedding trip which will last several 
weeks, after which they will make their 
home at Beverly. 






















































































There’s 
Satisfaction 


In Every Foot of 
BUDE QUALITY 


Shortleaf Pine 



























Satisfaction for contractors, carpenters and 
builders to whom you sell lumber, because 
Bude Quality stock is manufactured from 
soft textured, straight grained logs like 
those shown above. It has the easy work- 
ing qualities and good manufacture they 
demand. 


Satisfaction for you because Bude Qual- 
ity finish, casing, base, ceiling, siding, 
mouldings, shiplap, boards, lath, etc., will 
hold your trade and make good profits for 
you. Let us quote you on a mixed car. 


We also have an accumulation of short 
length lumber which offers some attractive 
values. Write for full information and 
prices on this stock. 


Homochitto Lumber Co. 


BROOKHAVEN, MISS. 


Eastern Sales Offices 
Scranton, Pa. 


Grade Marked yy, 
SOUTHERN HARDWOODS 


We have a separate hardwood plant 
at Bude, Miss., in which we are 
manufacturing Poplar, Red and 
Sap Gum, Cypress, Red and 
White plain and quar- 
tered Oak, Ash, 
Beech; Hickory, Soft 
Maple, plain and 
quartered Tu- 
pelo and Syc- 
amore. 













“NEWMAN” 
Original Growth 


Longleaf Products 
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One Machine 
Files All Saws 


This one machine files 
rip, cross-cut, back, 
mitre, compass and 
other hand saws, band 
saws %” to 4%” wide 
and cross-cut circular 
saws 3” to 24” in dia- 
meter, with 
standard: 3-cor- 
nered taper files. 
Files all size 
teeth from 3 to 
16 points per 
inch, making them all ex- 
actly the same size 
height and spacing. 


The Foley Model F-5 
“3-Way” 2s: Saw Filer 


Brings You New Customers 


Saw users prefer to have their saws filed 
on the Foley Filer because it makes them 
cut better, truer, cleaner and stay sharp 
longer. Much better than the most expert 
hand filing. After once using a Foley-filed 
saw, they will have no other. 

Your customers will appreciate Foley Saw 
Filing Service and it will attract many new 
lumber users to your yard. And in addition 
to that, you can make extra money filing 
saws on the Foley. 












Many lumber yards are finding 
the Foley Filer a profitable busi- 
ness getter. Write for complete 
information and proof. 


Foley Manufacturing Co. 


41 Main St. N. E., Minneapolis, Minn. 














Sisal-reenforced 
waterproof building paper 


10,000 dealers now pushing Sisalkraft 
—‘“the building paper of a thousand 
uses.” Unlimited sales outlets; 85% 
sales repeats. So strong you can hardly 
tear it—eliminates the faults of ordinary 
paper, yet costs no more in the job. We 
help you sell it. Write for details of our 
result-getting sales promotion plan, and 
free samples. 


THE SISALKRAFT CO. 
205 W. Wacker Drive(Canal Sta.) Chicago 


SISALKRAFT 


“More than a building paper” 
AL 7 12-Gray 
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VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher 


431 So. Dearborn St., Chicago 
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News Notes from Americ 


Tacoma, Wash. 


July 5.—Added to the current curtailment 
programs of the mills, an unusually extensive 
Fourth of July vacation is being observed in 
this district. Logging and milling operations 
will be down from a few days to several weeks 
this year, and production figures are expected 
to be reduced considerably. 

“Thirty sawmills in the Tacoma district with 
a combined operating capacity of more than 
25,000,000 feet weekly reported a production 
of 14,733,000 to the West Coast Lumbermen’s 
Association for the week ending June 21,” 
says a statement released by the Tacoma Lum- 
bermen’s Club through its president, Roy 
Sharpe, yesterday. “This production is 41 per- 
cent below the capacity of these mills,” the 
statement continues, “and during the first 
twenty-five weeks of 1930 these thirty mills, 
with combined capacity totaling 607,000,000 
feet for that period, have actually cut 423,- 
000,000 feet, a reduction of 30 percent.” The 
statement explains the difficulties that face the 
lumberman if an entire shutdown were made 
for the summer, an action that might bring 
stability to the market faster than anything 
else, it is admitted. A most damaging effect 
on the sawmill communities and sawmill or- 
ganizations would result, it is pointed out, 
with overhead costs, such as taxes, insurance 
and interest, going right along, and market 
contacts damaged or destroyed. For these 
reasons, the mills have decided to keep pro- 
ducing below capacity. It has been decided, 
the statement says, “that it is a wiser course 
for the individual sawmill man to remove 
shifts, shorten the work week or otherwise at- 
tempt to equalize his production with demand, 
and so keep the greatest employment and pay- 
roll possible in his plant and community. 

George R. Osgood, co-founder of the Wheeler, 
Osgood Co., one of the largest door manufac- 
turers in the country, celebrated his 90th 
birthday July 3 amid the congratulations 
of many friends. Mr. Osgood attended to his 
duties at the company’s office, as usual. He 
was born July 3, 1840, at Craftsbury, Vt. He 
was married in 1865, and he and Mrs. Osgood 
will celebrate their 65th wedding anniversary 
next October. In 1867, he and W. C. Wheeler 
came to Tacoma, and two years later founded 
the Wheeler, Osgood Co. here. Two sons, 
George J. and H. 8S. Osgood, are associated with 
him in the company, and another son, Robert 
S. Osgood, is a professor at Whitman College, 
Walla Walla. 


Seattle, Wash. 


July 5.—In the face of further curtailment 
of production, and a still smaller volume of 
orders last week, efforts of the West Coast 
Lumbermen’s Association to sell the idea of 
a firm individual price policy mark a@ step in 
the right direction, according to lumbermen 
interviewed here. 

The week was characterized by smaller vol- 
ume of sales in all markets, local trade show- 
ing to the best advantage. Both rail and inter- 
coastal shipments dropped off considerably. 
However, July is normally a poor month. There 
is a growing certainty of good business next 
fall, and some look for a fair volume late 
this summer. There is practically no change 
in the log market since last week. The volume 
of sales, on account of lessened production, 
is low. 

J. F. Smith will shortly open a mill at Huson, 
Wash. The property is known as the old 
Standard Lumber Co. Mr. Smith is now 
cleaning up stock preparatory to cutting about 
50,000 feet a day. 

Walter Tinn & Co. is the name of a new 
lumber firm in Seattle, which is headed by 
Capt. Walter Tinn, a well-known shipping man. 
This firm will import teakwood from Burma, 
and its sales will be confined, for the most part, 
to ship building concerns of the Pacific Coast. 

Parker Collins, son of John D. Collins, is in 
Europe on a six or eight weeks trip, during 
which he will visit the principal northern Eu- 
ropean countries. 

The Twin Harbors Lumber Co., formerly at 


Chehalis, has joined the throng of lumber firms 
that maintain offices in the Metropolitan 
Building Co. group of buildings, having taken 
offices 1156 and 1157 in the White Henry Stuart 
Building. 

A. J. Wardes is in Seattle following a trip 
through the southwestern States lasting four 
months, in the interests of trade extension for 
the M. R. Smith Shingle Co., of Seattle. 

Ted Sanborn, of the A. M. Sanborn Co., Bell- 
ville, Kan., and Mrs. Sanborn were visitors to 
Seattle during the week. They drove to the 
Coast, and will motor to the principal coast 
cities. The Sanborn firm has five yards 


Kansas. 
Portland, Ore. 


July 5.—Lumbering in western Oregon was 
practically shut down tight throughout the 
week. One company handling the output of 
twenty-five smaller mills in the Willamette 
Valley district reports that only three will 
be in operation next week, the other twenty- 
two to remain idle indefinietly. Some of the 
larger mills down the Columbia River will 
resume cutting next week, but only for a 
short period. In August, during the forest 
fire hazard, operations will be suspended 
again until the fall rains set in. Smaller 
mills report stocks pretty well broken, so 
that when conditions do improve it may not 
be easy to place orders. 

Airplane spruce is moving in fairly good 
volume, but demand for spruce factory stock 
continues light. Box lumber is active, with 
frequent inquiries coming from Australia. 

The situation in the Inland Empire pine 
district and in southern Oregon is much the 
same as that in the fir region. Curtailment 
is the program, wherever it can be practiced. 
At Klamath Falls, the large new Weyer- 
haeuser mill is cutting about 300,000 feet of 
pine every 24 hours, whereas it has a Cca- 
pacity for close to 1,000,000 feet. Some pine 
mills in the Klamath district are reported 
idle, although their planing mills and box 
factories are in operation. The Weyer- 
haeuser box factory will begin operations 
next Monday. 


San Francisco, Calif. 


July 5.—The Bureau of Labor statistics just 
released show that building construction on 
the Pacific coast increased during June, despite 
a decrease for the country as a whole. Permits 
totaling $10,194,982 were issued. Non-residen- 
tial buildings are valued at $7,389,422. The 
monthly total is $30,406,400, as compared to 
$19,330,680 for the previous month. 

The California State railroad commission de- 
nied the petition for rehearing filed by the 
Christenson-Hammond Line and other com- 
panies, on the commission’s recent order au- 
thorizing the Los Angeles-San Francisco Nav- 
igation Co. to place in effect July 1 a schedule 
of reduced through rates between Los Angeles 
and San Francisco, including motor truck 
pick-up and delivery service at Los Angeles. 

The McCormick Steamship Co. will make 
calls north and south bound at Parr Terminals, 
Richmond, according to announcement this 
week, 

Exports of redwood lumber from Eureka 
during the last fiscal year aggregated 29,- 
399,000 feet, according to an announcement 
made this week by H. F. McGrath, deputy col- 
lector of customs at Eureka. Nearly a milliop 
and a half shingles also were shipped out. 

The fire which this week wiped out prac- 
tically the complete stock of sawed lumber of 
the Kesterson mills, capacity 160,000 feet in 
two 10-hour shifts, at Dorris, in Siskiyou 
County, caused a loss estimated by the owners 
at between $375,000 and $400,000. The larger 
part of the loss was covered by insurance. The 
office building was saved. The mill was at no 
time in serious danger, as it is some distance 
from the yard. Since last March the Kesterson 
mill has been running double shift, and the 
lumber destroyed included a large part of last 
year’s cut, as well as the stock added this year. 

Another insurance suit, pending as a result 
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of the Feather River Pine Mills $2,500,000 fire 
in 1926, has been decided in favor of the com- 
pany, according to word received from Oroville 
yesterday. ‘The action was one of many filed 
by the Detroit Trust Co., holding company, 
against the Transcontinental Insurance Co., of 
New York. The third district court of appeals 
has sustained the judgment given against the 
defendant company at Oroville in superior 
court. 

Employment for more than four hundred men 
was provided this week when logging opera- 
tions of the Northern Redwood Lumber Co., 
at Korbel, opened. 


Aberdeen-Hoquiam, Wash. 


July 5.—All shingle mills in the county, with 
the exception of the Royal Shingle Co., at 
White’s, suspended operations for the Fourth 
of July holiday. Practically every logging op- 
eration is down, and most of the lumber mills 
are inactive. In addition to Donovan Mill 
No. 2 and the mill of the Michigan Lumber Co., 
in Aberdeen, which have been down for some 
time, the Anderson & Middleton Lumber Co.’s 
mill will remain closed until the latter part of 
July or the first of August. The Bay City mill 
closed for the Fourth, and will remain down 
for some time also. In Hoquiam, the mill of 
the Grays Harbor Lumber Co. and the Hoquiam 
Lumber & Shingle Co. are closed for an indef- 
inite period. 

Watson Barr, Northwest manager of the In- 
terocean Steamship Corporation, was a recent 
visitor in Aberdeen and Hoquiam, in connec- 
tion with the inauguration of a direct Amer- 
ican ship line service from Grays Harbor to 
London, Liverpool and Manchester. James 
Ersby, of the-McDougall Export Co.,. Hoquiam, 
was instrumental in bringing this service to 
the harbor: 

A. E. McIntosh, who represents the Grays 
Harbor Veneer Co., Plant City, Fla., is en route 
to Hoquiam for an extended visit on Grays 
Harbor. Mr. McIntosh is accompanied by Mrs. 
McIntosh, and the trip is being made by auto- 


mobile. 
St. Louis, Mo. 


July 7.—Volume of business for June is 
estimated by various dealers to have been any- 
where from 20 to 70 percent of normal. The 
first week of July shows a marked increase 
over the first week in June. Thos. C. Whit- 
marsh, sr., is gathering his yearly data from 
dealers with whom his firm is in close contact. 
He expects to have.a survey completed during 
the coming week. Money for residential build- 
ing loans is much easier, and building, so long 
at a standstill, is expected to take a spurt. 
From all signs, fall business will not touch the 
peak of last year, but will show a marked im- 
provement over that of late spring and summer. 
Prospects look brighter than during any time 
this summer. Preparations are being made 
for fall business by the forward looking deal- 
ers, while lumber prices are still in their favor. 

The Hiil-Behan Lumber Co. completed an 
order for 300,000 feet of mixed lumber shortly 
before the Fourth and is expecting a repeat 
order in the near future. 


Minneapolis, Minn. 


July 8.—Despite the inactivity usually at- 
tendant upon the Fourth of July holiday, the 
northern white cedar market is holding up sur- 
prisingly well. Prospects are regarded by cedar 
dealers as satisfactory. During the first six 
months of 1930 the volume of business has 
compared favorably with that of the same 
Period in 1929, known as ‘“‘a good year” to the 
cedar trade. White cedar tie sales continue 
g00d, and there is a shortage of ties in the 
Northwest. The demand for 20- and 25-foot 
poles likewise continues, as does the call for 
large posts for highway guard rail purposes. 
Temporary storage bins on farms are likely 
to require a considerable volume of cedar be- 
fore long, crop reports indicate. ‘The stocks 
of nearly all items are sufficient to meet de- 
Mands, now that the winter’s cut has been 


well seasoned. The 3-inch posts still are in 
surplus, but have been moving fairly well of 
late. Prices, except for the small posts, are 
satisfactory and firm. 

Recent storms in Wisconsin and a few scat- 
tered areas in Minnesota and other Northwest 
States have done considerable damage to farm 
buildings, thus creating an unexpected de- 
mand for northern pine for repair and replace- 
ment work. The total volume of business is 
relatively small, however. The Fourth of July 
holiday put a damper on the northern pine 
business generally, but shipments of mixed 
cars have been resumed. Industrials are plac- 
ing few orders. Box and crating interests are 
placing some orders and in other cases are ask- 
ing for shipment of orders placed some time 
ago. Prospects for the latter half of the year 
are regarded as fairly favorable, particularly 
in view of good crop prospects. 

Millwork manufacturers in the Twin Cities 
report that their business has taken a turn 
for the better, although this is the time of 
seasonal slump. Small and mixed orders are 
the rule. Most of the mills closed down over 
the Fourth. 

Considerable small building is in progress 
in the Twin cities, and an appreciable amount 
of modernizing work is being done. 


Kansas City, Mo. 


July 8.—While last week was shortened by 
a holiday, demand held up well after the 
slump in volume the previous week. Prices 
of those items of southern pine of which 
there is a surplus have weakened again some- 
what. The falling off in demand has been 
mostly in the East and in the wheat belt. In 
the latter, the farmers are busy with the har- 
vest, and it is expected there will be a con- 
siderable demand for lumber to provide stor- 
age facilities for the grain. Undoubtedly 
farmers who can afford to will hold their 
grain as long as possible in the expectation 
of a better price. Local demand for lumber 
is light, and the same is true in most of the 
other cities in this territory. There is more 
building in Oklahoma and Texas than in the 
States farther north, though retailers in the 
Missouri Ozark country report a very good 
volume. One Kansas City retailer said last 
week that the present volume of business 
was about one-third less than at this time 
last year. There has been some delay in 
downtown buildings because of a strike of 
iron-workers for higher wages. One building 
is tied up, while on two others work can not 
start until the strike is settled. The strike 
is in violation of the wage agreement made 
some months ago, and the building trades 
council threatens to outlaw the iron-workers 
unless they return to work. 


Boston, Mass. 


July 7.—Fire caused estimated loss of 
about $500,000 to a number of lumber and 
woodworking concerns in the “lumber dis- 
trict” of Charlestown July 4. Starting in a 
coal yard where small boys were celebrating 
the Fourth, the flames spread to three other 
eoal wharves and, fed by thousands of tons 
of stored coal, raced from the rear of the 
Wiggin Lumber Terminal along Medford 
Street to the waterfront. Located within the 
area swept by the flames are the Swift Hard- 
wood Co., the Holt & Bugbee Co., the Charles 
Holyoke Lumber Corporation, the Pacific 
Coast Lumber Co., the Orpin Desk Co. and 
several smaller enterprises. The loss of the 
Palmer & Parker Co. included 2,000,000 feet 
of high grade African mahogany logs, which 
are still burning today. Exact figures on the 
individual losses will not be available for 
several days. It is understood that prac- 
tically all of the destroyed property of the 
lumber and woodworking concerns is ade- 
quately covered by insurance. 

The continued dullness in the lumber trade 
here is explained by the continued slump in 
the building industry, especially residential 
construction. Charles P. Howard, State com- 
missioner of administration and finance, in 














Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 
— Tennessee - PP : 
tuck id 
kenoctyeod Hardwoods 
White and Pondosa Pine 
West Coast Products 


N. C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES 

New York City, 415 Lexington Ave. 

South Bend, Ind., 511 Pythian Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 

Detroit, Mich., 2-219 General Motors Bldg. 

Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 5525 White Bldg. 
Cincinnati, Ohio, 711 Traction Bldg 














IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 24% Face in 
First, Second and Third Grade 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 








LOWER LOGGING COSTS 


while curtailing production by eliminat- 
ing wasteful methods; then use my co- 
operative bonus plan to keep costs down. 
This service has actually effected reduc- 
tions on large operations. 


GEO. DROLET Tuscaloosa, Ala. 











MAKE MONEY WITH A 
LANGE 


‘‘ECONOMY’”’ 
AUTO GLASS EDGER 





less motor. 


With motor, $70.00 


A BIG VALUE 


Biggest value you ever saw in a high 
grade bench type Auto Glass Edger. 
Does as fine work as any edger made. 
Costs little to buy and less to run. In- 
stall it in your mill and pick up nice 
extra money doing edge work on glass. 
Write for complete catalog. 


HENRY G, LANGE MACHINE WORKS 
166 North May Street, CHICAGO 











Henry G. Lange Machine Works 
166 North May St., Chicago 
Send me further facts about Lange 
Auto Glass Edgers and Lange Tools 
and Supplies 
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Co PACIFIC COAST Co 


PYROOF 


Fire-Retardant 


Painted Shingles 
(Red Cedar) 


‘Provide 


BEAUTY 
DURABILITY 
SAFETY 
ECONOMY 


‘Plus Good Profit 


FOR THE DEALER 





Write Us for Details 


Sole Agent 


W. I. CARPENTER 
LUMBER COMPANY 


EVERETT, WASHINGTON 
MINNEAPOLIS, MINNESOTA 


*Sold only through lumber dealers. 

















Announcing 


A NEW SERVICE 


Old Growth Yellow 
Fir Uppers 


(No Common) 


and Redwood 


In Mixed Cars for Mill Shipment 


IN FIR—AIl items of Flooring, 
Ceiling, Drop Siding, Finish, 
Casing, Base, Moulding, etc. 

But No Common. 


IN REDWOOD—Finish, Bevel Siding, 
Bungalow Siding, Ceiling, Flooring, 
Drop Siding, Moulding, Frames, 
Casing, Base, Balusters, Gutter, 
Panels, Shop, Heavy Clears, Rail, 
Pickets and all items commonly 
made from this excellent wood. 


M.A. Wyman Lumber Co. 


909 White Bidg. Seattle, Wash. 























a letter sent to all State department heads, 
reiterating that the governor of Massachu- 
setts is anxious to relieve unemployment, 
points out that building costs are the lowest 
since 1922 and that present indications ‘are 
that construction costs may rise in the next 
few months. 8S. L. MacMillan, general mana- 
ger of the Aberthaw Co., states that building 
costs here have declined nearly 3 percent 
since Jan. 1 of this year, and are now at the 
lowest point in eight years. 

Five schooners arrived here last week with 
lumber cargoes from Nova Scotia and New 
Brunswick, aggregating 1,300,000 super feet 
of spruce, 20,000 feet of hardwoods and 30,000 
lath. A cargo arrived from British Columbia 
comprising 2,000,000 feet of fir and hemlock, 
lath and red cedar shingles. The George 
McQuesten Co. received a cargo of teak deck- 
ing and plank from the Far East. 


Philadelphia, Pa. 


July 7.—The J. Gibson MelIlvaine Co. has 
put a new coat of paint on its offices and build- 
ings. James E, Tague & Co. are getting a new 
office ready for fall occupancy, not far from 
the central section. It has a corner location 
and will have four display windows, two on 
each street, as well as entrances from both 
streets. The Weitzel Lumber Co. has com- 
pleted the installation of a new office, and just 
recently moved into it. 

Last week Senator and Mrs. David Baird, jr., 
sailed to Europe for an extended honeymoon 
trip. Mrs. Baird is the widow of the late An- 
drew B. F. Smith, of Camden, N. J. Mr. 
Baird is president of the Baird Lumber Co., in 
Camden, a director in the Public Service Cor- 
poration of New Jersey, and in numerous other 
business enterprises, as well as being south 
Jersey Republican leader, following in the foot- 
steps of his father, who was the leader there 
for a number of years. 

G. A. Reed, the first secretary of the Bastern 
Lumber Salesmen’s Association, has been hon- 
ored by Gov. Ritchie of Maryland, who ap- 
pointed him to a post on his board of county 
commissioners. 

James Grassie, of Coatesville, has discon- 
tinued his activities in the lumber business to 
become vice president of the Coatesville Ford 
Co. 

P, C. Wood has resigned as representative of 
the Meadow River Lumber Co. in the Phila- 
delphia district, and has associated himself 
with the Frank A. Niles Lumber Co., of New 


2 Bogalusa, La. 


July 7.—D. T. Cushing, who in January, 1929, 
was named general manager of the Great 
‘Southern Lumber Co., after the death of Col. 
W. H. Sullivan, last week was elected by the 
directors to a vice presidency also. He was 
thus given the same position as was held by 
the late Col. Sullivan. This honor was con- 
ferred upon Mr. Cushing at Buffalo as a reward 
for his excellent services as general manager, 
and particularly those rendered since the de- 
pression of last November. The directors are 
pleased with local conditions, which are ad- 
mitted to be the best in the South, and predict 
an improvement in general business within two 
months. Mr. Cushing arrived home from the 
East last Wednesday, and confidently looks for 
an upturn after the first of September. 

Four Russian engineers, representatives of 
the Soviet Government, recently inspected the 
operations of the Great Southern Lumber Co. 
in the interest of Russia’s plan to modernize 
her sawmills and woodworking industries. 
Russia has millions of feet of virgin timber. 
L. M. Grovov, vice president of the lumber and 
woodworking industries of Soviet Russia, has 
four hundred plants under his supervision. The 
party also included K. I. Pushkin, acting chief 
engineer Volgapaspiles (Volga Lumber Indus- 
try), Russia; A. S. Zubares, engineer in charge 
of forestry, Amtorg Trading Co., New York 
City; and Max Klingdon, interpreter. W. A. 
Chandler and his assistants acquainted them 
with the operations of the Great Southern 
plants, and the visitors were favorably im- 
pressed and expect to receive much valuable 
information. This is the first delegation from 
Russia to visit the South, other delegations 
having spent most of their time on the West 
Coast. However, the timber and sawmilling of 
the South are more like those of Russia than 
are West Coast operations. 

Mayor E. R. Cassidy has received a message 


a 
from Baton Rouge, stating that the house of 
representatives has voted $5,000 a year for a 
period of two years for the maintenance of the 
William Henry Sullivan Memorial Trade 
School. It is expected the bill will pass the 
senate, and Gov. Long has given his assurance 
that he will sign the bill if passed, 

The forestry students of the Louisiana State 
University visited the sawmill of the Great 
Southern Lumber Co, recently. 


Birmingham, Ala. 


July 7.—A lot of new and unexpected busj- 
ness has developed for retailers, manufac. 
turers and wholesalers. Orders, large and 
small, have trickled through. Many jobs 
under way continued right through the 
Fourth. Contractors were calling for prices, 
July stock and price sheets from mills jp 
Alabama seem ot have taken a turn down- 
ward when least expected. High and low 
items from mills in this State indicate a 
tendency to cut further under the June low 
level. Certainly every one thought that bot- 
tom had been sounded, but most items except 
molding, casing and base are lower. Lumber 
prices from association yards continue to 
range around 10 to 15 percent off the list 
adopted some time back, while non-associa- 
tion yards are playing pretty close to list, 
Prices much below the accepted list would 
show little margin of profit. 

Carlot buyers are ones to profit nowadays, 
Industrials have been able to deal with 
wholesalers and manufacturers at the mill 
market. Crating and blocking lumber that 
cost $16, carlot basis, Jan. 15, had _ been 
bought June 15 at $10. Random industrial 
stock has dropped in about the same pro- 
portion. One of the larger stove factories 
secures its crating and boxing in log run 
shortleaf direct from a mill in the Jasper 
section at $12.50, delivered in car or truck 
lots. 

Certain industrial shippers have ben per- 
suaded by the manufacturer of excelsior to 
try it out in shipping soil pipe. Plants using 
excelsior claim it is an economy. This change 
takes away the market for crooks and culls, 
and a good percentage of sap shortleaf will 
crook and twist these hot days. The alarm- 
ing quantity of 6 to 10 percent has been re- 
ported in one yard for a week’s deliveries. 
Some such culls can be worked into shorts, 
but about all the short stock any yard can 
use comes out of the average random length 
shipment. A few industrial plants have 
closed down and several are on short time. 


Warren, Ark. 


July 7.—Practically every soft pine mill in 
this district had a double holiday this week. 
Although some mills are on a 5-day basis, 
others are operating full time or 5% days. 
The feeling is very strong with most mill 
owners that a far more drastic curtailment 
program must be closely followed if the mar- 
ket situation is to be improved in the near 
future. Lower prices are appearing on sev- 
eral new lists issued this week. The sales 
managers’ explanation is that they are com- 
pelled to move some stock to make storage 
room for mill production. Most small mills 
are having curtailment enforced on them as 
the large mills have withdrawn from the 
market for green lumber, but such mills as 
are able to dry and machine their stock con- 
tinue to operate. A further reduction in log 
prices posted this week will reduce the avail- 
able supply of logs from outside sources, and 
cause most small timber owners to hold on 
to their timber for a while. 

The Arkansas mills report that orders 
booked the last two weeks have run behind 
production, though there is a better tone to 
the market because of the increased number 
of inquiries out, and the fact that some con- 
cerns are now placing orders for July ship- 
ment. Stocks of retail yards in this section 
are very low and buying will be necessary 
before any amount of business can be han- 
dled. Some buying of special items has 
helped the mills recently. School house and 
bridge jobs have ordered special cutting. 
Long joist and sills are in good demand. No. 
1 rough 2x14-inch, 20- to 24-foot sells from 
$42 to $48, mill basis, and the demand is 
heavier than the supply just now. Stock re- 
quiring 85 percent or more heart brings $8 to 
$15 more. Ordinarily the mills in this dis- 
trict.are not eager for this kind of business, 
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put are taking on such orders now, as stocks 
of standard items are ample enough to per- 
mit them to do special cutting. However, 
only a few of the Arkansas mills have timber 
suitable for such stock. Heavy sales of 


B&better edge grain flooring are reported, 
these running strongly to 3-inch. Fair sales 
have been made of near edge grain and flat 
grain flooring. Stocks are not heavy enough 


to take care of much increased demand with- 
out forcing prices up. In fact, the average 
mill does not have as good an assortment as 
might be expected considering the total of 
stocks on hand, A few weeks of good de- 
mand would find many items sold up on. 

Extremely hot dry weather for the last six 
weeks has ruined prospects for a corn crop. 
The cotton crop is standing up well, but rain 
is now badly needed for the plants to continue 
growing and fruit properly. 


Shreveport, La. 


July 7.—There is somewhat more inquiry 
for southern pine, and perhaps a slightly in- 
creased number of orders. ‘The inquiries re- 
sult largely from the fact that stocks at 
scores of mills, especially the smaller ones, 
are becoming very badly broken, so that it is 
necessary to hunt around considerably to 
find what is wanted. The larger units still 
have fairly well assorted stocks. The clos- 


ing down of so many small mills means that 
the differential between prices of big and lit- 
tle mills will diminish, 
is estimated, 


to the advantage of 


both. It very conservatively, 





Rear Admiral Richard E. Byrd took these Disston saws with him to 
the South Pole 

that at least fifty percent of the smaller 

operators have closed down, but some of 


those that have shut down their sawmills are 
operating their planers. 

Hardwoods are still in light demand, and 
prices show little or no change. 

B. Hudson Bolinger, president Shreveport 
Chamber of Commerce, led a delegation rep- 
resenting business and labor to protest, be- 
fore the State senate’s judiciary committee, 
against the proposed State constitutional con- 
vention. Mr. Bolinger, who is a member of 
S. H. Bolinger Lumber Co., addressed the sen- 
ate committee. The State senate will act on 
the convention bill the coming week. The 
governor is trying to have the bill passed. 


Norfolk, Va. 


July 7.—North Carolina pine sales volume 
last week was very light. Two more very 
large pine operations closed down for an in- 
definite period—Rowland Lumber Co., New- 
bern, N. C., and Richmond Cedar Works, Nor- 
folk. The list of pine mills shut down is 
growing larger. 

There have been occasional sales of edge 
4/4 No. 2 and better, both band and circular 
Sawn. Yards are increasing purchases of 
Stock widths, rough and dressed. Prices have 
been good, for mills do not have much to offer. 
Good circular finish is not easy to obtain, 
because ‘sso many roofer mills that pick out 
this finish have closed down. Very good prices 
have been received on dressed finish. The ex- 
port demand has cleaned quite a few mills 
out of 3-; -4- and 6-inch widths. No. 2 and 


(Continued on Page 67) 


Sawing at the South Pole 


At the movies one night recently a represen- 
tative of the AMERICAN LUMBERMAN saw a 
presentation of the remarkable story “With 
Byrd at the South Pole,” which was composed 
of the most interesting scenes selected from 
several miles of films “shot” by two cameramen 
who accompanied Rear Admiral Richard E. 
Byrd and his crew on the famous expedition to 
the south pole. 

Building operations as conducted within the 
Antarctic Circle were watched with special 
interest by the writer as he sat in a comfortable 
upholstered seat in a Loop movie palace. 
Worthy of special note was the method of 
building a hangar to house the big tri-motored 
airplane Floyd Bennett, in which the intrepid 
commander and his companions made the flight 
to the pole. It was like no hangar that ever 
sheltered a plane in the United States, for this 
one at Little America was built of ice blocks. 
There was no lack of material. As each block 
of ice was put in its place on the wall one 
of the men would take a handsaw and cut it 
neatly and quickly to the exact size and shape 
desired (here a murmur of surprise at such 
use of a saw rippled over the theater audience). 
The hangar was built in record time—it had 
to be. 

The saw itself proved to be a point of special 
interest in this scene, and late last week the 
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learned that it was a 
Disston handsaw, made 
by Henry Disston & 


Sons (Inc.), of Phila- 
delphia, Pa. The expe- 
dition was equipped 


throughout with Diss- 
ton saws, saw tools and 
files, which were re- 
turned to the company’s 
office at Philadelphia 
July 1 by Victor H. 
Czegka, chief welder of 
the expedition. 

“The airplane Floyd 
Bennett,” he said, “when 
it flew over the pole 
had among its equip- 
ment two  handsaws 
made by Disston. These 
saws were used con- 
stantly, and on our re- 
turn from Little Amer- 
ica were brought back 
to New York. I also 
brought back a Disston metal-cutting saw, 
which was my best-guarded tool.” 

The accompanying illustration shows this 
hacksaw (the one in the middle) in a good 
state of preservation, along with the two hand- 
saws mentioned by Mr. Czegka, both of them 
spotted with rust. The one at the top is a 
D-8, “the saw most carpenters use,” while at 
the bottom is the D-7 used for cutting the ice 
blocks. ’ 

Disston saw equipment carried by the expedi- 
tion ‘included eight of the D-8 saws, ore 340 
metal-cutting saw, four D-7 hand saws,-a No. 
7 nest of saws, two D-23 hand saws, a hand-saw 
jointer, and a No. 28 Triumph saw set; in 
addition were Disston -files, including watch- 
makers’ files, needle files, die sinkers’ rifflers, 
warding files, pillar files, and a large stock of 
special, extra-slim, blunt saw files. It will be 
remembered that the explorers were isolated 
in their ship and at Little America for two 
years, so such an assortment was necessary. 

When he heard of this addition to the com- 
pany’s collection, Vice President. S. Horace 
Disston remarked that these saws now may be 
termed the “saw that most explorers use,” too, 
because other expeditions have been so out- 
fitted, also, and the collection at Philadelphia 
includes some of these saws that have seen 
notable service. Included is a D-15 hand saw 
that made the first ocean flight with the Graf 
Zepplin, and there also are more than 125 
saws which were in daily use by carpenters for 
fifty years or longer. 











C0 - CALIFORNIA Coo 





Sugar Pine 
California White Pine (7% 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, - - 


San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central rom inal, - New York 
Daily News Building, ; : 

400 West Madison St. t Chicago 
Securities Building, - ee, Omaha 
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California Sugar 


and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 











Co PACIFIC COAST C3 








pei Center 


Office head- Specialized 
rters for the office buildings, 
umber Indus- designed and 
try, all Trans- = built expressly 


to serve the 
needs of busi- 


portation lines, 
and Govern- 


ment agencies ness, commer- 
of the Pacific cial and indus- 
Northwest. 4 trial concerns. 





i: thet heart of the business district of the me- 
is of the Northwest, this is the ideal 
othe. location for wholesale, manufacturing, 
exporting and importing firms. 
Metropolitan Building Company 
12 01 Fourth Avenue 


Seattle 
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CHICAGO 


For Big Values in 
HARDWOOD LUMBER 


Send your orders to 
Maisey & Du 
Owned and Operated by 


CISAR BROTHERS 


2357 South Loomis St., CHICAGO 
Telephone, CANal 1830, 1831, 0118 








INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 


Telephone HUMboldt 0390 
2315 Elston Avenue, CHICAGO 





WHITE STAR LUMBER COMPANY 
8 Roanoke Bidg., CHICAGO 
Randolph 1 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manefacterers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





atiia Dried s ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 


AND 


WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 


From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 


Guard be Credit Losses | 


your guide. 
Order this 
on trial 


service 

for 830 days 

Without Cost 

Obligation. 
Let our Col- 

lection Depart- 

ment collect 


your past due 
accounts for 






























you. We can 
give you service 
that will please 
and the cost will be rea- 
sonable. 


LUMBERMEN’S CREDIT ASSOCIATION 
608 S. Dearborn St., Chicago 
35 S. William St., New York City 


C.B. Richard & Co. 


29 Broadway, NEW YORK 
a, eee 
Ocean Freight 2x4 discount gris. 
Brokers for exports & imports 
Special department handling export lumber shipments 












Established 1847 
Foreign Forwarders, 

















YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 








William Eckman, of Grand Rapids, Mich., 
vice president of the Coulter Lumber Co., was 
calling on Chicago lumbermen this week. 


R. G. Maislein, of the Maislein-Dawson Lum- 
ber Co., Sheboygan, Wis., called- on several of 
his friends in the trade in Chicago Wednesday. 


Francis J. Donovan, of Aberdeen, Wash., 
head of the Donovan Lumber Co., returned 
home early last week after a visit in Menom- 
inee, Mich. 


W. H. Abbott, of the Winegar Gorman Lum- 
ber Co., Chicago, accompanied by his family 
motored to Wausau, Wis., Thursday to spend 
the Fourth of July and the week-end at their 
former home. 


A. E. Hart, of Kansas City, Mo., general 
manager of the Dierks Lumber & Coal Co., was 
in Chicago Tuesday, on his way to the East, 
and called on L. O. O’Daniel, local manager for 
the Dierks Lumber Sales Co. 


C. J. Warren, of the Warren-Lamb Lumber 
Co., Rapid City, S. D., was in Chicago this 
week to call on H. V. Scott, district sales man- 
ager of the Red River Lumber Co., with which 
company his firm is affiliated. 


Herbert Paterson, of Edmonton, Alberta, 
sales manager. of the, Sinclair Spruce Lumber 
Co. (Ltd.), was in Chicago Wednesday on his 
way to the East, and called at several lumber 
offices. He expects to return in about three 
weeks, he said. 


E. H. McGill, of Electric Mills, Miss., sales 
manager of the Sumter Lumber Co., was in 
Chicago Monday and called at the offices of 
Shook Bros., his local representatives. He has 
been making a general canvass of all his firm’s 
sales representatives in this vicinity. 


W. A. Combs, of the Combs Lumber Co., 
Lexington, Ky., though he lives where there are 
no “real streams” for such sports, is a motor 
boat enthusiast, and entered an eight-cylinder 
runabout in the Ohio River Regatta at Madison, 
Ind., July 4 and 5. His speed-boat is called the 
Jurgen. 


That illustrious fraternity of luck, the Hole- 
in-One Club, celebrated the Fourth of July by 
welcoming into its membership Sam Frier, of 
Chicago, acting secretary of the Wholesale 
Sash & Door Association. He made the shot 
at the fourth hole at the Big Oaks Golf Club, 
a 143-yard drive which this “southpaw” made 
with a No. 5 iron. 

H. P. McDonnell, of Blackwell, Wis., special 
representative of the Flanner Co., after a trip 
through lowa, Missouri and Nebraska, arrived 
in Chicago Thursday of last week to call on his 
sales representatives, Shook Bros. That after- 
noon John H. Shook and Fred Kozak went to 
Blackwell with him to spend the long week-end, 
made possible by the Fourth of July holiday, 
on a fishing trip. 


E. W. Daniels, manager of Knox & Toombs, 
and A. R. Wuest, of the Harbor Plywood Cor- 
poration, both of Aberdeen, Wash., F. G. Fos- 
ter, of Hoquiam, Wash., a stockholder in the 
Northwestern Lumber Co., and W. H. Abel, of 
Montesano, Wash., returned to their homes last 
week from an extended eastern trip, during 
which they attended a meeting of the board of 
directors of the Harbor corporation in Chicago. 


W. A. Dusenbury, of Wheeler & Dusenbury, 
wholesale lumberman of Endeavor, Pa., and 
John Messer, of the Messer Oil Co., recently 
have built an unusually well-equipped mountain 
lodge near Richburg, in the vicinity of Olean, 
N. Y., where they have a tract of a hundred 





acres. Several acres surrounding the lodge have 
been laid out by a landscape gardener, and 
have been beautified with many shrubs and 
flowering plants, including six carloads of 
rhododendrons. A macadam road to Richburg, 
two miles away, is being built. The house is 
constructed of highest quality woods, inside and 
out, including redwood siding, birch, cherry, 
and knotty pine. ' 





New Plywood Commissioner 


When the Plywood Manufacturers’ Associa- 
tion met at the Edgewater Beach Hotel in 
Chicago last month one of its most important 
tasks was the selection of a commissioner, 
executive officer of the organization, to succeed 
the late M. Wulpi. Alexander D. King, son- 
in-law of the former commissioner and asso- 
ciated with him in his varied duties for the last 
twenty years, was chosen. 

O. C. Lemke, of the Underwood Veneer Co., 
Wausau, Wis., is president of the organization, 
and the other officers 
are: 

Vice president — N., 


W. Willson, James- 
town, N. Y. 

Second vice president 
—H. E. Kline, Louis- 
ville, Ky. 





ALEXANDER D. KING, 
Chicago; 
Commissioner of Ply- 
wood Manufacturers’ 
Association 





Third vice president 
—C. W. Perry, High 
Point, N. C. 

Treasurer — W. A, 
Phillips, Cadillac, Mich. 


Directors—A,. O, Bin- 
ford, New Albany, Ind.; 
and F. B. Ward, Bay 
City, Mich. 

Mr. King is a successful Chicago lawyer and 
has maintained his headquarters in the same 
suite of offices as his late father-in-law, in 1810 
Midland Building, 178 West Adams Street. He 
was Mr. Wulpi’s assistant for several years, and 
as such organized the association’s credit and 

collection department in 1913. Since 1918, how- 
ever, he has not been a part of the organiza- 
tion, preferring to practice law, but he ‘always 
has kept in close touch with the association 
activities and will find little difficulty in step- 
ping into his new position. He is a graduate 
of the law school of Northwestern University, 
and took a three-years’ course in trade secre- 
taryship at the university, also. He has a wife 
and three children. 


SSSSSES24882828: 


Prominent Commission Men Merge 


Two of the best known commission lumber- 
men in Chicago, William B. Fraser and Fred 
J. DeSale, have announced that effective July 1 
they have consolidated their interests and will 
operate as the Fraser-DeSale Lumber Sales Co., 
with offices at 824 Roanoke Building, 11 South 
La Salle Street. The merger is the “big noise’ 
of the week in local lumber circles, for “Bill” 
Fraser and Fred DeSale have been in the lum- 
ber business for more than twenty years, most 
of that time in Chicago. They have a wide 
acquaintance among manufacturers, and dealers 
in Chicago aud surrounding territory, and are 
known as hustlers. 

Mr. Fraser bas been doing business under 
the name of the Lumber Mills Agency in the 
Roanoke Building for several years, and Mr. 
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DeSale, operating as the DeSale Lumber Sales 
Co., was located in the adjoining Association 
Building. Between them they have an attrac- 
tive line-up of high-grade mill connections that 
assure quality products in western and southern 
woods and hardwood flooring. Both of them 
have had sawmill experience, in the South and 
West, so they will be enabled to give the per- 
sonal service which dealers require. 


Buys Estate’s Lumber Interests 


Sr. Louis, Mo., July 7—The W. T. Fergu- 
son Lumber Co. (Inc.), one of this city’s best 
known wholesalers of southern pine, passed 
completely into the ownership of T. C. Whit- 
marsh and his son, T. C. Whitmarsh, jr., July 2, 
when the former purchased the last of the stock 
owned by the W. T. Ferguson estate. The 
elder Mr. Whitmarsh is president, his son is 
vice president, and A. E. Kelly is secretary. 

The company was organized in 1893 at Tex- 
arkana, Tex., when W. T. Ferguson went into 
partnership with his brother-in-law, William 
Buchanan, to handle the output of the Buchanan 
and Ferguson mills. Its power and prestige in 
the southern pine manufacturing and distribut- 
ing field grew rapidly, and in 1898 the firm’s 
offices were moved to St. Louis, where they are 
located in 1773 Arcade Building. 

After Mr. Buchanan’s death, in 1923, a cor- 








T. C. WHITMARSH, 


T. C. WHITMARSH, 
JR 


St. Louis, Mo.; : St. Louis, Mo.; 
Vice President, W. T. President, W. T. Fer- 
Ferguson Lumber Co. guson Lumber Co. 


poration was formed with Mr. Ferguson as 
president, Mr. Whitmarsh as vice president, 
and Mr. Kelly as secretary. When in May, 
1927, Mr. Ferguson died, his interests in the 
company were divided among his heirs. It was 
the final block of this stock that Mr. Whit- 
marsh secured last week. In commenting upon 
the purchase he said, “I am feeling mighty good 
over it, because I have had a pretty hard time 
coralling it from the different heirs.” 

The company will “carry on” in the same 
aggressive manner that has won it its strength 
in the past, and will continue its policy of 
quality lumber and pleasing service. 


To Visit West Coast Mills 


The sales executives of Bloedel Donovan 
Lumber Mills (Inc.) believe that if a man ex- 
pects to be an intelligent sales booster of a 
product he should be thoroughly acquainted 
with the manufacture of that product. Accord- 
ingly the mills at Bellingham and Skykomish, 
Wash., and the operations of the Great Central 
Sawmills (Ltd.) and the Bloedel, Stewart & 
Welch “Red Band” shingle mill on Vancouver 
Island in British Columbia are the objectives 
of several pilgrimages of sales representatives 
from east of the Mississippi. 

Thursday a special car, with E. W. Bache, 


of Chicago, district sales manager for the Bloe- 
del Donovan interests, in charge, started for the 
Coast, to pick up en route a half-dozen of the 
sales representatives, all but one from the north- 
ern section of the central territory. Those 
making the month’s trip with Mr. Bache, as 
guests of the company, include: B. M. Gibbs, 
of B. M. Gibbs & Bro., Princeton, Il.; Harry 
Cole and “Rastus” Stark, of the Cole-Stark 
Lumber Co., Grand Rapids, Mich.; Paul Sut- 
liff, of the Milan R. Sutliff Lumber Co., Ash- 
land, Wis.; A. M. Olson, of the A. M. Olson 
Lumber Co., Wausau, Wis., and E. K. Cov- 
ington, of Washington, D C. 

The men will remain together until the tour 
of inspection is completed, after which each will 
be at liberty to return in any way he pleases. 
Next year it is expected that similar trips will 
be made by the salesmen in the southern and 
eastern sections of the central territory, Mr. 
Bache said. 

Martin McDonnell, of Chicago, and Charles 
R. Lockridge, of the company’s New York 
office, have been making the tour individually. 
Mr. McDonnell returned home Monday, but 
Mr. Lockridge is still on the Coast. 


Paves Way for New Industry 


DuLutH, MINN., July 7—The passage of 
the tariff bill, with a high rate on safety 
matches, is of great interest to the Arrowhead 
country, as this portion of Minnesota is called, 
because of experiments made by the Berst- 
Forster-Dixfield Co., of Cloquet, George Per- 
ham, secretary of the Minnesota Arrowhead 
Association, reports. 

Experiments conducted by the company have 
revealed that match sticks can be made from 
aspen and basswood, the former a natural re- 
production wood in the northern Minnesota 
district, and that the box container can be 
made from native white birch, also naturally 
reproductive here. 

None of these matches have been made in 
the United States since 1922, Mr. Perham 
says, but now with the higher tariff, the mar- 
ket in the center of the United States can be 
held for local manufacturers. 

According to Mr. Perham, it is expected 
that the toothpick plant at Cloquet, operated 
by the Berst-Forster-Dixfield Co., will add to 
its present equipment two large machines for 
the complete manufacture of these matches at 
an approximate investment of $200,000 and will 
be able to compete successfully with European 
made matches. 

Mr. Perham says the Cloquet company will 
use annually 12,000 to 15,000 cords of aspen 
and birch, which means $100,000 to $150,000 
to the logging contractors, and an equal amount 
for labor in the city of Cloquet for manufac- 
turing process. 


Heat Slows Macon Production 


Macon, GA., July 8.—The roofer market is 
quiet this week. Most of the mills have 
stopped producing. Some of the small por- 


e table mills are running. The larger sizes 


such as 2x12-inch are about only ones the 
portables are trying to sell. 

The longleaf market throughout the south- 
ern part of the State has reached bottom as 
to prices and demand. Some manufacturers 
are said to be filling export orders. Hot 
weather has slowed up mill operations and 
is interfering with logging. 

With record breaking heat throughout 
Georgia, hardwood production has slowed 
down to its lowest mark in months. Busi- 
ness is still dull, and shipments are only to 
fill emergency orders. The expected demand 
from the furniture factories and from radio 
concerns has not materialized. There is 
some call for flooring. During the long dry 
spell, logging crews have been able to get 
out some of the finest timber ever brought 
out of the swamps, so the mills have ample 
stocks of logs. 
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WEEDS need not 


cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap firs 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8.00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or oven 
East of the Mississippi River. 


Booklet mailed on reauest. 
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JAMES W. SEWALL 
Consulting Forestry 
JAMES W.SEWALL PHILLIPS & BENNER 


Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 
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Every Building 
Order You Sell 


Should be backed 
by this Policy —~ 





SPECIFICATION 
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Thu policy « your permanent record of maternal and workmanaip entering 
unto the comstraction of your busldeng |! « also « cocord of the comtrectos. as 
comteactors and architect together with ther rolveses 

Peeeroe this with your deed, it is coders of the cals of gam 


enprovenunts winch cepresent by fer the larget propormon of YOUR TOTAL 
INVESTMENT 





—————- + --- --~ 





COVERING 





{™ Policy Certifies the Hidden Value 
* « of Your Property + + 


0 CERPLETE SULTON SRLIMCA TH oe 








Insures Materials 
and Construction 


This is one way to win the confidence of your 
customers and guarantee them full value for 
their money. 


Whether your customer is building a house, 
barn, store building or remodeling an old build- 
ing, you should accompany his order with one 
of these policies. 


Dealers in all parts of the country are giving 
this Protection Policy to their customers. You 
should do the same thing in your locality in the 
future. Don’t pass up this business building 
idea. 


A Booklet of Instructions 
sent with | Fach Order 














AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 


to remit 50c to cover cost of this sample or 
return same to you. 




















JAMES C. CAUSEY, JR., prominent lum- 
berman and sportsman of Suffolk, Va., was 
found dead in a burned automobile in the 
woods nine miles from Kinston, N. C., on 


July 4. The body was so badly burned that 
identification was difficult and it was some 
time before the police discovered who he 
was. They declare that murder was com- 
mitted and that the car was set on fire to 
destroy evidence. Mr. Causey had been in 
the vicinity inspecting preparation for log- 
ging operations which his company was 
about to undertake. No clues to the mur- 
derer had been found at last report. Mr. 
Causey served in the Spanish American war 
and entered the lumber business upon his 
return to Suffolk. He was for a number of 
years manager of the Surry Lumber Co.’s 
railroad and logging operations on the James 
River. At the time of his death he was 
manager of the logging department of the 
Atlas Plywood Corporation at Goldsboro, He 
was also prominent in Virginia as a sports- 
man and for several years managed the horse 
shows of the county fair and fox hunters’ 
associations. He is survived by a widow, two 
sons, two daughters, two brothers and two 
sisters. 


“JOSEPH BROIDO, aged 39, of the Century 
Lumber Co., of Pittsburgh, Pa., died on Fri- 
day, July 4, at La Vetta, Colo., where he was 
visiting. He had not been in the best of 
health for some time. Mr. Broido was a life- 
long resident of Pittsburgh, where he was 
well known in business and philanthropic 
circles, having been president of the Center 
Lumber Co. and the West Penn Mortgage Co., 
both Pittsburgh organizations. He was ac- 
tive in the lumber industry having been for- 
merly a director of the Retail Lumber Deal- 
ers’ Association of Western Pennsylvania, 
and having served as president of the Pitts- 
burgh Lumbermen’s Club. He was a mem- 
mer of the Pittsburgh Chamber of Commerce, 
the Westmoreland Country Club and the Con- 
cordia Club. As a member of Rodef Shalom 
Congregation, Mr. Broido was active in Jewish 
philanthropies, having been a director of the 
Jewish Home for the Aged and of the Jewish 
Home for Babies. He leaves a widow, two 
sons, Leonard and David, and a daughter, 
Sarah Leah, all of Pittsburgh. His father, 
Morris Broido of Pittsburgh and Atlantic 
City, three brothers and three sisters also 
survive. 


HERBERT lL. ADAMS, who for 42 years 
had been in the lumber business in Chicago, 
died at his home, 7226 Princeton Avenue, July 
17, at the age of 65. Mr. Adams had lived in 
the city 42 years and during that time had 
been continuously engaged in the lumber 
trade. He had been secretary for the A. F. 
Fisher Lumber Co., and was one of the 
founders of the Kemler & Pulaski Lumber 
Co. Of recent years he had been conducting 
a commission lumber business under his own 
name at his home. Surviving are a widow, 
two sons, George and Herbert L., and a 
daughter, Mrs. Sallie G. Willis, also his 
mother and sister, living in Los Angeles. 


J. C. SAYLOR, a widely known lumberman 
of western Virginia, died at his home “Say- 
lor-Haven,” in Wise County. July 5, after an 
illness of several weeks. He was 59 years 
old. He had been actively engaged in the 
lumber business for over twenty years and 
held considerable hardwood timber and coal 
tracts besides operating several mills. A 
widow and several children survive. 


RANDALL LYTHGOE WITHNELL. senior 
member of the firm of R. L. Withnell & Co., 
of London, England, died at his home at Wim- 
bledon on June 25. Mr. Withnell was known 
in the American trade and was an occasional 
contributor to the columns of the AMERICAN 
LUMBERMAN of which he was a faithful 
reader. He was 52 years old. Mr. Withnell 
was educated at Stoneyhurst College and had 
been engaged in the timber brokerage busi- 
ness for 34 years. He founded the firm of 
R. L. Withnell & Co. in 1918, and specialized 
in American hardwoods, teak and Canadian 
woods, of which he had a wide knowledge. 
A widow, one son and one daughter survive. 


MARTIN NEAVE PAYNE, a lumber dealer 
of the Newtown Creek, Greenpoint, section 
of Brooklyn, N. Y., died July 4 in his home, 
12 Colvin road, Scarsdale, N. Y. He was born 
in New Jersey and moved to Scarsdale from 
Brooklyn two years ago. He was a member 
of the Episcopal Church of St. James the 
Less, Scarsdale. He leaves a widow, three 
daughters, and a son. 


A. W. PITTS of the Meyer Lumber Co., of 
Platteville, Wis., died in that city on Sunday 
night, June 22. Mr. Pitts was 46 years of 
age, and was widely known among central 










Wisconsin retail lumber dealers. The direct 
cause of his death was a stroke of paralysis, 
Mr. Pitts had been feeling ill for some time 
and against the wishes of his chief, George 
F. Meyer, stayed on at the office until the day 
before his death. Mr. Meyer stated that Mr. 
Pitts had worked for him for 29 years and 
that during that time there had never been 
across word between them. 


CHARLES HERSEY, president of the Crane 
& Clark Lumber Co., New York City, died on 
Monday, June 30, at his summer home in 
Asbury Park, N. J. He had been ill but a 
few days of heart disease. Mr. Hersey was 
in his 73d year. Mr. Hersey was born in 
Hartford, Wis., and went east as a yonug 
man to engage in the lumber business. He 
had been head of the Crane & Clark firm 
for many years. He was a member of the 
Seventh Regiment Veterans and of the Old 
Guard. He is survived by his widow, two 
daughters, and two sons. 


MRS. FLORENCE EARL WIEHE, widow 
of Christian F. Wiehe, of Chicago, died at 
Duluth, Minn., on July 2. Mr. Wiehe, who 
was connected with the Edward Hines Lum- 
ber Co. and was very well known in the 
trade, died in 1924. A daughter, Mrs. Daniel 
G. Earl, survives. Funeral services were 
held at Lake Mills, Wis. 


L. N. MARKLE, owner of the sawmill at 
Fortson, Wash., known as the Bonovich Lum- 
ber Co., died June 28. He is survived by his 
widow and a brother, I. &. Markle, who was 
at one time associatec with him at Three 
Lakes, Wash. 


WALTER J. KROEHNKE, president of the 
Chilton Millwork Co. of Chilton, Wis., died 
at the age of 54 years, following heart failure 
brought on in a stroke. He was formerly 
mayor of Chilton, and president of the Board 
of Education. 


EDWARD STERBA, of the Star Moulding 
Co. (Inc.), Chicago, died at his home in Ber- 
wyn, Ill., on June 23 at the age of 46. Mr. 
Sterba was born in Chicago and had been in 
the business here since 1897, being first asso- 
ciated with the Great Northern Moulding Co., 
then the Wright & Craycroft Co., and since 
— with the Star Moulding Co. He leaves a 
widow. 


GEORGE DUBNSING, pioneer lumberman 
of Concordia, Mo., died at his home there on 
Wednesday, July 9, at the age of 74. He is 
survived by a widow, four sons and two 
daughters. One of the sons, E. A. Duensing, 
now manager of the Duensing Lumber Co., re- 
tail yard founded by his father, is second 
vice president of the Southwestern Lumber- 
men’s Association. 

(SREGGR@GG@G@G@GG@ZaG@2GS 


Trouble and Litigation 


HAMBURG, N. Y., July 7.—The Century 
Lumber Co. filed a voluntary petition in 
bankruptcy on July 2. Schedule of assets 
and liabilities will be filed later. William 
J. Magavern, Buffalo, is attorney for the 
bankrupt company which has been in busi- 
ness about seven years. 





Occupation Tax Unconstitutional 


Macon, Ga., July 7.—Georgia retail lumber 
dealers—in fact lumber dealers of any kind— 
and manufacturers of lumber—are relieved 
from payment of a special occupation tax un- 
der a ruling handed down by Judge H. A. Ma- 
thews, of Bibb Superior Court this week. It 
was brought out that another amendment to the 
1929 general tax law of Georgia will be neces- 
sary to make the collection of this special tax 
effective. The injunction was asked by twen- 
ty-three lumber dealers of Bibb County. 

In Judge Mathews’ decision, he ruled on two 
major points, cited by the petitioners. He said 
that the term “lumber products” was too vague 
and indefinite to be capable of enforcement, 
which was a main point of contention of the 
lumber dealers and manufacturers. He also 
said that the method by which the amount of 
the assessment was determined—figured on a 
basis of population of the city of which “it is 
in or near’—*‘is unreasonable as applied to 
lumber manufacturers.” 

The State has indicated that it will carry 
the fight to the higher courts again. 
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is Week’s Lumber Prices 








SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended July 5: 


Plooring Drop Siding 
aie oat 1x6”, 10-20’— 
1x3” E.G.— x 
; : a 6§6=— 36.00 
BOtr, 10-00.» OLS RE Toe e ss 33.17 
1x3” F.G.— a Bee, on 23.56 


B&Btr, 10-20’.. 38.40 


No. 1, 10-20’... 32.00 Finish, All 10-20’ 


a ag --* 18.85 | Bepetter Rough: 
x TRC Fed ” 

ee ere 41.00 
B&Btr, 10-20’.. 67.50 1x5 and i0”.. 46.00 
1x4” F.G.— WSOP ..3 654-53 61.00 


B&Btr, 10-20’.. 36.72 


5/4x4, 6&8”... 56.25 
No. 1, 10-20’... 32.38 


5/4x5, 10&12” 67.75 





No, 2, 10-20’... 23.00 | BeBetter Surfaced: 
Se” eicware avec 43.41 
Golmag ot elas 44.94 
&% x4”, 10-20’— BA caidas + 44.38 
pegtr.....<. 5. S08 1x5 and 10”. 49.96 
N 1 27.13 I. he anda. 63.54 
ae fe, 5/4x4, 6&8”.. 60.83 
PS sanesne ts ' 5/4x5, 10&12” 70.00 
Partition Casing and Base 
1x4”— . 
B&better: , 
Pe «ceten ee 40.00 7 ano Lee 53.55 
ES tnsaew nal 33.00 ” galt PS eee 3.09 
ee Me ens nance 22.75 5 and 10”.... 59.00 


Fencing 8158, No. 1 Dimension, 

mr 10-20 S181E 

or Short- Long- 

— 2 bcs ots leaf leaf 
~<a 2x 4”, 10’..22.27 25.00 

OS SE 15.64 12’..22.04 24.30 

es 16.49 16’. .23.39 26.81 
No, 3— 18&20’. .24.84 29.24 

1x6” 1125555) 12iag | 2x 6% 10". .20.08 


12’..18.56 20.60 
16’. .20.01 23.50 
18&20’..22.22 25.54 


Boards, 818 or 828 
No. 1 (all 10-20’): 


SM” cacol sca 33.45 

ixi0” 2.2.22: 39.27 | 2x 8”, 10°..20.70 . 
1x12" ees 49.32 ge! 
ee oe Se Sree 16”. .22.08 25.49 
aie 18&20’. .22.67 29.00 
1x12” |... °! 25.12 | 2x10”, 10’..26.00 ..... 
a 2 weeds: a 12’. .24.89 30.00 
> PO ; 16’. .25.64 31.54 
ao de ge 18&20". .26.04 30.17 
Suni 2x12”, 10’ 30.00 ..... 
B&Better: 12’. .30.29 34.63 
1%, 1% & 2x4 16’..29.86 42.00 
 E  athentiand 67.00 18&20’. 34.30 44.00 








No. 2 Shortleaf 
Dimension 8181E 


Shiplap 
No. 1 (all 10-20’): 
1x8” d 


ee ae ae Soe eee 
19%, cee oe 18.51 OE AFA 17.86 
, ee BU ore cas wae 18.14 
18&20’...... eS he? cde * 
ax 6”, 10’...... 15.53 1x10” ....... 14.86 
BF cise» 15.57 Longleaf Timbers 
glee eee 16.37 No. 1 Sq. E&S 
18420°...... 17.66 S48, 20’ and 
2x 8”, 10’...... 17.00 Feet i f= N 24.64 
Oa ra wae 17.31 | Re ee 33.45 
we ee 18.71 Ra ee vets dives 42.09 
a a 17.94 Plaster Lath 
tOt.,..AR is. 18.14 | No. 1, %”, 4’ 2.75 
iets. 20.31 Byrkit Lath 
i) 19:36:14 8 and 10’ ..... 15.75 
BuS3", 17. ¢.0+<: SGG0 Car Material 
Pinte 22.94 (All 1x4 & 6”): 
| an 25.90 —* 9 an rr 
Mo. 3 Dimension 10 and 20’... 37.59 
SE .. .6:0'6 anne 13.00 No. 2 random.. 19.29 








NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices made during the period June 1 to 
30, inclusive, as reported by the North Caro- 
lina Pine Association: 


Rough 
Edge, 4/4— 
ERR > ee $43.60 
Ewha hud +k Ka ol ee cece nea eat 27.65 
i SE ee ee ae eee 20.15 
SE Sel Mid ana » atace o'% iawn oe ae ata 17.50 
No. 1 No. 2 
B&better No.1 box box 
See $42.3 pees ‘ 
6 Kew dw ewe 42.90 dream eMart be Safa 
gl ES AEE 5 44.70 $34.55 $24.65 $16.60 
ee Ay 4 dtoliia ede 46.00 TR ee liebe 
OF gt Re eer 44.00 34.80 25.70 20.40 
SS —eree ee 36.50 26.10 21.25 
TS aeons saa 61.75 40.60 28.00 21.05 
Edge, B&better— 
BET ssn ds ince seik  W dsthach ore anal etek lanes we ale $47.00 
pile See IE EL a Rl RS AIR ae De CR eh et oe 61.65 
PIER sai cig acai a heat aloes ten wren: Seow ud Gc ean an le ae 66.70 
a esas aha ee oon ie o borad ti r ase e 50.80 
Bark Strips— 
ON 2: .:0 DRA nw ane bea wee $27.25 
ae a or eke oe ORR eres oN 14.00 
Dressed 2%” 3” & 
Flooring— Wide Wider 
ee eee $39.90 $38.40 
No. 1 common, }#” ...... 35.90 34.80 
No. 2 common, }{#” ...... 26.10 24.75 
25” 34%” 
mebetton,: $87 ..oei..1cste- 39.50 38.85 
B&better, bark strip partition.......... $32.10 
Box bark stripe, Gressee.....ciceccccce 15.40 
No. 2 *Air 
Roofers dressed dried 
Mee. sccaedarceeerenbees $25.50 $14.75 
Spr a eee £0 27.20 15.50 
ee 25.90 15.25 
MEE ‘vir ckagewnsewece ws 27.40 17.15 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, 818S— 


8’ 10,12&14 16° 


a Oc ncdccnveustsewns $25.50 $26.50 $27.50 
ne <cakeedwesees +++ 29.00 30.00 31.50 
Se wevecendewee sees 30.00 31.00 32.50 
ME Sinek cinema - 32.50 33.50 35.00 
ee . veteus ccccces - 33.50 34.50 36.00 


For ehigep or flooring, add 60 cents to 
o. 1 boards. 
No. 1 Hemlock Dimension, S1S1E— 

8’ 10’ 12’ 14’ 16’ 
2x 4” ...$30.00 $30.00 $30.00 $30.00 $31.00 
2x 6” ..,. 28.00 29.00 29.0 9.00 
-»+ 29.00 30.00 380.00 30.00 31.00 
2x10” ... 29.00 32.00 383.00 33.00 
2x12” ... 29.00 83.00 88.00 38.00 33.00 


For .* 2 dimension, deduct $2.50 from price 
eo. . 





INLAND EMPIRE PINES 


Portland, Ore., July 9.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, July 9. Reports of prices shown 
on $2S include sales of stock worked other 
than S2S on which the prices have been re- 
duced to an S28 basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced to the 
random length basis by using the sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 
price. RL means random length. AL means 
all length, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 





Pondosa Pine 


INCH SELECTS AND COMMON, S2S— 
6” 8” 10” 12” 
C selects RL..... $47.61 $44.45 $50.26 $70.45 
D selects RL..... 28.81 32.16 39.43 60.70 
No. 1 com. AL... 37.64 36.75 41.75 39.41 
No. 2 com. AL... 21.82 21.73 22.30 .26.98 
No. 3 com. AL... 15.84 17.01 19.37 17.39 


SELEcTS, S2S, 5/4 AND 6/4, 4” AND WIDER— 
C. select RL...$59.02 D. select RL...$44.79 


Gris s das eae mse ee 25.47 
No. 4 common, S28 RW, RL............ 11.66 


Idaho White Pine 


INCH SELECTS AND COMMON, S2S— 
6” 8” 10” 12” 
C selects RL..... $66.00 $68.80 $84.00... 
D selects RL..... 41.46 43.26 49.23 $84.33 
No. 1 com. AL... 43.81 46.16 52.66 .... 
No. 2 com. AL... 33.39 33.32 33.14 41.17 
No. 3 com. AL... 22.69 23.37 23.46 28.38 


Larch and Fir 


Mew 2. Gieeeaien, Oe 6", BH hawinc cacki eye $15.25 
Ma 2 Gianuaion, Bt”, 16% | 22 eis ve ctv 16.50 
No. 3 dimension, S2S RL 1x8”.......... 19.25 
Vert. gr. flooring C&btr. 4” RL........ 38.50 


Drop siding or rustic, C&better, 6” RL.. 26.00 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the two weeks ended June 28: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better.......... $59.75 $58.50 
Flat grain—Bé&better.......... 38.25 39.25 
Ot atte uate tie wie oa hae 33.50 
ee a eee 23.25 

Partition and Siding 
Boston partition, B&better, 1x4”....... $37.50 
Drop Siding, B&better, 1x6”............ 37.25 

Pinish and Moldings 
Finish, 1x5x10”, -B&better............6. $53.75 
Finish, 5/4x5&10”, B&better........... 61.50 
Casd and Dawe, TEES . 2 fcc cc ccc duis 59.75 


Discount on moldings, 1%” and under. 51% 
1%” and over... 36% 


Boards and Shiplap 


Boards and shiplap, 1x8”, No. 1........ $29.75 
Board, 1x12”, 10-, 18- & 20’ No. 2...... 25.25 
BHiniap, 158%, NO. B..cccccccvsoccsvepes 18.75 
Dimension 
Mo. 2, 2 6%, 14- OmG WW) ic ccc ccccsen $20.50 
ee 9, TGs BR FE ccs cccscsenees 25.75 
Seth”. SB CO Bick vce wt ssesign 29:25 
No. 3, 2= 4%, U4- and 167... .cccvcogeecs 19.50 
Sais", Ad]. A BH kbc cc eee sea 21.00 
Lath 
NG. 1, 4196", 47. ccccccccvcccvccccces 3.45 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white a boards, D&M, shiplap, drop 
siding and ceiling: 


” 


Inch— 6” g° 1 2” 
per. 6-16’.$47.00 $51.00 $51.00 $67.00 $82.00 
o1 


-1& 
btr.,* 6-16". 46.00 50.00 50.00 62.00 177,00 
No. 1, 6-16’.. 45.00 49.00 48.00 § 
No. 2, 8-16".. 40.50 38.50 38.50 38.50 46.00 
No. 3, 8-20’.. 31.50 33.00 34.00 34.00 35.00 
No. 4, 4-20’.. 30.00 32.00 32.50 32.50 ° 32.50 
5” &6/4— 4"&wadr. 4, 6&8” 10” ty 
D&btr., 6-16’ ....$66.00 $68.00 $71.00 $81.00 
No. 1&btr., 6-16". 60.00 62.00 65.00 75.00 
No. 1, 6-16’ ..... 58.00 60.00 63.00 73.00 

For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, 
add $6: No. 3, 4-, 6-, §- and 16-inch, add $7.50; 
12-inch, add $8; No. 4, $4. 

Furnished when available. 

Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %4-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: , 
Dé&btr., 4-inch..$28.00 E, 4-inch....... 18.00 

6-inch.. 31.00 G-InGh...0cuée 21.00 

Spruce and pine lath, 4-foot; No. 1, $7.45; No. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN ] 
Portland, Ore., July 8.—PF. o. b. mill prices 
on actual sales of fir, July 5 and 7, direct only, 
straight and mixed cars, reported by West 
Coast mills to the Davis Statistical Bureau, 
were as follows: 


Vertical Grain Flooring 


B&btr. Cc D 
ee Se uaeae $37.00 = 25 ane win 
1x3” idan ee eee ones 38.75 a 

no ae tes 40.00 

Plat Grain Fleeting 
Pa” siesevs’s . 20.50 17.50 
og e 28.50 26.00 

Mixed Grain Flooring 
Pe . wine aes ‘ we $15.00 

Ceiling 
SO  —— 20.75 17.00 
a” ‘“itacuns 22.50 15.50 
Drop Siding, 1x6” 
(Pee ; 25.00 22.75 an 
. are 22.25 25.50 TT 
Me t<evnewoes chine 14.50 
Finish, Kiln ‘priea — Surfaced 
1x6” 1x8” 1x12” 
BGhetter <cccccccseeces $40.00 $43.25 $46.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
5 ae wide’ $14.75 $14.50 $14.25 $13.75 
a ee ee 8.75 9.00 9.00 9.75 
a ee ae 6.25 5.50 5.50 jews 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$14.25 $14.25 $15.50 $16.75 $16. 25 
6”. 13.00 13.25 14.75 15.00 15.75 $18. 00 $20. 75 
8”. 14.25 13.75 15.25 16.00 15.50 19.25 16.25 
10”. 14.50 14.75 15.00 16.00 16.00 17.50 21.00 
12”. 15.50 15.50 16.50 15.50 17.00 17.50 17.00 
2x4”, 8’, $13.50; 10’, $14.50 2x6”, 10’, $13.50 
Random— 2x4” 2x6” 2x8” 3x10” 2x12” 
oO. 2 9.25 $8.75 $10.25 - 00 man 00 
ma DS éecuen 5.25 5. ‘ ° 
No. 1 Common Timbers 
323 to 4x13” to 30’, surfaced.......... $17.50 
om Bemee €® Gi, Pc ccccecéceves 15.00 
5x5 to 12x12” to 40’, surfaced.......... 17.50 
Pir Lath 
hs ee et i ak ake can era eek ae $2.75 
B&better, Flat Grain Car Siding, 9 or 18’ 
le aR aR ie Sr Saag ci mele ep ge ce SB $31.00 
ST = ik diel se sto 36 Aisne ahaa aac te ak ata ola eicea 32.00 





RED CEDAR SHINGLES 


Seattle, Wash., July 5.—Eastern prices per 
thousand (shingles packed by the square are 
approximately 5 cents over straight car prices) 
f. o. b. mills are as follows: 


Pirst an, 5 Standard Stock, ween xt Cars 


rn. Ue. os cas cenan wade in $1.75@ 2.35 
go at ay Bi a eg ele ot or 980 2.20 
OE sci chat tee ens bneanes 2.40@ 3.25 
Eurekas, slash grain............. 2.75@ 2.95 
IE: hc% Sia & hte dake ae mae eel 3.60@ 4.25 
SE. ih @. ch 0 eal at mda wea ae 6a ede Ma 7.25@ 8.00 
en, Ge CB scecceucences ota 2.40@ 2.50 


Pirst Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Extra stars, 6/2....... $1.65@2.35 $1.75@2.35 
MEGS GIGGTS .ncccccce 1.90@2.20 1,95 @2.30 
po o> » 7, ere 2.60@3.25 2.70@3.25 
RAIS 0 
WOUGOSCIOND occ cecvese 3.75 @4.25 4.10@4.25 
DE Cece ti kde bead 00 @8.50 
Dimensions, 5/2, 5”.... 2.40@2.90 

Pirst Grades, Rite-Grade Inspected Stock 
ED, Ns. 6 ola bd 8 e6 We dou 0een $1.75 @1.85 
BHxtra clears: 

75% premium clears............. 2.40@3.00 

50% premium clears............. 2.20@ 2.80 
AAAXX (5/2 perfects)........ccces 2.75 @3.25 
Eurekas (75% vertical grain)...... 3.50 
DE : . 220 lucas ae cada bene ks 3.75 @4.25 
Dt “cness¢edundebn'd caneanaacn 7.50@8.50 


Second Grades, Standard Stock 


Straight Mixed with 
cars cedar lumber 


Common stars, 6/2..... $1.05@1.25 $1.00@1.25 
Common stars, 5/2..... 1.20@1.50 1.10@1.50 
Common clears ....... 1.55 @2.00 =: yi 00 
i 7. as eee 5.25 @5.50 5.0 
No. 2 perfections...... 2.25 @2.50 26 @2. 75 
Mixed with 
fir lumber 
i (Cnn dno aes pee dleed eulerqueld $1.25 
i, Sh. [is ot s.6b sus ward aos omeeided 1.5 
hn 10s Suge p ahian ba dda ike 1.60@ 2.00 
tl hn 25m esl capes a hans caine’ » = 


PA cctweliteedcceabennteovgutedceds $3.25 
Os. .vcetnutonenaanveretewnaunteked 4.00 
DI .. «vi ewetiedethae weatebeme tee 4.25 
SE Gahts teehee Kee CORK URS ese REDS 8.75 





CALIFORNIA PINES 


San Francisco, Calif., July 5.—The following 
average wholesale prices f. o. b. mills, those 
on commons covering 1-inch stock only, were 
reported by the California, White & Sugar 
Pine Manufacturers’ Association for the week 
ended July 1: 


California White Pine 





No. 1&2- No. 3 
All widths— elr. C sel. D sel. elr. 
i -4Mncoheres $61.55 $60.70 $45.20 $31.15 
| eee 62.75 58.55 42.90 48.70 
ee wseexenawns 61.15 50.35 34.85 45.60 
ie weereon ome 70.75 62.00 41.70 55.00 
California Sugar Pine 
eee 93.20 82.20 wens 
et -vsaekeemns 87.25 74.70 56.40 
a eer err 85.80 65.60 bee 
| Peo 96.90 78.45 ene euee 
White Pine Shop Mixed Pines 
Inch common. .$20.90 Com.— No. 2 No. 3 
No. 1, 5/4 xa.w.. 29.80 6” $24.55 $19.00 
No, 2, 6/4 xa.w.. 18.70 8” 25.25 18.70 
Panel, C&better 1 Gace Ge 18.90 
a” SEA. obese 61.30 | gree 18.30 
Sugar Pine Shop Yaa $20.50 
No. 1, 5/4 xa.w.$39.95 eS ae 17.50 
No. 2, 6/4 xa.w. 24.65 Bev. Siding, %*%x6”— 
B&better $33.25 
White Fir  apattcasn Paks 10836 
No. 3&better, Lath— 
1 xa.w. .....$20.90 i ee $ 2.65 
No. 2&btr. dimen., a eae 2.15 
ee MW acces 13.70 No. 1 dim., 
A alian 1} x4” eecvoce 19.95 
suit aie etait 18.05 
4/4 xa.w....... $47.35 Douglas Fir 
10/4&th. xa.w.. 74.25 No. 3 clear..... $28.25 
OAK FLOORING 
Following are carlot quotations, Chicago 
basis, on oak flooring: 
38x2%”" Y2x1%” %x2” %x1\” 
Ist qtd. wht...$111.00 $101.00 $93.00 $68.00 
Ist qtd. red... 81.00 79.00 73.00 68.00 
2nd qtd. wht... 81.00 70.00 58.00 55.00 
2nd qtd. red... 71.00 64.00 58.00 56.00 
lst pln. wht... 86.00 68.00 66.00 53.00 
ist pln. red... 176.00 68.00 63.00 57.00 
2nd pln. wht... 69.00 61.00 48.00 47.00 
2nd pln. red... 64.00 61.00 49.00 47.00 
| ee 47.00 46.00 35.00 34.00 
fk es 47.00 46.00 35.00 34.00 
GE - #46eee< 29.00 28.00 18.00 18.00 
%x2” %x1\%” 
ee SE ed vaekhecteséweman $98.50 $98.50 
A a aS wae a eo os oad , 96.50 96.50 
EE a a 78.50 75.50 
Mckdedikeceev ey sacs 78.50 75.50 
ES Re er ee 73.50 73.50 
ane cuidinweninns pad aee 68.50 68.50 
is 6 has 5 oe alee panei da 66.50 65.50 
fo Sy ere 63.50 63.50 
DM 21.8 Liwh at Re n665c0Merw 44.50 41.50 
EE ac fat Me Wad eee eae oom 44.50 42.50 
i £0. «cee eeeet none waemeeee 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $3; 
for %-inch, $1.50; for %-inch, 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended July 5: 


First Second Third 
all a ee $84.78 $71.85 $48.45 


END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 








FAS No. 1 & sel. 

| ee ey ee eee $115.00 90.00 
ES Se catia ao atk bow cult. 6 ack 120.0 95.00 
| SS See 125.00 100.00 
Dt) -celtsgsbnaaenn ceases 130.00 105.00 
i ~pitevceanienacuse ue 150.00 125.00 
ee ee eye ee ee 160.00 135.00 





WEST COAST SPRUCE 


[Special telegram to American LumMRreRMAN] 


Portland, Ore., July 8—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 
re $63.00 4/4 ...$29.00@32.00 
1x4—10” . 49.00 5/4 ... 34.00@35.00 

Boat. siding— 6/4 ... 36.00@40.00 
a’ .« oat sis $25.00 8/4 . 36.00@40.00 
%x6”; Flat gr. 28.50 La 3.00 


. ’ 
"Vert. gr. 28.00 Green box 16.00@18.00 





July 12, 1936 


NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b. Wausau, Wis.: 
AsH— 
FAS Sel. No.1 No.2 No.3 
4/4 ...$ 60.00 $ 52.00 $ 45.00 $ ore $ 22.00 
1.00 


6 wos Fee 65.00 60.00 22.00 
6/4 ... 90.00 75.00 60.00 “L 00 22.00 
8/4 ... 100.00 85.00 70.00 45.00 22.00 
BircH— 
4/4 ... 90.00 70.00 44.00 30.00 21.00 
5/4 ... 938.00 73.00 52.00 38.00 21.00 
6/4 ... *96.00 %76.00 60.00 40.00 21.00 
8/4 ... 100.00 80.00 72.00 47.00 23.00 
10/4 ... 110.00 100.00 90.00 60.00 vdak 
12/4 ... 115.00 105.00 95.00 60.00 eau 
16/4 ... 160.00 145.00 130.00 cove “dae 
3/4 ... 79.00 64.00 38.00 24.00 vou 
6/8 ... 76.00 61.00 34.00 24.00 


*Straight cars of 6/4: FAS, $93; select, $73. 

For 10-inch & wdr., add $30; 8-inch & war.,, 
add $15; for 5 inch & wdr., 8-foot & lgr., 
add $2. 

Price of No. 2 and better, 4- and 6-foot 
lengths, $32. For select red, add $15. 

Rough birch, 6- to 16-foot, 1x4 inch, two face 
clear, $80; one and two face clear, $65; ix6- 
inch, two face clear, $90; one and two face 
clear, $70; run of pile, $68. 


Sort MaPpLeE— 


4/4 ... 65.00 55.00 42.00 26.00 20.00 
5/4 ... 70.00 60.00 60.00 33.00 21.00 
6/4 ... 82.00 72.00 60.00 35.00 21.00 
8/4 ... 87.00 77.00 67.00 39.00 21.00 
Sorr ELmM— 
FAS Sel. No.1 No.2 No.3 
4/4 ... 60.00 60.00 40.00 25.00 22.00 
6/4 ... 67.00 57.00 47.00 98.00 24.00 
6/4 ... 72.00 62.00 52.00 28.00 23.00 
ree 67.00 57.00 36.00 23.00 
10/4 ... 87.00 77.00 67.00 40.00 ones 
12/4 92.00 82.00 72.00 45.00 cess 
Rock ELM— 
4/4 ... 80.00 ewes 55.00 27.00 19.00 
5/4 ... 85.00 ooee 60.00 30.00 20.00 
6/4 ... 90.00 65.00 30.00 *20.00 
8/4 ... 95.00 75.00 38.00 *25.00 
10/4 - 105.00 85.00 62.00 cove 
12/4 - 115.00 95.00 57.00 %30.00 
*Bridge plank, add "$4 to No. 3 price. 
Basswoop— 
4/4 ... 70.00 60.00 46.00 27.00 21.00 
G/4 ...s. FEO 62.00 52.00 28.00 23.00 
6/4 ... 75.00 65.00 54.00 32.00 23.00 
8/4 ... 83.00 73.00 58.00 34.00 24.00 
10/4 ... 90.00 80.00 65.00 46.00 cove 
12/4 - 100.00 90.00 75.00 55.00 ecee 


Keystock, é 4, $72, or on grades, FAS, $82; 
No. i. $62; Ve , $78, or on grades, FAS, 88; 
No. 1. $68. 

One and two face clear, 6- to 16-foot, 1x4- 
inch, *sé5: 1x5-inch, $70. 


Rep Oak— 


4/4 ... 90.00 70.00 55.00 35.00 16.00 
5/4... 95.00 75.00 65.00 40.00 20.00 
6/4 ... 110.00 90.00 75.00 45.00 20.00 
8/4 ... 115.00 95.00 80.00 50.00 21.00 


Harp MAPLE— 


FAS Sel. No.1 No.2 No.3 
4/4 ...$ 70.00 $ 60.00 $ 47.00 $ 36.00 $ 16.00 


5/4 ... 90.00 70.00 62.00 38.00 19.00 
6/4 ... 90.00 70.00 55.00 36.00 19.00 
8/4 ... 95.00 75.00 65.00 39.00 21.00 
10/4 . 120.00 100.00 85.00 560.00 ones 
12/4 ... 130.00 110.00 95.00 62.00 aaa 
16/4 ... 175.00 155.00 135.00 ake ctee 
Harp MAPLE RovuGH FLooRING STOCK— 
No.1 No.2 No.3A 
com. com. $on.0 
BIE ASodee ordre Woes aeee ta $45.00 $35.00 J 
ie sacnestaadondeen . 48.00 38.00 28.00 
Mt usicvseseces saennes — ore 38.00 28.00 
— No. 2 and 
. better 
OE cvectadkecneaWweute dunce cece ewe 0 $38.00 
DE sce ddabwcanesevese jceuoweanene ~e- 47.00 
FAS Sel. No.1 No.2 No.3 
6/4 .....$70.00 $60.00 $50.00 $35.00 $22.00 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 10-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 

Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $36. 
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— ————— 
S SALES PRICES OF SOUTHERN HARDWOODS ! 
ods, Following were sales prices of southern hardwoods during the week ended July 1, Chicago basis: | 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 i! 
Ficurep Rep GuM— MIxED OAk— i} 
Qtd. FAS. .117,00 121.75 121.75 121.76 Sd. wormy.. 34.00@ 35.50 ............ Sane, § - ‘Steesenteuen | 
“HI Pin. hey S's; Sr eTrrorrry Tee Te eee) or ee ee - POrLAD— scam tee tl 
’ Guu— n. Coe, ee EEE, oe ese eacae aememoabeten j 
2.00 Reo td. “ FAS.. 91.75@ 97.25 93.25@ 94.75 88.50@ 99.25 91.50@ 94.00 Saps .... 57.25 oS, 5. v0 v0.02 ee 67.25 
12.00 No. 1&sel. 49.50@ 55.00 ...ceeeeeees 60.75 63.50@ 67.25 i is. ne ORE oe es ei tee ce ae) cochwengebed 
2.00 Pin, FAS... 88.75@ 96.25 2... seenens secueseaunns seeuscvese cs SEOs eR dt ee ee Pie eee cece § ovcese nese ee 
: : No. i&sel. 50.00@ 55.25 54.50@ 57.00 53.75@ 59.00 61.00@ 63.50 Maks © S0mn. Ce UE cele ccs conccccoccs 
No. 2 «+ 32.50@ 36.75 ceccccceceee cevevcceceee seeceeceeens - te get Gal Fis elt wee 90.660 ee\sa0 be 
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9.00 PLAIN WHITE OAK— For Editorial Review of Current Market Conditions See Page 27 
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00 wasee Ts Chae ‘ tion which opened this week at the American 
eee as cea, 90@ 95 110@ 115 120@125 Chicago receipts and shipments of lumber Furniture Mart is one of the most interesting 
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We Say It Again— 
“Its BETTER. ” 


The men who buy it know. But for the 
benefit of those who aren’t acquainted with 
Craig Mountain Pondosa Pine, we want to 
say that it comes from the finest altitude- 
You can’t beat it for fine 


grown timber. 
texture. 


When you want lumber that’s light, soft 
and white, order none other than Craig 


Mountain Pondosa Pine. 


After it arrives, you’ll 
know it’s better. 


Craig Mountain 


Lumber Co. 


WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 
G. 8. Patterson, P. O. Box 96, Oconomowoc, Wis. 


W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exch. Bldg., Min- 


neapolis, Minn. 






































































































































ready to be placed, rather than a competi- 
tion of prices. Quotations now are on pretty 
much the same level, with concessions more 
rare than a few months ago—few distribu- 
ters want to force prices any lower than they 
now are. 


BALTIMORE, MD., July 7.—The market for 
Douglas fir appears to hold up fairly well, 
though producers are competing keenly among 
themselves and face competition from eastern 
stocks also. Requirements may be said to 
have undergone a fairly steady expansion. 
Present construction work usually consists of 
undertakings involving big sums, and the 
erection of homes makes a, much smaller than 
usual proportion of the total. There is much 
uncertainty as a result of an expected change 
in the steamship rates. 


ST. LOUIS, MO., July 7.—Small orders for 
Douglas fir trickled in during the last week, 
but no buying of any considerable proportions 
has been done, nor is any expected for some 
time. 


Industrial demand is extremely light. 


Shipments made in the last few days were on 
spring orders. 


KANSAS CITY, MO., July 8.—Douglas fir 
demand remains light, but there is a ten- 
dency to take a firmer attitude on prices as 
a result of restriction of output at the mills. 
The bulk of the demand here runs to well 
mixed cars for line yards and independents in 
the country districts. 


NEW YORK, July 7.—Demand for Douglas 
fi,,continues its gradual improvement, but only 
slight inroads have been made on the large 
stocks now in the hands of wholesalers. Most 
of the lumber is coming on consignment, and 
there is little or no congestion in the harbor. 
Yards are buying in limited quantity, and gen- 
erally demand quick delivery. 


CYPRESS 


CINCINNATI, OHIO, July 7.—Mixed carlot 
orders for factory cypress were being placed 
last week, and some finish was moving. Prices 


were weak and unstable, buyers being in con. 
trol. Several fair sized lots of trim were sold 
to eastern factories. 





























ST. LOUIS, MO., July 17.—Cypress trade 
is still dragging. An occasional carload was 
reported sold during the last few weeks, 
shipped at practically the buyer’s own price. 
Retailers are taking just enough to fill orders 


in hand. 
HEMLOCK 


BOSTON, MASS., July 8.—KEastern ana 
northern hemlock are quiet. Boards are very 
hard.to sell_in competition with cheap lum- 
ber from the South and West, but a little 
business is reported in clipped boards at $30 
and in random at $28@29. Western hemlock 
is offered at $12.50 off Page 11% of Atlantic 
coast differentials. Demand is slow and some 
sellers are shading quotations on mill-ship- 
ment orders as well as on transits. 


NEW YORK, July 7.—Hemlock price lists 
are precisely as they were on June 1. Eastern 
lumber is in a little better demand than west- 
ern, although the latter is in greater supply. 


WESTERN PINES 


CHICAGO, July 9.—As with other woods, 
western pines are moving on a slow market, 
with most types of consumers—retailers, in- 
dustrials, factories—taking a little but none 
taking much. Much of the retail buying is 
in pool cars. Competition is keen, but prices 
remain about the same. 





KANSAS CITY, MO., July 8.—Demand from 
retailers remains light, and factory consumers 
are buying little more than they need to keep 
up assortments. Local companies report that 
most of their shipments are on orders placed 
early in the year, and that in some cases 
buyers find delay in shipments no inconveni- 
ence. Prices remain weak. 


BUFFALO, N. Y., July 8.—California white 
pine prices have been reduced $2 to $4 within 
the last week or two, but this decline does 
not appear to have stimulated business. Buy- 
ers will take stock when they need it. This 
wood is doing fully as well as other western 
woods. California sugar pine is not weak- 
ening. 


NEW YORK, July 7.—Prices of a number of 
items of Idaho and Pondosa pines are weak, 
and demand continues light. Mills show dis- 
inclination to ship carload lots of specified 
items. Wholesalers are not stocked heavily, 
and retailers carry only meager supplies. 


SOUTHERN PINE 


CHICAGO, July 9.—With retailers, indus- 
trial plants and even railroads buying in 
only small lots or none at all, the market 
on southern pine is dragging. Something is 
wrong, for extensive business simply isn’t to 
be had, but nobody seems able to do any- 
thing but talk about it and wait for the 
“other fellow” to start something. There are 
plenty of prospective sellers for every order, 
but prices show no change worth noting. 


BALTIMORE, MD., July 7.—One of the out- 
standing developments in the longleaf pine 
trade here was the drop ten days or so ago of 
about $5 in quotations. Merchantable and bet- 
ter declined from $40 to $35; and other items 
in proportion. Many of the plants are either 
shut down entirely, or are on part time. Stocks 
are adequate for current needs, with the buy- 
ers inclined to give preference to longleaf 
provided the price difference is not too great. 


CINCINNATI, OHIO, July 7.—Buying of 
southern pine shed items and commons showed 
some improvement. Sheathing had a good call, 
and there was some demand for finish. Deal- 
ers look for better movement in late July and 
August. Prices are about steady, buying being 
hand-to-mouth. 


BOSTON, MASS., July 8.—Trade in south- 
ern pine is very slow. There is a tendency 
to shade quotations a little on some items. 
Roofers are dull although 8-inch air dried 
are offered at $24@24.50. B&better }}-inch 
partition is being urged on retailers at as 
little as $42. Quotations for the best makes 
of longleaf flooring are being well main- 
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tained, but some shortleaf flooring is offered 


cheap. 





sT. LOUIS, MO., July 7.—There has been a 
little more life evidenced in the southern pine 
trade. Volume is still much below normal, 
put the small recent gain is encouraging. In- 
quiries have increased slightly. Prices are 
at the same level as for the last few weeks, 
put a very slow uphill trend is developing. 


NEW YORK, July 7.—Southern pine items 
continue in light demand, but mills are not 
offering much lumber, and word is constantly 
being received of mills shutting down. 





KANSAS CITY, MO., July 8.—Southern pine 
demand continues good in the _ southern 
States, but has fallen off in the Missouri Val- 
ley, probably as a result of harvesting ac- 
tivity. Most of the big companies have low- 
ered prices on items that are in surplus, but 
are holding firmly to other prices. The vol- 
ume of industrial business also has shrunk. 
Sales managers believe there will be a good 
call for lumber from the farms as soon as 
harvest is over, for both wheat storage fa- 
cilities and repairs and new construction. 


SHINGLES AND LATH 


NEW YORK, July 7.—Demand for eastern 
spruce lath improved somewhat in June, but 
prices eased off a little. Wholesale price for 
water shipments today was $4.25 to $4.50, 
with 50 cents additional for rail shipments. 
Wholesalers are amply supplied, although in- 
coming supplies are light. Demand for 
shingles also improved during the month, but 
prices are erratic in view of plentiful whole- 
sale stocks. 


KANSAS CITY, MO., July 8.—The shingle 
market. continues dull, with demand limited 
to actual necessities. There has been no 
change in prices. Lath demand continues 
fair. There is little call for cedar siding, and 
mostly in mixed cars, 


CLAPBOARDS 


BOSTON, MASS., July 8.—Clapboards are 
very dull. Sellers’ stocks of eastern spruce 
and native white pine clapboards are so light 
that quotations are better maintained on 
these than on West Coast clapboards, of 
which there are some lots offered very cheap. 


BOXBOARDS 


BOSTON, MASS., July 8.—Demand for box- 
boards lags and some sellers are urgently 
seeking orders by offering concessions. These 
are not encouraging the placing of important 
contracts, as buyers are cautious. Some large 
industries owning their own stumpage and 
boxboard mills are finding it cheaper to buy 
box lumber on the open market than to 
operate themselves. Round edge white pine 
inch boxboards are $23@25 for log run. 





News Letters 











(Continued from Page 59) 


better 5/4 and thicker has not been very ac- 
tive, but there is a good demand for 4/4 mis- 
cuts, and a slightly better sale for bark strips, 
rough and worked into partition. 

There is very little good air dried edge box 
available, Buyers tell of very low prices 
made them on edge box. The yards have not 
been buying much stock box, and box makers 
are not particularly interested if they can get 
wide edge. Very little dressed and resawn 
Edge box, rough, 5/ and 6/4, has been quiet, 
Edge box, rough, 5/ and 6/4, have been quiet, 
but a little more 5/4 stock box, dressed, is 
being used. Box bark strips, 4/4, are still 
quiet, some large users holding up shipments. 

Planing mill men have not found business 
good. There are few planing mills in opera- 
tion, except those making roofers a specialty, 
and even these are gradually being forced to 
close down. Prices remain about the same, 
except in the case of air dried roofers. These 
are weak and can be bought beaded at $12.50 
for 6-inch f.o.b. cars Georgia main line rate. 
Carolina roofer mills have to be governed by 











E. L. Bruce Co. 


Common Stock 


os 


.. LISTED ON THE CHICAGO STOCK EXCHANGE 


Outstanding leaded in the industry. 


ae 
—— 


Profit earned every year since == Cash dividend each of last 


incorporation. eleven years. 
Large asset value per share. Unusually attractive future 
possibilities. 


Our special analysis will be 


sent to you upon request 


W. B: M&Millam & Co. 


Members 
Chicago Stock Exchange 
New York Curb Exchange Associate 


120 South La Salle St., Chicagp 
Telephone ‘Randolph 3031 


Good 


Dividers 


GOOD divider of 
wood is the saw 
which has been sharp- 
3 ened by a Nicholson 
% ers or Black Diamond 
<a =) Special Cross Cut Saw 
——~ File. 
Made of best quality file steel, spec- 
ially treated to ensure long file life, 
Nicholson and Black Diamond Files 
give extra file value for the money 
exchanged for them. 
There is no better way of sharpening saw teeth than 
by using Nicholson and Black Diamond Saw Files. 


At hardware and mill supply dealers. 

























isa NICHOLSON FILE CO. eta, 


USA Providence, R.1., U.S.A. 


(TRADE MARKO "hae mane 
Providence Factory Philadelphia Factory 
NICHOLSON FILE CO. G. & H. BARNETT CO. 
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LIGHT 
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RABCOC 
SPRUCE LADDERS 


AIR DRIED FULL STRENGTH IN MATERIAL 
LADDERS FOR EVERY PURPOSE 





SAFE 

































































Champion W. W. BABCOCK CO. 





LADDERS THAT ARE A PLEASURE TO SELL 
l Write for Our Latest Booklet and Prices 





General 
Purpose 


Bath, New York 











DRY KILNS 
KLAMATH FALLS, 





Shaw Bertram Lbr. Co. 


Manufacturers of 


OLD GROWTH, SOFT TEXTURE 
CALIFORNIA WHITE PINE 


(TRADE NAME) 


Daily Capacity 350,000 ft. 


PLANING MILL 
OREGON 




















the Georgia prices, and many have been forced 
to quit during the last month, 


New York, N. Y. 


= 


July 7.—One thing on which all lumber- 
men are agreed is that the market today was 
equally as good as it was on any Monday in 
June. Most of the wholesalers, too, concede 
that business is very slowly but surely on 
the mend. June business, considering every- 
thing, turned out somewhat better than most 
firms had expected and officials and em- 
ployees were on their toes today to make the 
best of conditions. 

A number of building projects have got 
under way of late, after having been held 
up for weeks, and here and there in the 
suburbar. districts one may find a retailer 
who has no complaint about business. 

The next meeting of the Associated Lum- 
ber & Allied Material Salesmen of New Jer- 
sey will be held at the Newark Athletic 
Club on July 14. A vice president will be 


elected to fill out the unexpired term of Ed- 
ward J. Duffy, who was named president at 
the last meeting. Mr. Duffy succeeded James 
A. Thomas, resigned. 

George H. Storm, head of George H. Storm 
& Co., leading lumber dealers of Manhattan, 
has incorporated his lumber interests under 
the title of Storm Lumber Co., with a capital- 
ization of $400,000. Mr. Storm determined 
some years ago to retire from the lumber 
business in 1930, and from now on will de- 
vote his attention exclusively to other in- 
terests, principally to lumber fireproofing, in 
which he has taken a foremost part. The 
officers of the Storm Lumber Co. are: Ray- 
mond W. Storm, president; Frank P. Roy- 
lance, vice president and treasurer; Thomas 
F, MeDonald, secretary. 

Max Blumberg, head of Blumberg’s Sons 
(Inc.), Brooklyn, having expended $250,000 
to erect a Jewish Home for Incurables in 
Brooklyn, is spending his vacation in an en- 
deavor to obtain funds to assist him in carry- 
ing on the work. Mr. Blumberg also erected 


——— 


and is supporting the Pride of Judea 
phans’ Home in Brooklyn. 

Joseph F. Murphy, past president of the 
New York Lumber Trade Association, who 
retired from the lumber business some 
months ago, is on a visit to the West Coast 
and will include a trip to a number of lum. 
ber mills in his itinerary. 

Andrew H. Dykes, president Dykes Lum- 
ber Co., after attending the Rotary Interna- 
tional Convention in Chicago, is now on the 
organization’s post-convention tour to the 
West Coast. He expects to be back in 
York about July 13. 


Laurel, Miss. 


July 7.—The southern pine market remains 
extremely quiet, with no decline whatsoever 
in prices. Production still exceeds both orders 
and shipments, and for this reason the local 
mills are all greatly curtailing their produe- 
tion of both pine and hardwood. 


Baltimore, Md. 


July 7.—Carl Blades, of the Foreman- 
Blades Lumber Co. of Elizabeth City, N. Cc 
on his last Baltimore visit, July 1, brought 
information that his company, for the first 
time in its history, had undertaken to cur- 
tail production, having previously always 
been run at full capacity. Mr. Blades also 
stated that the Rowland Lumber Co., at New- 
bern, N. C., was running only three days a 
week, and the Richmond Cedar Works, at 
Norfolk, had shut down for two months. 
Many other mills, he stated, were either cut- 
ting down production or suspending work 
for the time being, until the supply of lum- 
ber is brought into closer conformity with 
the demand. 

Among Baltimore lumbermen who take a 
more hopeful view of trade conditions is 
L. Alan Dill, of the James Lumber Co., and 
Lewis Dill & Co., who says that orders have 
been coming in more freely, with greater in- 
terest being shown by potential buyers. 


New Orleans, La. 


July 7.—United States mail was sent out of 
New Orleans to South America Monday. for 
the first time under the mail contract re- 
cently awarded by the government to the 
Mississippi Shipping Co., operating the Gulf 
srazil-River Plate line to the east coast of 
Brazil, Uruguay and Argentina. Awarding of 
the contract, which involves more. than 
$500,000 a year, was urged on the Government 
recently by Joe Thompson, president of the 
Southern Hardwood Traffic Association, who 
declared the southern lumber interests wanted 
the Gulf steamship lines controlled by inter- 
ests friendly to the South. The Mississippi 
Shipping Co. owned by New Orleans men, 
will operate thirty-six sailings annually. 

A bill which would have had the effect of 
increasing the operating cost of reciprocal fire 
insurance companies in the State was indefi- 
nitely postponed by the house of representa- 
tives, after having passed the senate. The 
measure was opposed, among others, by 
Rankin Benedict, of Kansas City, who wired 
various lumber companies of the State advis- 
ing them that the measure would increase tlie 
cost of fire insurance to the lumber companies 
“by giving a monopoly to stock companies and 
embarrassing citizens who are availing them- 
selves of reciprocal fire insurance at cost.” 
The title of the measure declared its purpose 
to be “to prevent persons, firms or corpora- 
tions from representing or acting for fire in- 
surance companies or associations which have 
not been duly authorized to do business in 
this state. The bill slipped through the state 
senate before the lumber interests became 
aware of its effect. 

Valuations placed by the State Tax commis- 
sion on cut-over pine lands in Beauregard 
Parish for assessment purposes were SsuUS- 
tained by a jury in district court at DeRidder. 
Plaintiffs were the Delta Land & Timber Co., 
Long-Bell Lumber Co., Long-Bell Farm Land 
Corporation and the Peavy-Byrnes Lumber Co. 
The case involved approximately 150,000 acres 
of cut-over land, on which the assessor placed 
a valuation of $5 an acre, which was reduced 
to $4.25 by the tax commission. The lumber 
companies sought a further reduction to $3 
per acre. Similar suits in other parishes of 
the State have been decided in favor of the 
lumber interests, and because of the import- 
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a 
ance of the issues involved the plaintiffs in 
the Beauregard action are expected to appeal 
to the supreme court. Last year there were 
6.674,987 acres of cut-over pine lands in the 
State, assessed for an average of $5.03. per 
acre, while in Beauregard Parish there were 
633,719 acres assessed for an average of $5.36. 
The contention of the State and local authori- 
ties in the Beauregard Parish suit was that 
the lands are available for agriculture and 
grazing, and that the average selling price of 
the plaintiffs for cut-over lands for farming 
purposes had been $20.14 per acre. 


TRANSPORTATION 




















Week’s Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that 
loadings of revenue freight for the week 
ended June 28, 1930, totaled 936,848 cars, as 


follows: Forest products, 47,947 cars (a de- 
cline of 1,690 cars below the week ended 
June 21); grain, 48,847 cars; live stock, 
20,565 cars; coal, 137,521 cars; coke, 9,391 
ears; ore, 61,034 cars; merchandise, 239,544 


cars, and miscellaneous 371,999 cars. 


Extend Time Limit on Expense Bills 


MEMPHIS, TENN., July 7.—The biggest freight 
traffic news of the year, so far as the lumber 
industry is concerned, was announced here 
today through the Southern Hardwood Traffic 
Association to the effect that rough material 


tariffs will be supplemented to provide that 
on expense bills now scheduled to expire on 
and after the effective date of such supple- 


ments and not later than Dec. 31, 1930, the 
time limit will be extended six months. 

In non-technical terms, this means that 
shippers of hardwood products will be saved 
hundreds of thousands of dollars—possibly 
a half million dollars or more—by having 
more time to hold their products than they 
have been allowed heretofore. For example, 
a lumber manufacturer shipping logs (and it 
will apply to other products) over a certain 
line to a mill and then re-shipping the man- 
ufactured lumber over this line, is allowed 
a low rate provided he reships within 18 
months’ time. After 18 months, a higher rate 
is charged. Under the new provision he will 
have two years instead of 18 months in 
which to get the advantage of the low rate, 
a very important addition in light of busi- 
ness conditions, 


The rule will apply to all forest products 
moving under net rough material rates or 
transit arrangements. 

The Southern Hardwood Traffic Association 


is asking for publication of tariffs and hope 
to see the rule in effect by the middle or last 
of July. The association has been at work 
on the change for nearly two months, ac- 
cording to J. H. Townshend, secretary-mana- 
ger. While it applies at present to south- 
western territory, steps have been taken to 
have it applicable also to southeastern terri- 
tory and to territory north of the Ohio river. 


Finds Rates Not Unreasonable 

WASHINGTON, D. C., July 7.—Division 2 of 
the Interstate Commerce Commission has dis- 
missed Docket No. 20155, holding that rates 
on lumber and other forest products from the 
California coast group, the Truckee group and 
the Hawley group in California, Oregon and 
Nevada to certain destinations in New Mexico 
and Texas via Ogden, Utah, are not unrea- 
sonable, unjustly discriminatory or unduly 
prejudicial. 

The complaint in this proceeding was filed 
with the commission Sept. 26, 1927, by the 
California Pine Box Distributers and the Red 
River Lumber Co., which alleged that the 
rates in question were unreasonable, unjustly 
discriminatory and unduly prejudicial. The 
rates assailed are from points on the Southern 
Pacific or its originating connections. They 
apply over the lines of the Southern Pacific as 
far as Ogden. The combination rates via 
Ogden from and to all the points are higher 
than the single-factor rates over the Southern 
Pacific’s southern route through Arizona and 
New Mexico. Complainants contended that 
the rates via Ogden should be the same as 
those over the southern route. 











Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. 
90 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be ue 
under heading Too Late to Classify. 


























Special 


THE GREATEST MARKET PLACE 
FOR PEOPLE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Seller. 
Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman, 











Send your advertisement to the 
AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 


Address 431 South Dearborn Street, 
Chicago, Illinois, 








Wanted—Salesmen 4 


LARGE MANUFACTURER PONDOSA PINE 
AND FIR ; 














Has available territories for commission represen- 
tation. St. Louis, Birmingham, Louisville, Syra- 
= Portsmouth, Ohio, Virginia and West Vir- 
ginia, 

Address “FF. 48,” care American Lumberman. 


WANTED—MAN OF GOOD CHARACTER AND 


proven ability to sell Yellow Pine, Pondosa, North- 
ern Hardwoods, Northern Pine, West Coast Woods 
for large manufacturer in Buffalo Territory. Write 
in detail sending snapshot if available. 3 

Address “G, 17,” care American Lumberman. 
aera 


Wanted—Employment 


YOUNG MAN 34 YEARS OF AGE 


With 10 years high-class experience as manager 

retail yard open for position. Character, record 

of achievement and standing of the very best. 
Address “G, 20,’ care American Lumberman. 


SALES MANAGER, AGE 37, 


Several years experience Southern pine and Hard- 
wood desires change. A-1 references. 
Address “G. 24,” care American Lumberman. 


LUMBER SALESMAN 


With fifteen years’ experience at both selling and 
promoting sales desires a position representing 
large manufacturer or wholesaler of yellow pine 
and hardwoods in middle west or southern terri- 
tory. Highest type references upon request. 
Address “G. 25,” care American Lumberman. 


EXPERIENCED MANAGER AGE 35 


Retail lumber yard open for position, ten years’ 
experience in city yard, meet all competition, 
good mixer, read blue prints; small town pre- 
ferred. 

Address “H. 7,’’ care American Lumberman. 


HARDWOOD LUMBER SALESMAN 
wants to cover Carolina-Virginia furniture trade 
for some g00d wholesaler or manufacturer. 
Straight salary or drawing account and commis- 
sion. 
Address “H. 8,’’ care American Lumberman. 


WANTED BY MAN WITH 


10 years’ experience, good reference, satisfaction 
or no pay. Job running one or all of the fol- 
lowing: Planer, moulder, band resaw and filing. 
Can make anything that can be made on either 
machine, in hard or soft wood. 

Address “H. 3,” care American Lumberman. 


33 YEARS OLD, MARRIED 


Now employed but desires new connection. Have 
had 14 years’ experience in country, city and city 
suburban retail, and two years in line yard pur- 
chasing, last six years with present connection. 
If you have a position requiring aggressive selling, 
strict credits, economical management or purchas- 
ing in which there is a future, can qualify and 
furnish references. 
Address “H. 4,” care American Lumberman. 



























































Too Late To Classify 


BUYERS AND SELLERS 
ARE BROUGHT TOGETHER 


By using the classified section of the 
American Lumberman. The classified ads 
are read every week by both the buyers 
and sellers. A quick way to dispose of 
anything you want to sell. 

Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 

Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 


| Wanted—Employees 


WANTED FIRST CLASS MAN 


From 28 to 35 years old, who can manage 
and look after a stationary circular sawmill oper- 



































ation, cutting around 10,000 feet per day and who 


can inspect the high grade lumber that is shipped 
out. Must be a first class lumber inspector. 


Address “‘G. 2,” care American Lumberman., 





WANTED: EXPERIENCED YOUNG MAN 


For assistant to manager of city lumber and build- 
ing material yard. 





Address “H, 10,” care American Lumberman. 








MILLWRIGHT 


Wants a position with some sawmill concern that 

runs all year round; 20 years’ experience. Can 

furnish references; also can come at once if wanted. 
Address “‘H. 12,’’ care American Lumberman. 





FOUND 
MANY OF OUR ADVERTISERS 

Write in telling us of find- 
ing a good job which he se- 
cured by advertising in the 
WANTED EMPLOYMENT 
COLUMNS of the AMERI- 
CAN LUMBERMAN. 


LOST 
OPPORTUNITIES are 
What you lose when you do 

not advertise, 


NOW IS THE TIME 
ADVERTISE 





POSITION WANTED 


Young man, executive ability, long experience in 
retail lumber business and well versed in bookkeep- 
ing, accounting, typewriting, credits and collec- 
tions. Best of references. 

Address “G. 1,” care American Lumberman. 


YOUNG MAN 33 EXPERIENCED 


Secretarial work, bookkeeping, payrolls, inven- 

tories, office management. Steady habits. Now 

employed, but desire change. Will go anywhere. 
Address “G, 5,” care American Lumberman. 


OFFICE MANAGER OR ACOUNTANT 


Thoroughly experienced in all details of office work. 
Capable of doing or supervising the work. Fifteen 
years’ experience as accountant and office manager. 
Lumber experience Can furnish best of references. 
G. M. COBB, 1425 Roosevelt Ave., Fresno, Calif. 
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Wanted—Employment 























Wanted-Timber and Timber Lands 














For Sale—Retail Lumber Yards | 




















SITUATION WANTED BY LUMBERMAN 


15 years’ experience from woods to saw. Can 
qualify as inspector, yard foreman, mill foreman, 
lumber buyer or salesman. Now employed as Su- 
perintendent of one of largest planing mills and 
flooring plants in South. Ten years in present 
job. 
Address “G. 


15,” care American Lumberman. 





LOGGING SUPERINTENDENT 


Formerly contracting and later connected with a 
large Corporation whose timber resources are 
depleted. I can offer the result of many years’ 
experience, logging and organizing woods work. 
Have handled all classes of timber and well 
versed in markets and the cost of production. 
Ready for difficult problems, with rugged health 
and a progressive thinker. A clean accomplished 
record, Location immaterial. 
Address “G, 30,” care American Lumberman. 





WANT TO BUY GOOD TRACT TIE TIMBER 


—describe fully. 
Address “‘H. 6,” 


WANTED: LARGE TRACT OF TIMBER 


With or without milling operation. Address 
176. Mobile, Ala. 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber 
or shingles, new or second-hand machin- 
ery, engines, boilers, electrical machinery, 
locomotives, cars, rails, business opportu- 
nity, timber and timber lands, or any- 
thing used in the lumber industry, you 
can get it at small cost by advertising 
in the “Wanted Columns” of the 


AMERICAN LUMBERMAN, 
431 8S. Dearborn St., Chicago, 


eare American Lumberman. 





BOX 





Ill. 


| 


FOR SALE RETAIL LUMBER YARD 

At good price, attractive terms. 
in Buffalo, N. Y. Will 

cash to handle. 

Address “D, 


require about $2 


201," care American Lumberman,. 


WILL SELL CONTROLLING STOCK 





Well located yarg > 
5,000.00 | 


Cab RE Sterile onncin ot 


4, 


In Retail Lumber and Building material yard jp * 
a fine middle western city of approximately 50,009 


population. 


Requires a substantial investment, but ~ 


a profitable volume of business and has always” 


made money. 


Address “G. 9,” care American Lumberman 





FOR SALE—RETAIL LUMBER YARD 


Established yard and planing mill located in south- 
ern New York. Industrial community of 100,000, 
Plant fully equipped. A real opportunity 
price. 
Address “G. 28,” American Lumberman. 





POSITION WANTED 


Having sold my own yard in California desire posi- 
tion as manager small yard vicinity of N. Y. City. 
Privilege buying an interest. 

Address “G.22,"” care American Lumberman, 


WANTED—SITUATION AS 


Manager of retail lumber yard, 18 years’ 
perience in lumber, ‘coal, building material, and 
general hardware. Married, 38 years of age. At 
present employed but wish a change with chance 
for further advancement. Can meet all competi- 
tion, handle credits, sales, etc. Best of references 
regarding character, ability. 
Address “G. 31,” care American Lumberman. 





ex- 





WANTED POSITION AS SALESMAN 
With established sawmill, by experienced salesman 
with following in Illinois and Indiana, Can show 
results. Amount of salary an incident. 
Address “H. 14,”’ care American Lumberman. 


RETAIL YARD MANAGER 

Educated clerically; trained well. 
successful, desires management in 
with company valuing character 
sire permanent position based 
ice and citizenship. 
intendent. 
Address 





Experienced and 
important town 
and diligence. De- 
on acceptable serv- 
One experienced as a super- 
“HY. 15,” 


care American Lumberman. 





WANTED—EXPERIENCED ACCOUNTANT 
South Carolina sawmill. 
Address “‘H. 5,” care American Lumberman. 


GOOD CIRCULAR SAWYER AND FILER 


Wants position. Available on short notice. 
Addresn * 24.” care American Lumberman. 








EXPERIENCED BAND SAW FILER 


Wants position, saw mill or factory. Best refer- 
ences. 1442 CHARDON ROAD, Cleveland, Ohio. 


BY COMPETENT LUMBERMAN 


Thoroughly experienced in yard management, 
salesmanship, collections etc. Also architectural 
drafting and modernizing work. Will accept other 
than management. 

Address “F. 44,” 





care American Lumberman. 





YOUNG MAN WANTS SITUATION 


Experienced in wholesale and retail building ma- 
terial line. Can keep books, do the clerical work 
and good at selling. 


Address “F. 37,” care American Lumberman. 





JOB WANTED 
By first class Band or Circular Sawyer. 
furnish unquestionable references. Would 
sider mill foreman job in modern mill. 
F. S. NOBLES, 141 EB. 7th St., Hattiesburg. Miss. 


‘Wanted~Business Opportunities 


EXCLUSIVE AGENCY 


CONTRACTOR, Engineer or Lumber Company can 
build up attractive business by selling and erecting 
our nationally known line of roof structures. We 
wish to make connections in the southern states, 
Kansas, Michigan, Wisconsin and the Dakotas. 
Address “G. 29,"" care American Lumberman. 


WANTED TO BUY 


Whole or part interest in small lumber 
vicinity N. Y. City. Details first letter. 
Address “‘G. 23,"" care American Lumberman, 


I WANT TO BUY A REAL GOOD LUMBER YARD 
An have the cash. 
“G, 27,"’ care*American Lumberman, 


Can 
con- 


























yard 





Address 





WANTED RETAIL COAL AND LUMBER YARD 
In South Michigan; what have you? 
Address “‘H. 2,” care American Lumberman. 


WANT CONNECTIONS WITH MODERN PLANT 


with sales organization with whom can make spe- 
cial arrangements for manufacturing doors and 
trim. AMBARWOOD MFG. CO., Helena, Ark, 














Wanted-Second Hand Machinery 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, III. 


For Sale—Business Opportunities 



































FOR SALE RETAIL LUMBER YARD 
Northwest Central Indiana. Sales twenty te 
twenty-five thousand dollars. Stock and equip- 
ment about $9,000. Good sheds. 

Address “G. 21,” care American Lumberman. 


FOR SALE 
Retail Lumber Yard—In Illinois: St. Louis Terri- 
tory; established 60 years. Good contracts and no 
competition. $15,000.00 cash. Owner must retire, 
Address ‘‘F. 17,"" care American Lumberman, 


For Sale—Lumber and Shingles 























WHITE PINE OPERATION 
Wanted party to make substantial investment in 
re-manufacturing plant, handling White Pine. Have 
very favorable froisbt, raly o South and middle 
West territory with ou ok two to five cars a 
day, unlimited timber suppr Investor can take 
active part if desire 


Address “G. 19,” care American Lumberman. 


FOR EXCHANGE 
City property in the best city in Northern Indiana 
—population over 100,000—For a _ retail lumber 


yard in Northern Indiana or Southern Michigan. 
Address “G. 18,” Cate American Lumberman. 








DO YOU KNOW 


The Classified Ads in 
the AMERICAN LUMBERMAN 


are the best for selling 

second-hand Machinery? 
Our readers are buyers who 

watch for the ads in the 
Wanted and For Sale depart- 

ment. 
YOU WILL FIN 

BARGAINS B ADVERTISED 


EVERY WEEK. 





COMPLETE WOODWORKING PLANT 


suitable for furniture or other wood articles. Dry 
kiln, side track, with ample trained labor available. 
Can be bought for less than one-half reproduction 
value. FIRST SECURITIES COMPANY, Chatta- 
nooga, Tenn. 











FOR SALE 

hearts, 2x4, 
hearts, 4x4, 
hearts, 3x6, 


One car hardwood 
One car hardwood 
Two cars hardwood 
12, 14 & 16 ft. 
One large car hearts, 3x6, 80% 16 ft. 
CROSBY HARDWOOD LUMBER 
Rhinelander, Wis. 


2x5 
4x5, 
in 8, 


2x6, 8 ft, 
4x6, 8 ft. 
10 & 16, 


Cco., 





FOR SALE 4/4 BASSWOOD 
50 M. 4/4 basswood No. 1&btr. mostly 10 & 
Also one car 4/4 FAS. hard maple. 
HARRIS SAWMILL CO., Boaz, Wis. 


12 ft 





FOR SALE CRATING AND BOX LUMBER 


We will be glad to quote on crating or box lum- 
ber of a superior grade and workmanship, cut to 
exact length. We solicit orders from reliable 
concerns. 

Address “H. 


16," care American Lumberman, 


For Sale-Southern Timber Lands 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale de- 
partment when you want to sell some- 
thing in the lumber industry. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill, 
































FOR SALE OR TRADE AT BARGAIN 


Oldest established dimension mill in Indiana. 
Owner is retiring. P. 8. MACE COMPANY, Terre 
Haute, Indiana. 


For Sale~Retail Lumber Yards 


























For Sale-Timber wd TinberLands} 


MICHIGAN HARDWOOD TIMBER 


For sale: 300 acres virgin: 1,600,000 feet, 
cent maple, also 200 cords spruce, 
and some cedar. 4 miles to R. R. 

Address “H. 1,” care 











80 per 

210 cords balsam 
Baraga county. 

American Lumberman. 





FOR IMMEDIATE SALE 


Retail Lumber and Fuel business located in one of 
Iowa’s most progressive city points. Business is 
well established; has been under the same owner- 
ship a good many years, and retirement of senior 
member causes its sale at this time. If you want 
a volume of around $300,000 annually of good 
profitable business here is a proposition that will 
interest. A thoroughly modern, money-making 
yard. 


Address “G. 8,” care American Lumberman. 





FOR SALE OLD ESTABLISHED LUMBER YARD 


In Indiana town of 5,000 inhabitants. Invoices 


about $20,000 


Address “H. 9,”" care American Lumberman. 





FOR SALE RETAIL LUMBER & COAL YARD 


With palatial home near Culver, Ind. Address 
JOS. A. HOLZBAUER, Plymouth, Ind. 


LARGE TRACT FINE MAHOGANY 


Rosewood, and other hardwoods; well located; 
water transportation; good mill site; cheap labor; 
price too low to quote; large profit certain; de- 
tails on application. 


Address “G. 7,’’ care American Lumberman. 





TIMBER ESTIMATES 


R. R. Engineering, Logging Maps. 
H. WATERS, Chickasaw, Ala. 


For Sale-Hardwood Timber 


FOR SALE 
150,000,000 feet virgin Appalachian hardwood tim- 


er. 
Address “F. 60,” 


























care American Lumberman. 





WANTS SUPPLIED 
Large number of wants Agra each week through 
the classified section. do it for others, why 
not for you? MERICAN LUMBERMAN, 431 S. 
Dearborn 8t., Chicago. 





FOR SALE 
Tennessee Hardwood timber tract. 
Best logging conditions. Spain & 
over 400,000,000 feet. Snap buy. 
17,” care American Lumberman 


High Grade 

120,000 acres. 

Lacey estimate 
Address ‘H. 


at a low © 








